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“The Leading Fire Insurance Company of America” 


Charter Perpetual 
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PROTECT YOUR CUSTOMERS 





By giving them CONTINENTAL Safety Fund Policies, 
Secured by net surplus of over Bight Millions of Dollars. 
important advantage of inspection by experienced men. 


Prompt attention to adjustments ensured by Its large force of 
traveling men. 


Over fifty-cight millions of dollars paid for losses since er- 
ganization, and over fifty years of business are guarantees 
of fair treatment. 











The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York. | Western Dept., 280 La Salle St., Chicago, Ili, 





PROTECT YOURSELF 


By representing the CONTINENTAL. 

Dees not write over the heads of its agents. 

Has no *‘Annexes."’ 

ae protects its loyal agents against dishonest and un- 
practices. 





wun make a commission arrangement sharing with you the 
profits of your agency. 


Liberally furnishes timely advertising matter. 
Gives you the privilege of writing Tornado Insurance, 
Has a fixed policy, and is not a ‘‘fair weather’’ friend; does 


not withdraw, as many companies do, when local rate wars 
or heavy losses occur. 




















D. W. C. SKILTON, President 


EDW. MILLIGAN, Secretary 
J. H. MITCHELL, Vice-President 


JOHN B. KNOX, Ass’t Secretary 
THOMAS C. TEMPLE, Ass’t Secretary 


Surplus to Policyholders, $4,382,270.52 Total Losses Paid Nearly Fifty-Six Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,265,966.74 
Reserve for Outstanding Losses, $346,204.37 
Reserve for all other Claims, $146,188.80 
Net Surplus, $2,382,270.52 


Total Assets, $8,140,630.43 





THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








FIELD CLUB DESIRES 1S ‘SAT 


DEVELOPMENTS AS TO 





INDIANA 





Non-Union Men Have Decided to Have 
Their Own Rater But Will Cooperate 
as Heretofore 





The decision of the Indiana League 
to organize its own rate-making ma- 
chinery is regarded in some quarters as 
largely in the nature of an act to clear 
up the relations between the league and 
the Indiana State Board. Some time 
ago the latter made a proposition to 
the league that it pay part of the ex- 
penses of the aggressive work of rating 
that has been begun by the state board. 
The action of the league last week is 
apparently its reply to the proposition. 

Until about six months ago—or until 
the going into effect of the relief rule— 
the two bodies had worked in harmony, 
but since that time they have apparently 
become estranged and the famous joint 
committee of the two bodies has fallen 
into that well-known state of “inocuous 
desuetude.” Yet while on the surface 
relations seem to be strained, there is 
seemingly a desire on both sides to co- 
operate. Neither one speaks unkindly 
of the other, neither would tolerate a 
suggestion that it is responsible for the 
drifting apart. Neither would be sur- 
prised if the joint committee should 
come together again almost any day, 
doctor things up and go ahead in the 
old smooth way. 

Position of the Two Clubs. 

What holds it back cannot be gath- 
ered from anything that members of 
either organization say. From what is 
not said it would seem that it is feared 
on one side that the co-operation in 
rating would be of the _ lion-and-the- 
lamb order. Yet in the past joint his- 
tory of the two organizations the mi- 
nority has had full representation in 
mutual efforts and benefits. From what 
has been said it is inferred that the league 
has not the highest confidence in the 
state board’s power to act independently 
and with full authority in the matter of 
rate-making and other basic and impor- 
tant matters. From what has not been 
said there are indications that the league 
is going to show its readiness to take 
an active part in rate- making, and if 
others do not like its plan it will be up 
to them to say so and suggest an im- 
provement. On the other hand it is 
apparent that the state board is going 
to continue its rating work in the broad- 
est, most thorough and most aggressive 
way whether school keeps or not. It 
is going to cost some money to do it, 
but that is not going to stop the good 
work until there is nothing superior to 
the Indiana rating plant in the country. 

The next thing in order is a meeting 
of the joint committee. 

Difference of Opinion. 

There is a sharp difference of opinion 
among Indiana League members as to the 
advisability of establishing separate rating 
machinery. Some field men feel that an 
independent system is essential for self- 
protection. Others declare there will be 
conflict and duplicate work and the ex- 
pense will be much heavier. There was 
some plain talk at the last meeting on 
both sides. One contingent favored a re- 
adjustment of the agreement with the 
state board, with the condition that the 
field club be allowed a voice in all rate 
matters, etc. 

Some companies are objecting to the 
expense of a separate system and will, 

(Continued on page 14.) 
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WESTERN THON IS IN SESSION 


TO REORGANIZE RATING SYSTEM 








Actuarial Committee to Have Charge of 
Schedules and States to Act Inde- 
pendently in Applying Them. 





Atlanta, Ga., April 
The Western Union 
from centralized rating details, recog- 
nizing the signs of the times, and be- 
fore long will divorce all actual rating 
work from headquarters in Chicago. 


11.—( Special.) — 
is leaning away 


It appeared also from the sentiment 
that the natural tendency is toward 
lower rates in the western field, al- 


though it is hardly to be expected 
that the union, as an organization, will 
put itself on record along these lines. 
Prominent officials who have discussed 
these questions are firm in their views 
that through lower rates alone can com- 
petition be stemmed, and, while they 
have powerful opponents, and recognize 
them, they feel that the policy will bear 
fruit in the near future. 

Actuaries to Take Charge of Rates 

President Cofran of the union, which 
is holding its semi-annual meeting in 
Atlanta, presented in his brief address 
plans for more scientific development of 
rating problems by advocating the ap- 
pointment of a mathematical—or, more 
properly speaking, an actuarial—commit- 
tee to take charge of all matters pertain- 
ing to rates, rating and schedules. This 
plan was later presented to the meeting, 
which convened in initial session at the 
Piedmont this morning, in the report of 


the governing committee, which was 
adopted as a rule. 
It has long been the sentiment that 


rating questions required too much at- 
tention and were too much out of the 
immediate duties of the managers com- 
posing the governing committee to be 
given the requisite attention, and the 
aim of the measure is largely for the 
purpose of placing this most important 
branch of the work upon the most 
mathematically accurate basis possible. 
Dean Likely to Be Chairman 

The new rule provides that the com- 
mittee shall be composed of three mem- 
bers, to serve one, two and three years, 
the committee to be considered as a 
branch of the governing committee and 
subject to it. The members of this com- 
mittee will be selected for their fitness 
from managers or assistant managers, 
and the general belief is expressed that 
the chairmanship will be laid on the 
shoulders of A. F. Dean, assistant man- 
ager of the Springfield Fire & Marine in 
Chicago, who is author of the Dean 
schedules and has made a most intense 
study of rating problems. Not only is 
this committee to have charge of pre- 
paring and promulgating schedules, but 
raters and rating work in general will 
be under its immediate supervision. 

States to Be Independent as to Rates 

Under the new plan, as_ previously 
stated, rating details will hereafter de- 
volve upon state boards and kindred or- 
ganizations. Heretofore the union has 
closely guarded its rating machinery and 
many of the tariffs were compiled and 
printed in Chicago, assessments being 
made on members to cover the expense. 
It is now the intention to have state 
board organizations handle tariffs and 
make assessments on companies through 
their own organizations, the idea being 
to have in each state an independent 
and self-supporting rating machine, able 
to compel respect and attention as a 
state institution. ' 

By this method the union expects to 
rid itself of the odium attaching to cen- 
tralized rating and the long heads that 
evolved and furthered the measure cer- 
tainly have read correctly the signs of 
the times and prepared for them. Nat- 
urally enough state boards and kindred 
organizations will be under the juris- 
diction of the new actuarial committee. 

In addition. to extending the rule 
governing term business to include ad- 





ditional classes of non-hazardous oc- 
cupancy in mercantile buildings, when 
approved by the governing committee, 
several hours Wednesday afternoon 
were taken up in an extended discussion 
of the scope of the governing committee. 
It had been charged that the committee 
had exceeded its authority in passing 
upon certain matters which should have 
been submitted to a vote of members, 
but the union held in effect that the 
governing committee between union 
meetings was in reality the union, and 
therefore upheld all of its actions as 
legal. The union adjourns at 7 o'clock 
to meet again at 8 for a night session. 
Will Probably Adjourn Thursday Noon 

A number of committees have not yet 
reported, but it is expected that final 
adjournment will conclude the morning 
session. In the afternoon a _ barbecue 
arranged by the managers, general agents 
and local fire insurance companies of 
Atlanta will be held at the grounds of 
the Barbecue Club, near Fort McPher- 
son. 


ADVOCATE SMALLER NET LINES 





Tendency Among the Surety Companies 
Is to Cut Down the Liability on 
a Single Risk 





The tendency of surety companies is to 
cut down the liability that heretofore has 
been carried on single risks. ‘There has 
not been much reinsurance in surety lines, 
but in the future there will be much 
more. The heavy losses of the last year 
or so prove the danger of having too 
many eggs in one basket. On contract, 
depository and fidelity bonds the com- 
panies have been caught heavily. Two 
surety company presidents during their 
recent visit to Chicago sounded a note of 
warning as to heavy liability on a single 
risk. President Caullet of the Metropoli- 
tan Surety declared that he did not think 
his company should carry more than $25,- 
ooo net on a fidelity bond. He argued 
that it was unsafe to pin too much faith 
to any man’s character. President Joyce 
of the National Surety has set the net 
line at $50,000 for his company. 

The policy of carrying smaller net lines 
will increase the practice of reinsurance 
or it will result in the line being placed in 
more than one company, thus following 
the fire insurance plan. In either case 
there should follow an improvement in 
rate conditions. 


Generosity of the Ladies 

The Hiram (O.) fire department has 
been in need of hose, and a subscription 
paper was passed among the students 
and citizens. 

The student solicitor called on the 
young women students of Bowier and 
Miller Halls and asked their aid. The 
next morning he found a clothesline 
stretched across the street from his win- 
dow, bearing some thirty pairs of stock- 
ings and this inscription: 

“The ladies of Bowler and Miller Halls 
take pleasure in contributing thirty feet 
of hose to the support of the Hiram 
fire department.” 





MISCELLANEOUS NOTES 


The Svea transfers at St. Joseph, 
from J. N. Burnes to Amos W. Riley. 


The Equity Fire of Canada shows assets 
$209,179, reserve $145,022, impairment in 
capital $108,208. 

The annual meeting of the National Fire 
Protection Association will be held in Chi- 
= May 22-24. 

. S. Hollinshead, as agency manager of 
the’ Franklin of Pennsylvania, is entering 
the Western Union. 

The Eagle of New York is entering Ne- 
braska. C. D. Mullen, secretary of the 
Columbia, gets the Eagle at Omaha. 

Secretary A. J. Love of the State Insur- 
ance Company of Nebraska has placed his 
company in the office of Fred S. James & 
Co. at New York for surplus lines and rein- 
surance. 

In the case of the Travelers Fire, Judge 
Grace, in the circuit court at Pine Bluff, Ark., 
has decided that the > by the com- 

any of 2% percent of its receipts absolves 
t from the payment of all other taxes, 
state, county and municipal. 


Mo., 
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thee WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E, WAGAR, President. R. E. GOOCH, Secretary, 


STA TEMENT JAN. 1, 1906 


CAPITAL, $200,000.00 
REINSURANCE RESERVE, : 40,340.46 
NET SURPLUS, - - - 141,331.17 

ASSETS - ° : ° $381,671.63 


AGENTS WANTED IN PROTECTED TOWNS 
A. P. ROSS, Special Agent, COLUMBUS, O 











Ohio German Fire 


Insurance Company of Toledo 





Stock Company. Capital Stock $200,000 





M. DONNELLY 
President 


F. D. PRENTICE 
Vice-President and Treas. 

















58th Annual Statement United States Branch 


Liverpool & London & Globe 


Tnsurance Company 








U.S.Net Assets - - -+- - = = $12,234,948 

Liabilities - = - = 7 - - 7 6.9 72,669 

Surplus - - - -« - s« « - $ 5,262,279 
NEW YORK OFFICE, 45 William St. Northwestern Department: 


J. Tl. DE CAMP, General Agent, Ohio. | 295 LaSalle Street, - Chicago 








Indiana, Kentucky, Tennessee, WILLIAM S. WARREN, _, GEO. H. MooRE 
Arkansas, West Virginia at Cincinnati. Resident Secretary, Ass’t Secretaries 
OHIO FARMERS INSURANCE COMPANY 82°" 

Fire, Lightning and 
Tornado Indemnity 
Statement Jan. 1, 1906 
POSSE TS BOF BP AMOEENNID so o50sccccccesescccccscccccess $1,270,692.31 
Reserve for losses and other claims.................+ 69,196.53 
} mane 
: Di cccéccesndccsbiepenesanccinsmictedl $1,780,858.06 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 
Losses Paid More Than 4$12,000,000.00 


ARMENIA INSURANCE COMPANY 


OF PITTSBURG, PA. 


SOUTHERN INSURANCE COMPANY 


OF NEW ORLEANS, LA. 


Western Department, 159 La Salle Street Chicago 
JOHN E, HENDRY, General Agent 


Agents wanted in all points in Illinois, Indiana, Ohio, Michigan, Wisconsin, Minnesota 
and Missouri. 


Gasoline + F-P = Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 
































The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. Cincinnati, Ohio 
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COURT UPHOLDS THE COMPANIES 





Colorado Judge Decides That Companies 
Have to Take Out Licenses Only for 
Their Own Agents. 


‘Lhe district court of Colorado has sus- 
tained the appeal for permanent injunc- 
tion against State Auditor Bent and the 
insurance commissioner in the suit of 
the National Fire against the insurance 
commissioner to give the company a 
license to transact business. The opin- 
ion thus settles the license question. 
The law compels each insurance agent 
to pay $2 for a license fee. The com- 
missioner ruled that this rule applied 
to every agent soliciting business, 
whether he was in the direct employ 
of a company or not. In other words, 
every sub-agent or every man who did 
business for a company, either directly 
or through other agents, had to have a 
license. The National took the ground 
that it should only be liable for its own 
agents’ licenses and should not be called 
upon to pay for licenses for other agents 
who brokered business with its agents, 
and the court took this position also. 

The court upheld the contention of 
the insurance commissioner that he 
should have access to the books and re- 
ports of companies, and declared that 
the companies should be prepared at all 
times to submit reports to the com- 
missioner, so that he could ascertain 
whether proper licenses were secured. 


ESTABLISH INSURANCE FUND 


The Republic Steel & Iron Company 
and the Tennessee Coal & Iron Com- 
pany, which heretofore have carried in- 
surance on their various properties, have 
decided to establish an insurance fund, 
with H. W. Marsh, of Burrows, Marsh 
& McLennan of Chicago and New York, 
as manager. These companies have car- 
ried an extensive amount of insurance. 
Mr. Marsh is also manager of the in- 
surance fund of the United States Steel 
Corporation. 





FIELD FORCES ENTERTAINED 

The Northwestern National enter- 
tained its branch managers and special 
agents at the home office in Milwaukee 
last Thursday and Friday. About thirty- 
five were able to attend, and represented 
all parts of the country except the Pa- 
cific coast department. The meeting was 
purely social in its nature and was held 
principally to honor the opening of the 
splendid new home office building and to 
give the guests a chance to view its 
beauties and to become better acquainted 
with one another. A banquet was given 
in the private dining room at the Pfister 
on Thursday night. No set speeches 
were made and no set program was fol- 
lowed. 

Reports from the entire field indicated 
a very favorable condition of the busi- 
ness, with losses a little heavier than for 
the first three months of 1905. 





ATLAS TO REARRANGE FIELD 

It is likely that the Atlas will divide 
the field formerly covered by George E. 
Haas, who was recently appointed as- 
sistant manager in the west, among its 
present force. Indiana will likely be 
assigned to Special Agent Morin of 
Michigan, while Special Agent Barclay 
will likely have Kentucky. It is stated 
that Special Agent Neuburger of Ohio 
will probably look after Louisville and 
the towns opposite Cincinnati. 


1OWA LEGISLATION 

The insurance bills enacted by the 
lowa legislature, which adjourned last 
Friday, were the following: An amend- 
ment opening up steam boiler and plate 
glass insurance to all casualty compa- 
nies; authorizing stock fire companies to 
insure horses and registered cattle against 
death by disease; authorizing insurance 
against loss of money and other securi- 
ties in transit; permitting life companies 
to invest reserve funds in drainage 
bonds and home office buildings, and au- 
thorizing life companies to transact 





health, accident and employers’ liability 
insurance. 





KEMP ENTERS THE FIELD 
J. Sterling Kemp, son of O. C. Kemp, 
western manager of the Delaware and 
Reliance, who left the field a few years 
ago to engage in another line of business, 
has now returned to fire insurance work 
and has been appointed special agent of 
the companies in Illinois, Indiana and 
Michigan, where he will be associated in 
that field with Raymond W. Waldron. 
Mr. Kemp made many friends in the field 
in previous years and the agents will 

welcome him again to his old territory. 





IS AFTER UNLICENSED BROKERS 


Superintendent Vandiver of Missouri Will 
Be Active in Prosecutions, Having 
Secured One Conviction 
Superintendent Vandiver of Missouri 
is hot on the trail of the unlicensed 
brokers in three large cities of the state. 
Missouri has a law defining a broker as 
one who negotiates contracts of insur- 
ance without being a licensed agent of 
a particular company which writes the 
insurance for such brokers, and provides 
that he shall pay for a license for him- 

self. 

Some time ago a case was brought 
under this law and the state failed to 
secure a conviction. Since then brokers 
have regarded the law as a dead letter 
and few of them have taken out licenses. 
Last week Byrne & Harkins of St. 
Louis were fined $25 for violation of 
this law, and Mr. Vandiver will now 
proceed against other unlicensed brok- 
ers not only in St. Louis but in Kan- 
sas City and St. Joseph. It is stated 
that there are 1,000 brokers in St. Louis 
and only 160 of them hold licenses. 
The law does not specify fire insurance 
brokers alone, it covers also those who 
broker life, casualty and surety business. 

A movement was started at St. Louis 
against brokers to appeal from the de- 
cision in the Byrne & Harkins case in 
order to get a decision from the su- 
preme court as to the constitutionality 
of the law; but it now appears uncertain 
whether this will be done, as some of 
those who favored the movement have 
failed to come forward with the money 
which they agreed to pay to assist it. 








Bright Gets New Company 
H. R. Bright of Lexington, Ky., takes 
Kentucky, Ohio and West Virginia for 
the City of New York (fire) as special 


agent. The company was organized 
about one year ago, with capital of 
$200,000 and surplus of $300,000, and 


proposes to increase each to half a mil- 
lion dollars. It is not a member of the 
Western Union. The company will op- 
erate in the cities and larger protected 
towns of the three states. 





New England Fire Organized 
The New England Fire of Providence, 
R. I, will commence business May 1 
with $100,000 capital and $50,000 sur- 
plus, both of which will soon be doubled. 
Thomas A. Duffey, special agent of the 
North River, will be the general agent 


at the home office. In the west the 
company will enter Illinois and Michi- 
gan. 





AS VIEWED FROM CHICAGO. 


DANGER FROM COAL STORAGE 

The storage of large quantities of coal 
in basements of buildings owing to the 
strike is causing much apprehension 
among fire underwriters. One of the of- 
ficials of a big coal company said the 
other day that there had already been 
a number of basement fires due to spon- 
taneous combustion of coal. It is likely 
that local boards will have to give close 
attention to this feature. 

The Chicago board suggests that per- 
forated pipes be run at intervals through 
the piles, so that water can be forced 
through if necessary. 

The Policyholders Union says as to 

the storage of coal: 
We are obliged to say that the sugges- 
tion made by the chief engineer of the 
Chicago Board of Underwriters is not in 
accordance with the best practice as we 
understand it. There are ways which are 
both safer and more economical to produce 
the same result. 

There is a distinct hazard in the storage 
of soft coal, which is greater in the case 
of some kinds of coal and some grades of 
coal than in others. The grade of coal, 
the place of storage and the condition of 
the space deserve careful consideration, not 
only on account of the fire hazard, but on 
account of the damage which may result in 
the heat value of the coal. Soft coal im- 
properly stored, or stored for too long a 
time under unfavorable conditions, loses a 
very large part of its efficiency, and there- 
by of its value for steam use. 

The inspection department of this com- 
pany assumes the responsibility for ad- 
vice with reference to the physical condi- 
tions surrounding the storage of coal and 
the elimination of fire hazard. This in- 
cludes, also, the inspection of the coal at 
frequent intervals and taking the temper- 
ature of the coal at danger points and pro- 
viding means to lower the temperature of 
the coal so that it shall not become dan- 
gerous or destructive to the steam value of 
the coal. 

The expense of introducing water through 
pipes in all of the storage piles, as pro- 
posed by the Board of Underwriters, would 
be very large and entirely useless and 
wasteful, because there are methods which 
are much better and very much less 








ex- 

pensive to effect the same result. 
Furthermore. the introduction of water 

into a pile of coal will certainly be de- 


structive of the value of the coal, whether 
it would increase the danger of spontaneous 
ignition or not. unless the con] is com- 
pletely submerged. In the latter case its 
heat value is reduced for steam purposes 
bv the amount of heat recuired to waste- 
fully evaporate that surplus moisture. 
4<o large part of the coal which is being 
stored is not in the least danger of caus- 
ing . fire hazard under conditions govern- 
ing it, the proposition to introduce a costiv 
lot of useless pine is ill-advised and shonld 
rot he comnlied with without fair consider- 
ation of alternative plens or mensvres for 
ohtainine safe and satisfactory conditions. 
++ ++ 


OHIO GERMAN’S SECRETARYSHIP 

The new secretary of the Ohio Ger- 
man Fire of Toledo will probably not 
be elected until the May meeting of the 
board. It understood that the ex- 
ecutive duties will be centered in the 
vice-president and that the secretary’s 
work will be chiefly that of passing 
dailies. 


is 


ae ++ 
FROWE CELEBRATES ANNIVERSARY 


Capt. S. S. Frowe, assistant secretary 
of the Commercial Union and Palatine 
in the west, has rounded out 25 years 
of service with the former company. 
He entered the company’s service as 
Illinois special agent, April 10, 1881. He 
was advanced to the position of general 
adjuster and was made assistant secre- 
tary when the office was created in 1888. 








TO AGENTS AND BROKERS 


Mac ENANEY & HENGLE 


Having been appointed Cook County managers of the Agricultural Insurance Company of 
Watertown, N. Y., with their increased facilities are in a position to meet all the needs of men 
placing business with their office promptly and satisfactorily. 





PROSPEROUS AND PROGRESSIVE COMPANIES 


AGRICULTURAL INSURANCE COMPANY. of Watertown, N. Y. 
AMERICAN INSURANCE COMPANY, of Newark, N. J. 
SECURITY INSUR \NCE COMPANY, of New Haven, Conn. 
AMERICAN CENTRAL INSURANCE COMPANY, of 8t. Louis, Mo. 
NEW JERSBY PLATE GLASS COMPANY 








195 Le Salle Street, Chica go 
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Captain Frowe is a veteran in war and 
a veteran in peace, who has been a faith- 
ful servant in all his positions of honor 
and trust. 

His associates in the Commercial 
Union office presented him with a pair 
of silver mounted decanters, suitably en- 
graved, in token of their esteem. 

+ ++ 
ILLINOIS FIGURES GIVEN 

The following is the Illinois record for 

1905 : 


Premiums. Losses. 
State companies ..... $ 1,666,105 578,261 
Other state companies 13,520,500 5,946,902 
Foreign comnanies ... 4,891,453 2,050,845 
State mutuals ........ 370.734 179,482 
Other state mutuals... 311,072 67,523 


BOOMS v000800s0c08e8% $20,759,863 $8,823,013 

The amount of liability assumed in the 
Chicago congested district is: State 
companies, $6,296,928; other state com 
panies, $128,165,215; foreign companies, 
$68,294,527; state mutuals, $202,058; other 
state mutuals, $1,091,804; grand total, 
$204,050,533. 

++ ++ 
STATE IS BRANCHING OUT 

Secretary Kilpatrick of the State of 
Pennsylvania has been on a western trip 
visiting some of the large city agents. 
The company is branching out in this 
field and the territory will be in charge 
of the field men of the Union of Penn 
sylvania, as both companies are now con 
trolled by Muir & Haughton. The State 
is one of the oldest companies, dating 
back to 1784, and under the present man 
agement it has made splendid progress 


Secretary Kilpatrick left a fine impres- 
sion on those who met him. 
++ ++ 


iS IT THE ALLIANCE? 

Chicago managers have sized up the 
British company that is advertising for a 
United States manager as the Alliance of 
England, which has a fair business on 
the Pacific coast, where C. F, Mullins is 
manager. The Alliance reinsured the 
business of the Union of California on the 
coast. It has agencies outside that terri- 
tory in a few of the large cities. 

Insurance men are impressed with the 
strikingly unusual method adopted by a 
company in advertising for applicants for 
so prominent a position. 

++ ++ 
TENDENCY TOWARD MULTIPLE AGENCIES 

While a few years ago the tendency of 
the day was toward sole agencies, there 
seems to be a noticeable trend in the other 
direction at the present time. Many com 
panies that were on a sole agency basis 
in moderate-sized towns have appointed 
another agent. ‘This is due to greater 
competition in the field resulting in de- 
creased premiums. In order to hold up 
the previous record companies are putting 
in additional agents. It looks now as if 
the campaign for sole agencies would 
have to be waged over again. 

ae ++ 
SOME LOCAL EVENTS 


The Austin Fire of Texas will appoint a 
manager for Chicago and Cook county, but 
will not open a department for northern 
business this year. Secretary Hancock has 
been in Chicago for some days, as has Presi 
dent Jalonick of the Commonwealth of 
Texas, which will reinsure part of the Aus 
tin’s Chicago business. 

It is not believed there will be much com 
ing to the companies in the way of returns 
on the salvage of the Santa Fe elevator loss. 
The salvage was turned over to the assured 
to be wrecked for the companies, but the 
expenses have eaten up the expected returns 

The Chicago board will meet Thursday to 
vote on the moderate reduction on dwelling 
rates. This decrease was proposed as a con 
cession to the strong champions of rate re 
duction and also to make Chicago rates con 
sistent with those outside the county. There 
is so strong a sentiment against any change 
that the resolution will hardly prevail. 

Robert Dickson of New York was in 
Chicago this week and is en route to the 
Pacific coast, in which field he will enter 
the Southern and Armenia. 

A short time ago the 
Club of Chicago received 
Eddy of the committee on fire protection 
engineering, an invitation to visit, in a 
body, the new underwriters’ laboratories. 
The club has accepted the invitation for 
Saturday afternoon, April 21. 

John Naghten & Co. secure 
of the Royal Exchange. 


Fire Insurance 
from Manager 
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OHIO AND WEST VIRGINIA, 


APPEALS TO THE CONTINENTAL 











All Agents at Bowling Green Except Roy E. 
Loomis Sign Agreement to Cease the 
Disastrous Rate War 





Secretary Putnam of the National 
Agency Association went to Bowling 
Green, O., last week to investigate the 
rate war. The local agents there had 
appealed to the association for assistance. 
While he was in the town he went over 
the situation with State Agent Monrose 
of the Continental, whose agent, Roy E. 
Loomis, precipitated the trouble, the 
Continental retaliating because it had 
been thrown out of an agency which 
was clearing. _ sh 

Mr. Loomis did not join in the appeal 
to the national body. He is under di- 
rect contract with the Continental and 
cannot act without its approval. All the 
agents except him signed the following 
agreement : 

We, the undersigned, agree: 

1. To cease making war upon each other's 
business. 

2. The risks now upon the books of each 
company shall be carried to expiration of 
the term for which written, unless canceled 
by the insured or by the company. 

3. At expiration the risks shail belong to 
whoever can write them, on equal terms. 

4. To join the National Association of Lo- 
cal Fire Insurance Agents and support its 
me of agency underwriting. 

EARING & REED, 
Woop County INSURANCE AGENCY, 
Cc, B. EBERLY, 
J. B. Witson & Son, 
E. A, BARTON, . 
%. W. CALLIN, 

Secretary Putnam has now put the 
matter up to State Agent Monrose, re- 
questing him to get Mr. Loomis in line 
and asking him to instruct Mr. Loomis 
not to take up policies of other agents 
at war rates. ; 

The success of the agreement will now 
depend on the attitude of the Conti- 
tinental. 

* * * 

Companies at Bowling Green, it is 
stated, are writing farm property at 15 
cents for five years, and other properties 
at 10 cents for the same time. The Con- 
tinental state agent placed a_ salaried 
agent at that point for the purpose of 
putting all the business on the books that 
can be gotten. Representatives of other 
companies state that this was probably 
done to teach other agents that they could 
not resign their agencies and keep the 
business on their books, 

From statements made Monday some 
of the other companies will step into the 
field and give their policies away if the 
trouble is not stopped soon. Representa- 
tives say they do not propose to see their 
business go that way, just for the satis- 
faction of one company that may have 
lost a little of its business through the 
resignation of an agent. 

6.2 

The agents of Prairie Depot, O., are now 
engaged in attempting to hold their busi- 
ness on account of the rate war at Bowling 
Green. Rates have been shot to ap in 
Bowling Green and the agents in that point 
in order to keep up their premiums have 
invaded Prairie Depot. The original trou- 
ble was due to the Continental’s being 
forced out of its agency at Bowling Green 
on account of separation. Some of the 
union companies have been talking of mak- 
ing a raid on the Continental's business 
where it is strong in Ohio, but it is not 
likely that such radical steps will be taken.. 





Bills That Were Passed 

But two bills passed in the Ohio leg- 
islature—senate bill No. 179, which re- 
lates to “wildcat” companies, and senate 
bill No. 181, which provides for a war- 
den in connection with the insurance 
superintendent’s office.. It is probable 
that both bills will prove to be dead 
letters, as one has no provision for the 
warden’s salary, and the other none that 
“overhead” business shall not be written 
“in the state.” 





Effect of Putnam’s Visit 
Following the visit of Secretary Put- 
nam of the National Agency to Colum- 
bus and Cleveland, more interest has 
been stimulated in the work of the Ohio 





association, following the slump in the 

disbanding of the stamping secretary 

system and the resignation of Manager 
Ross. 

It is the general belief in Ohio that 
the association should be _ continued 
strictly as an agents’ body, dealing with 
the principles set forth in the national 
platform. There is enough at stake in 
Ohio to warrant every agent becoming 
actively identified with the movement. 

At the annual meeting on June 12, in 
Springfield, it is hoped there will be a 
revival of interest. 





WITH THE AGENTS IN CLEVELAND 





Term Policies Forced on Local Men on 
Business Which Has Heretofore Been 
on an Annual Basis 





Local agents in Cleveland will here- 
after write term policies on buildings 
occupied for ‘office, mercantile, public 
hall, theater or hotel purposes and will 
include fixtures when the latter are writ- 
ten in connection with the building. 
This city is the only one in Ohio which 
has been insuring these classes on an 
annual basis, and the agents have been 
forced to make the change largely on 
account of the fact that property own- 
ers generally knew that agents in other 
places were doing business on a term 
basis. The change was hurried also by 
the vigorous competition of the three- 
man board companies, helped, it was 
believed, by underground reinsurance ar- 
rangements with certain board members. 
The rule requiring at least $10,000 in- 
surance in order to obtain credit to 
coinsurance has been abolished, and 
hereafter credit will be given irrespective 
of the amount carried. 


The C. C. Shanklin Company has secured 
the sole agency of the German National for 
Cleveland. The company has heretofore been 
in J. Timendorfer’s office. 


A. R. Davis & Co. will move from the 
Cuyahoga building in Cleveland to the Perry- 
Payne building. It is said the agency has 
secured control of the large Payne estate, 
which amounts to quite a nice line. 





West Virginia Agency Appointments 


Equitable, S. C.—J. U. Jolliffe, Littleton. 

Franklin, W. Va.—N. R. Coles and F. H. 
Montgomery, Montgomery. 

German Nat’l—W. P. Bazzle, Keyser. 

German, W. Va.—A. E. McDonald, Ches- 
ter; A. F. Rohrbaugh, Belington. 

Glens Falls—Benjamin Hiner, Franklin; 
F. P. Sexton, Buckhannon. 

Globe & Rutgers—J. M. Chidester, Buck- 
hannon; C. H. Hudson, Logan; C. H. Shep- 
man, Charlestown; I. F. Saunders, Prince- 
ton; L. V. McIntyre, New Martinsville; 
A. E. Scherr, Charleston. 

Landon—C. J. Killinger and P. R. Calla- 
han, Wheeling. 

Pennsylvania—H. M. Ralston, Chester. 

Teutonia, O.—Caldwell Bros.. Huntington. 

United States—Cox & Ryner, Weston. 


Settling Lamb’s Affairs 

Matters relating to the V. J. Lamb 
agency at Youngstown are now fairly 
well straightened up. The deficit will 
probably amount to something like $6,000, 
but the agency was sold for $2,500 and 
collections made will probably bring the 
amount realized up to $3,000. Other 
items will still further reduce it, it is 
said, and the bondsmen will settle the 
remainder. 








Cincinnati Mutual’s First Loss 

J. H. Leiding, secretary of the Cin- 
cinnati Mutual Fire, states that the com- 
pany is writing $3,800 a month in pre- 
miums and has about twenty agents 
throughout Ohio. The company has sus- 
tained its first loss under a $5,000 policy 
on the stock of B. H. Kroger of Cin- 
cinnati, one of its directors. The loss 
will be about $2,000, one-half of which 
is covered by reinsurance. The Cincin- 
nati Mutual will write as high as $10,000 
in one policy in Hamilton county, rein- 
suring down to $2,000, or $2,500 in the 
stock companies in Mr. Leiding’s office. 





Appoints More Outside Agents 
The Delaware has appointed two sub- 
agents that are out of the board at Co- 
lumbus, O. There are now twelve com- 
panies that have outside agents. The 
Delaware declares it endeavored to com- 
ply with board rules, but too many su- 





perfluous exactions were required. An 
effort is being made to get one of the 
sub-agents to join the board and then 
endeavor to influence the company te 
give up its other two agents. 





WITH THE CINCINNATI AGENTS 


J. H. Leiding Becomes Hamilton County 
General Agent of Ohio German— 
Gets Some Other Companies 








With the removal of the home office 
of the Ohio German from Cincinnati 
to Toledo, J. H. Leiding, the local agent 
and secretary of the Cincinnati Mutual 
Fire, takes charge of Hamilton county 
with the title of general agent. Mr. 
Leiding also gets the Hamilton county 
general agency for the North German 
of New York and the Security of Bal- 
timore, which have been in the Ohio 
German office. The agencies with J. M. 
Sears and the Runck office have been 
discontinued. Mr. Leiding will write 
whisky business all over the country for 
the Ohio German. 





Local Board Expenses 


There is still considerable objection on 
the part of local agents in some quarters 
to paying local board expenses out of 
their own pockets, and various devices 
have been resorted to for charging them 
up to the companies. None of the com- 
panies is allowing these charges, however, 
and it is safe to say that agents in Ohio 
will continue to bear local board expense 
personally. Special agents are pointing 
to the fact that the extra expense is not 
to be compared with the increase of 
commissions over the old flat 15 percent 
rate, and that agents are on the whole 
much better off than they have been for 
years. 


At Zanesville, O., the charge for local 
board expenses still bobs up, and com- 
panies are repeating their repudiation of 
any claims for such outlay. 





Puts in Claim for Cars 

The Tuscarawas Traction Company 
has made a claim on the companies for 
three cars destroyed in the barn of the 
Canton-Akron Traction Company some 
time ago. This company has temporarily 
abandoned its line between New Phila- 
delphia and Canal Dover because a 
bridge had become unsafe. An arrange- 
ment was made with the Canton-Akron 
company to use its tracks between the 
two points, but the barn that was de- 
stroyed is located a mile from Canal 
Dover, and this portion of the track was 
not used by the Tuscarawas Traction 
Company, except for the purpose of run- 
ning cars up there for repairs or some- 
thing of the kind. The claim was made 
on the clause that reads, “All while con- 
tained in the building above described or 
on the premises of the assured or any 
tracks over which they may be operated.” 
The latter part, the company claims, 
makes the companies liable for the loss, 
although the cars were standing on the 
tracks and in the barn of a company 
entirely distinct from the Tuscarawas. 
The stockholders in the two are prac- 
tically the same. 





OHIO NOTES 


Wm. H. McGervey of Xenia is now doing 
special work for the Pennsylvania in Ohio, 
assisting Louis A. Lent, special agent of the 
company for the state. 

Members of the Ohio Fire Prevention As- 
sociation will meet at Springfield on April 
18 to go over the business section, the same 
as they have in other towns and cities, 

Agents at Urbana, O., have issued poli- 
cies on the brick steam laundry of Ella C. 
Hopwood at two annual rates for three 
years, which is in violation of the term 
rate rule. 

It is said that a complete fire department 
will be recommended for the state hospital 
at Massillon, O., by the fire marshal’s of- 
fice. The property is valued at $1,000,000 
and the only protection is a standpipe and 
several sections of hose. , 

Agents at Massillon, O., are considerably 
exercised over the vigorous drive for busi- 
ness at that point being made by the In- 
demnity Exchange of Chicago. Several 
large risks are being negotiated for with a 
fair prospect of their being lost by repre- 
sentatives of stock companies. 





COOPER 


Fire Insurance Company 
OF DAYTON, 0, 








DAVID B. CORWIN CHAS. VAN AUSDAL 
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CHAS. W. SCHENK, Secretary 
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NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 








G.W.POHLMAN - - 
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Agencies in Ohio Only 


Organized in 1867 


GERMAN FIRE 


Insurance Company. 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 208,989.90 


WM. F. STIFEL, President 
ANTON REY MANN, Vice-Pres't 
F. RIESTER, Secretary 
WM. GOERING, Ass’t Secretary 
S. W. RICE- Sup’t of Agencies 
W. R. RICE, Special Agent 














Ohio’s Leading Agency Company 


Cincinnati 
Underwriters 


Composed of 


Eureka Fire and Marine Insurance Co. 
Organized 1864 


Security Fire Insurance Company 
Organized 1881 





Combined Stat t 
Capital $250,000 Assets $700,727 Surplus $462,115 
F A:Rorman, Pres. Cincinnati, Ohio 








MERCHANTS AND 
MANUFACTURERS 
INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838. PERPETUAL. 
CAPITAL . . . $150,000 
ASSETS . . ., . 291,800 
SURPLUS TO POLICY.- 
HOLDERS . . 227,566 
William H. Calvert, Peesident 
Winfield S. Hukill, Jr., Secretary. 
404 First National Bank Bidg, 














Carrtrar, $300,000.00 
Svurrivs ro Pouicy Horpsers, $362,791.84 
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WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 
CONTINUOUSLY GRANTING INDEMNITY FOR 57 yuass 
DESIRES REPRESENTATION 
IN THS CITIES AND TOWNS OF 
Inuiso1s, INDIANA, MISSOURI AND 
WISCONSIN 
4ND INVITES CORRESPONDENCE WITH AGENTS IX 
THOSE STATES- ADDEESS 
CHICAGO OFFICE 
159 LA SALLE STR@#@ET 
Luoyp V. WATKINS 
48ST. SECY. 
LOSSES PAID TO DATS, 
$3,832,556,00 
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IN ILLINOIS AND WISCONSIN. 


RATE SITUATION 








IN WISCONSIN 





Tendency Toward Rate Cutting is Be- 
coming Marked in Some of the 
Smaller Towns 





In Wisconsin the field men report that 
conditions are becoming more unfavor- 
able, especially in the small towns and 
outside districts, largely due to agents in 
the larger points seeking this business and 
taking it at a cut rate. In many cases it 
is reported that the local agents are meet- 
ing the cuts and taking business at re- 
duced rates without the authority of their 
companies. The profit made during the 
last year has whetted the appetities of the 
companies. Unless there are heavy losses 
to bolster up the situation, conditions in 
Wisconsin are not likely to improve. 





Illinois Agency Appointments 


American, Pa.—J. H. Jarboe, De Kalb; 
W. EB. Coffin, Urbana. 

American, N. J.—G. H. Whitham, Rankin; 
E. Arnold, Woodstock; W. A. Jones, River- 
ton; John Reynolds, Thomson ; W. G. Lese- 
mann, Cortland; M. R. Clark, Brimfield; W. 
F. Curtis, Colchester ; W. L. Adams, Bald- 


win. 

Cincinnati Und.—Letterman & Chamberlin, 
Chicago. 

Citizens—S. H. Morton, Coulterville; C. E. 
Wilson, pg | by: D. Colp and P. olp, 
Johnson City ; A. Dugger and I. C. Abney, 
Creal Springs. 

Colonial, N. Y¥Y.—F. W. Kraft and Arch 
Bean, East St. Louis; Charles Phillips, Pon- 


tiac 
Eng.—C. H. Balchowsky, 


Com’! Union, 
Frankfort. 

Concordia—R. J. Schaaf, La Salle; Hamil- 
ton & Metcalf, Girard. 

Connecticut—J. J. Sullivan, Hyde Park; 
W. H. Robson and Lewis C. Denmark, > le: 
wood; P. F. McCarthy, Chicago; E. J. 
son, irving Park; Samuel Ludiow, Ly 
G. 'B. Shere and W. C. Foulks, Farmers 
City ; M. I. Hall, Belvidere; I. W. Rigby, 
Dundee ; c= Smith, Fithian; J. B. Hoy, 
Freeport ; A. M. Ellis, Penfield. 

Empire City—R. W. Hosmer & Co., Chi- 


0. 

er, Amer., N. Y.—Alfred Tanner, Paris 
German, Peoria—E. M. Young, Princeton ; 
Ed. De Moulin, Greenville; W. M. Umbden- 
stock, Chicago; Roy E. Deeter, Dixon. 


ca, 


German, Freeport—G. J. Schweigckhart, 
Lincoln; C. H. Gordon, Sumner. 
German, Ind.—A. F. Monroe, 


Bigoniag: 
ton; C. W. Welton, Cambridge ; M 

B. Glassco, Charleston ; Edward Brooke, De- 
pue; C. A. Harris, Champaign : E. C. Robe- 
son, Eureka ; Joseph —— vanston; EB. D. 
Riddle, Leroy ; W. A. Brown, Momence ; A. 
A. Rogers, C. H. Rogers and J. he Hamilton, 


Monmouth; W. F. Carr, Trento 
German, Pa.—J. F. hite, "Champaign ; 
J. E. Cornell, Chicago. 


German, Nat’ 1—J. T. and Wm. a 257 

Athens; Henry Freund, Breese; J. 

tt Gilman; Emil Arnold, Woodstock ; w 
‘arthing, Odin; Cc. T. Lang, Summer- 


a SOE Moyer, Bement. 
Hanover—John J. a awe 
Skinner, Herman L. clg, 
E. Johnson, Geo. W. 
Cook, Richard W. Salter, William Wood, B . 
C. and R. B. Thorne, Ella Stadelman, Chi- 


cago; Alonzo N. Townsend, Blue Island; N 
Ww. Birkhoff, _ West Pullman ; W. Ijams, 
Farmer City; John Hadsall, Genoa; John 
pa Iiopoti: we Wright, 7 
ville; John Soffel Maywood ; & W. J. 
Binkert, Quincy ; Gordon OS, Villa 
pan E. C. L. Nye, Oak Park; A. J. 


A Wilmette; G. F. Hildebrandt and E. 
. Wilson, Nokomis; Alfred Tanner, Paris. 
Hartford—Mrs. Annie Thornton, Elmer 
Clancy, T. F. Drabek, William H. Pattee. 
Fred Becklenberg and James A. Long, Chi- 
cago; J. W. Blee and C. L. Coote, a ag A 
J. 8. Leascher, Morris City; Miss 8S. B. 
vis, Keithsburg; J. W. Olson, on: J. i. 
Roberts, Coffeen ; Princeville ; 
A. M. Schroeder, Lorin Felts, 
Johnston City ; C. F. Johnston, Newark; C. 
H. Carnahan, Hindsboro; 8. ‘A. Chappell, 
River Forest; M. EB. Schryver, Polo; Joseph 
Pearson, Evanston ; Cc. E. Walker and J. 
Waterman, Sycamore; G. I. MecSchooler, 
Berwyn; L. T. Goe, Morton Park; F. M. 
Brickey, Prairie du Rocker. 
jadianapolis—J. D D. Empie, Dwight. 
North America—C. M. See, Alma; R. H. 


pera and C. C. Garn, Beardstown ; Fred 
bell En Burlington; J. M. Hanna, Cam 
ell Hill; J. W. Hornbeck, Cowden; W. 


Nightingale Crescent City; Edward Litch- 
sore, Flanagan; G. B. Stott, Genoa; S. 

tohrbough, Kinmundy ; Robert Fife, Pales- 
: ne; M. C. Roe, Rutland; Edward Weirich, 
Stockton ; J. + Baker, Taliula ; M. 8. Street, 
; enona; W. J. McBldowney and David Wal- 
ace, Chicago. ‘Heights; E. B. and K. O. 
Ringland, Hamilton ; S. Rawland, Olney; 
enry Van Houten, } BR. Cc. EB. Walker 
and J. R. Waterman, Sycamore; M. E. and 
- J. Apland, Elliott’; B. Castle, Arling- 
on Heights: H. C. Behrens, Desplaines ; 


B oberts, Marion; T. 8. Middletown ; 
allace Tin, 
St. mi raneclevilie oy te: L. . Jackman, 





J. P. Holsinger, Mt. Morris; W. R. Comfort 
and A. 8. Olms, Palatine; T. J. Beverlin, 
St. Joseph ; aefer, Wilmette; J. P. 
McNamara and Thompson, Chicago; 
J. L. Dryer, Hillsboro ; o ickers Booth, 
Winnetka; Carl DB. dt, Farina; Her- 
man R, Melms, Chicago; Martin EB. Farnan, 
East Dubuque; Edw. De Gunther, Davis; L. 


B. Thomas, Bloomington; W. F. Nail 
risonville; M. A. Houser, 
der & Co., Peoria; S. B. Carr, Shelbyville; 
T. F. Wilcox, Warren. 
Iowa Home—A., O. Casteel, Geneseo; W. C. 
Stilson, Tampico. 
London—Paul Bessmer, Chica 
Metropolitan—G. D. Smith, “Springfield. 
Milw. Mech.—J. A. Peterson, Avon; M. 
Ozment, Johnson City; J. H. Dyer, Winches- 
ter; C. 8S. Carter, comb, 
National, Ct.—Thos. L. Gagin, Chicago; 
J. C. Ton, Oak Glenn; C. B. Sauer, na; 
Frank Duzenbery, Donovan; H. E. Jacobs, 
Henry; J. L. Caldwell, Galesville; R. T. 
a Campus; BE. M. Crosten, Cullom ; 
. Denton, Edinburg; L. H. Newcomer, 
Mi. Morris; Adam Myer, ‘Coleta ; E. L. Otto, 
Florence ; J. C. Hogsett, La Prairie ; i ‘a 
and J. Heinz, Pesotum; N. H. Swanson, 
Orion: G. B. Wiemer, San Jose; H. N. Koch, 
New Baden; Milton Wilson, Princeville; W. 


, Mor- 
Olney; Callen- 





J. Wachlin, McConnell; BE. H. Farley, Le- 
land. 
MERCHANDISE IN WAREHOUSES 





Trouble Over Forms Used at Superior, 
Wis., to Cover It for the Account 
of Railroads 





Companies are having some trouble 
at Superior, Wis., in connection with 
insurance for the account of railroads 
on merchandise in warehouses. In 1903 
the governing committee took up the 
matter of correct forms for such _busi- 
ness and issued instructions that insur- 
ance on merchandise for account of rail- 
roads, which takes a lower rate, should 
be restricted in form by the following 
clause: 

It is understood that this policy covers, 
and covers only, the assured’s interests in 
the described property arising from its lia- 
bility as common carrier and (or) ware- 
houseman. 

It also ruled that such insurance paying 
full rates and intended to cover all inter- 
ests should have the following clause: 

It is understood that this policy covers 
all interests in the described property, other 
than those arising from the Railroad 
Company’s liability as common carrier and 
(or) warehouseman, loss, if any, to be ad- 
justed with and paid to the Railroad 
Company. 

It is claimed that policy forms are 
now being used, one set covering com- 
mon carriers’ liability only, and the other 
form covering all interests without the 
restrictive clause, and that where co- 
insurance is made to apply, that un- 
doubtedly the insurance covering all in- 
terests could be held as coinsurance with 
policies covering common carriers’ lia- 
bility only, and vice versa. Agents are 
being requested to use such form as in 
each case is applicable. 











Wisconsin Field Men Meet 

The quarterly meeting of the Wis- 
consin Field Mens Club was held in the 
clubrooms in Milwaukee on Monday and 
Tuesday of this week. The attendance 
was good and nothing of unusual in- 
terest was brought up. Hawx- 
hurst of the Traders was elected to the 
executive committee to fill a vacancy 
caused by the resignation of Walter E. 
Atwater. 

Carl E. Hilbert, Walter E. Atwater 
and M. M. Hawxhurst were appointed 
a committee to select a place and to 
arrange the details for the annual meet- 
ing, which will be held on the third 
Tuesday in June. 





Towns Straightened Up 

Committees of field men went to Del- 
avan and Mt. Olive, Ill, last week and 
succeeded in getting the agents together 
and the tariff rates were adopted. These 
points have been in bad shape for some 
time. A committee will go to Robinson 
this week. 





Icehouse Loss at Carbondale 
Commenting on the recent icehouse loss 
at Carbondale, IIl., one of the field men 
states that a few days before the loss fire 
was discovered in the plant and it was 
suposed to have been put out. This stirred 





up the owners to secure $15,000 more in- 
surance. The agent placing the line told 
the assured what companies would be 
placed on the risk, and before the policies 
were delivered the loss occurred. No 
blame is attached to the assured, but the 
supposition is that the fire was not com- 
pletely put out. It is also stated that 
the property was on leased ground, which 
adds to the complications. 





Inspecting Paper Mills 

William D. Kurz, consulting electrical 
engineer, of Appleton, Wis., has arranged 
to make monthly inspections of the elec- 
trical equipments of certain paper mills 
located in the Fox River Valley. Ordi- 
nary defects discovered will be remedied 
by the inspector while on the premises. 
Reports showing the condition of each 
equipment, together with the manner in 
which it is being operated, will be made 
to the management. Instruments are to 
be tested and errors corrected. Although 
the inspections have been conducted but a 
few months three mills are being com- 
pletely rewired and the wiring in others 
is being entirely overhauled. The follow- 
ing plants are covered by the service: 
Combined Locks Paper Company, Com- 
bined Locks; Appleton Paper & Pulp 
Company, Patton Paper Company and 
Wisconsin Tissue Paper Company, Ap- 
= Bergstrom Paper Company, Nee- 
nah, 





Premiums of Superior 
The following are the premiums on 
which agents of Superior, Wis., paid the 
2 percent tax for 1905: 


Sunderland & Ostrander............ $ 69, 45 3 
Culver-Harper Agency 
Loney & Peckham...... 
a i Pe 266s Ch areswees ves 


W. F. TT + 25.53 50800069608 0000 
Jerrard & Lenroot 
Finch Brothers 








6606008 00060040008 8,§ 

WE GE CDs ctcccccccccscasve 8,793 
Stratton & Hammond.............: 8,233 
SE 0 eee 7.735 
in ly SS SI once s cecceseee 6.083 
= pep rey Bo —Eea eee 3,706 
PC ciatwne ened ateees 3,543 

the = I sh ie edi bs: He ide 3,188 
is kt Heed Od Chadberedc canes 2,687 
Di BE POURS ca ccacesnedeceeed 2.526 
Crumpton & Crumpton............ 2,263 
3 oS Serre 520 
Gk Gs. Cs oe wcatccscceseseonees 156 
SN * hibdd tathquwexeKeennaeets $: 241,331 

Losses in Southern Illinois 


One of the special agents in comment- 
ing on the numerous losses in some of 
the towns in southern Illinois gives it 
as his opinion that the quality of mortar 
used in building chimneys is not a good 
grade, and during the heated months of 
summer the mortar becomes very dry and 
brittle. This results in its cracking and 
falling out. In the winter season, when 


fires are running at full blast, chimney 
fires result. 





ILLINOIS NOTES 


Fred Thompson gets the Palatine at 
Canton, Ill 

Rate cutting is reported at Bethany, IIl., 
on the mercantile stocks of the Logan de- 
partment store and A. L. Redman & Co. 

George Webster of Chicago, who has been 
covering Illinois below the Wabash road 
for the Western and British America, now 
has all the state. 

The death of S. O. Vaughan of De Kalb, 
Ill., has resulted in that agency splitting 
up. The North America and Commercial 
Union go to Talbot & Wiltberger. The 
Traders and Fire Association appoint W. W. 
Hyde. J. M. Piper gets the Hartford. 


WISCONSIN NOTES 

H. W. Gilbert of Superior has unionized. 

L. S. Tuttle, the well-known Oshkosh 
agent, was stricken with a severe attack of 
illness ten days ago, but is now on the 
mend. 

Local agents have adopted rate revisions 
at Pittsville, Owen, Elk Mound, Endeavor, 
Milladore, Westby, Stratford, De Pere and 
West De Pere. 

Stephenson & Erickson of Superior, Wis., 
have branched out into the fire business 
and taken the Teutonia of Louisiana and 
the New Brunswick. 

Agent George G. Wright of Monroe, Wis., 
is receiving the arugeny of his many 
friends over the loss of his father, William 
M. Wright, a well-known fire insurance ad- 
juster of Allegheny, Pa. 


GERMANIA 


Fire Insurance Company 
NEW YORK 





ORGANIZED 1859 





Cash Capital, - - 
Assets, - - 
Net Surplus, - - 


$1,000,000 00 
$6,835,785 78 
2,889,669 92 


HEAD OPPFICE: 
Cor. William and Cedar Streets. 


CHARLES M. HENRY, Secv. 
Woe Co. 


NEWARK 
N. J. 


CARROLL iL DEWITT 


| Agent 
153 La Salle S treet, Chicago 
Applications trom supgenaatative agents 









CHARTERED '[8!! 





ace 





Of 
LONDON & Liverpool, 
LANCASHIRE England 


FIRE 


Charles E. Dox 
Manager 





Western Department 


173 La Salle St. Chicago, Til. 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
management since 1872. 


Applications from leading agencies 
solicited. 


Henry P. Magill & Co. 
General Agents 


184 La Salle Street 





Chicago 


United American 


Fire Insurance Company 
of Milwaukee 


Capital Stock $100,000 
Assets - - - - 


’ 
Increase in 1905 - ~ $73,632 
Reinsurance Reserve - 35.594 
Increase in 1905 - - $13,59 
Net Surplus - - -« $20,828 
Increase in 1905 - $8,753 


GOOD AGENTS WANTED 


In Wisconsin, Illinois and Minnesota. 
Joun Suereck, Prest. F. A. Kneua, Secy. 
Joun Karg., Vice-Pres. 


Home Office - Germania Building 


ORIENT 
INSURANCECOMPANY 


OF HARTFORD, CONN. 





CHARLES E. DOX 


MANAGER 


WESTERN DEPARTMENT 


| 171 La Salle Street, Chicago, Ill. 
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MICHIGAN AND INDIAN I. | The Old Reliable INCORPORATED 1865 The Local Agents’ Company 


oon nae oe ee German Insurance Company of Freeport 


Conditions Much Better Than He An- 
The Largest and Most Successful Fire Insurance Company in the West 


ticipated—No Bad Breaks have 




















pong Assets, January 1, 1906 ............+++++$6,548,738.07 
A special electrolytic survey of Detroit Cash Capital...........2-.-++2+e++++++. 200,000.00 
was recently made by A. A. Knudson of Liabilities, including reinsurance......-... 3,996,672.83 
New York, acting for the Detroit water i tke ne eeue esse enens 4,952,065.24 
department and the Detroit Gas Company. 
The report on this survey has not yet Cc. O. COLLMANN, President F. M. GUND, Secretary 
been made to the water commissioners, HENRY BAIER, Vice-President D. B. SCHULTE, Treasurer 


but it is stated that conditions were found 
much better than was anticipated. There 7) Offi F rt Thi j 

have never been any large breaks due to ome Ces ° ° - . ° ” reepo 9 nd $ 
electrolytic corrosion, although a number | ———---————————- sven eee , 
of lead services have been destroyed and 


some leaks caused. I sneral, whil Th Fi T C. 
ies ule sete dannveee guleie, te ane é J ef, f eérson fire insurance Udo, 


ation is well in hand, the water depart- OF PHILADELPHIA 


ment, gas and street railway companies 


each making frequent tests, and efforts Capital $200,000 Net Surplus, $304,481.81 
are being made to reduce electrolytic 


action as much as _ possible. Rails are Surplus to Policy Holders, $504,481.81 


mainly well bonded, generally with heavy 








= MUN =e. 





copper wire. Also at several of the most A Reliable and Progressive Company Operating Upon Liberal Plans | Gi RE:— 

dangerous points return feeders, con- 

nected with the water and gas mains, AGENTS SOLICITED IN ALL CITIES AND VILLAGES INSURANCE COMPANY, 

have been installed. OF AACHEN, CERMANY. 
In the report of the national board en- W. B. BIERCE, General Agent 

gineers on the city of Detroit there is some FOR MICHIGAN, MINNESOTA, OHIO AND WISCONSIN 

interesting data of the city’s fire record. ‘ ‘ . 

camies for the 25-year period eg Whitney Opera House Block, Detroit, Mich. 

1904 have been irregular, the <z ‘ Ss 

a ray ‘oan "377.619 in. 1880 to. $1,117,997 H. A. BARTELS, Special Agent, Detroit, Mich. 

in 1886 (only one other year, 1893, ex- J. T. KIRKWOOD, Special Agent, Cleveland, Ohio 

ceeded $1,000,000), with the average loss ’ 





per fire varying from $414 in 1903 to $4,947 
in 1886. Comparing the last three five-year 
periods, the average loss per fire has de- : 

creased as follows: 1890-94, inclusive, the 1805 THE 1906 | Wm. TREMBOR, President. 
nuverage loss was $1,436; 1895-99, inclusive, 


$710, and org inclusive, _~ per fire. Ris ig Fire . 

The number of fires per year has grown 

a AA y The German National Insurance Co. 

1904, although somewhat out of proportion 

to the increase in population. INSURANCE COMPANY CHICAGO L 
The rate situation in Detroit is becoming Incorporated 2825. Charter Perpetual ’ ILL. 

more acute and the companies are confronted " a s 

with very serious problems. Cuts are not Office: 508-510 Walnut St. Philadelphia, Pa. 


only made on preferred ee but stocks 


Harvey W. Marray 163 La Salle St. 
-_ Swern _ ; General Agent Chicago 





Wa. FRILER, Secretar; 





Assets Over One MILLIon Do.tars 

















and special hazards as well. A few days ago } 
companies received reports on “the Fairbanks, Capital $_ 400,000.00 | 
Morse & Co.’s plant written at 75 cents, the | AS®€t6..........seseeses sees eeceeeee 7,024,039.69 | . 
tariff being 95 cents. te datiiihcnsaserscscsapnnccniraca 8,004,551.61 | We protect our agents against overhead writ- 
Byron Giesman, whe. has _—_ ed oo R. Dale Benson, Pres. W.Gardner Crowell, Sec. | i 
in the age ney of the Evarts-Tremaine om John L, Thomson, Vice Pres. Charles W. Merrill, Ass’t Sec. ' 
in the ngency, of the Rvarts-Tr in accept Thomedn, Vico Pree. Charles W. Merrill, ing and surplus liners. Honorable and prompt 
similar position with Chandler & Burwell at Pe ies Oe 
Detroit. dealing is our mottoe 
— WESTERN DEPARTMENT: 
Trouble at Decatur, Mich. CHAS. H. BARRY, Manager 


There is some disturbance at Decatur, | Temple Building CHICAGO, ILL ! AGENTS WANTED IN DESIRABLE LOCALITIES 


Mich. A union company _ transferred —_—— eee 


Oo he mixed agency of J. H. Haynes | Stone, Flint; E. J. Herrmann, Grand Rap- 
from t : & st te a ids; C. H. Garrett, Kalamazoo; G. W. Lor- | 5830 1906 
and claimed Mr. Haynes was renewing | ing’ Owosso: H. M. Geer, Saginaw. 


its expirations at cut rates in outside Eagle—C. G. Sherk, Litchfield. h A I Cc 

 Seaenes Os ease ee) ae. & ee ee. Ween. The American Fire nsurance Vompany 
companies, le company decided to German, Pa.—Frederick Knorr, Detroit. HILADELPHIA 

protect its business, and other union Granite State—N. R. Farrand, Lansing. P 


. anies are ing likewise. yerman Alliance—C. C. Cot , Grand ‘ 

companies are doing likewise Pn ng — oburn, Grane | Capital $500,000 Surplus to Policyholders $766,656 Assets $2,971,731 
German, Peoria—R. F. Lanagan, Delray; 

Rates at Rensselaer, Ind., Restored | Jno. Downs, Delray. sie 1835 1906 

21ens alis— i nos, .inehan, arbor I HE 

Rates have ben restored at Rensselaer, | Springs; J. L. Boyd & Son, Kalkaska: S. — SPRING GARDEN INSURANCE CoMPANY 

Ind., all agents coming into line except the i Lake City; M. E. Keith, Lake PHILADELPHIA 


Northwestern National man. Some time Hartford—H. P. McCabe, E at; D. H. | p 
ortaweste - ca tha Simpson. iataen: ; Capital $400,000 Surplus to Policyholders $702,883 Assets $2,013,788 


ago a joint committee from the Indiana burg: 8. B. Robb, Leonard: W. Broneon, 

















State Board and Indiana League visited | Manistique:; John Marshall, Ay “Morris. For Agencies Address the Companies’ Field Rapeonenatiren. 
this point and, on account of the very ag- ee nmburg-Bremen—G. A. Curry, Iron- | w. ‘= HERMAN, State Agent, Cleveland : ° : : . Ohio 
‘ iti ™ c Cc. HECOX, State Agent, Detroit : : : : - : - - Michigan 
Ed eee — —_ neg gem author State of IIl.—c: arrie H. French, Bay City; | J: 0° GABLE’ State Ancat indianapolis ; ’ : ; : ¢ ; faiiees 
ized the local board to meet such compe- | D. FE. McIntyre, Cadillac; E. A. Waterfall, A. F. MILLER, Special Agent, Belleville : - - Illinois 
tition at any rates necessary, each case | Detroit; G. E. Newall & Son, Flint; C. L. A. F. BOLLING, State Agent, Louisville : - ‘Kentucky, Tennessee and W. Virginia 
to be submitted to and approved by a | ke Bare, Grand Rapids; E. A. Kemp, _ HART DARLINGTON, State Agent, Minneapolis Minnesota and Wisconsin 
Greenville; E. H. Porter, Lansing; A. C. | W. F. HOLDEN, State Agent, Kansas City Missourl, Kansas, Oklahoma and Indian Territories 
special committee composed of members | Christianson, Manistee; 'B. H. Tellman, | W. N. MERRITT, State Agent, Fort Dodge, Is. - Iowa and Nebraska 


of the local board. Following this visit ay te W. Loring, Owosso; Nerre- 
the local board went one better and made | t€" © Lowden, Saginaw; C. F. Ganshouw, | ———____ -- 


Saginaw, W. S. a aman piiiieE ars = — 
a flat reduction of 50 percent on all rates. Law Union—Leonard Rietdyk, Muskegon. 


As this action was unauthorized and not L. & L. & G., Eng.—Lattin & Harvey, 
audintel necessary, the local board was Peatwater. North German Fire Insurance Company 


Metropolitan—E. A. Summer, Mt. Clem- 





requested to rescind its action. ens. OF NEW YORK 
North B. & M., Eng.—Nickerson & 
Wright, Pentwater; A. E. Ellsworth, Pon- 2 Liberty Street, New York City 159 La Salle Street, Chicago 
Michigan Agency Appointments tiac. 


. 2 Norwich Union—Elmer Beach, Gladstone. oE tal 
Allegheny—G. D. Lockwood, Ypsilanti. Nassau—Maud A. Wood, Muskegon. LEO A LOEB. Vico President Capi ’ $200,000 ee ee eral Mer and Seo’ 
Assur. Co. of Amer.—A. E. Ellsworth, New York—D. G. Boudeman, Kalamazoo. 


Pontiac. — N. J.-C. A a Orient—W. F. Sellick, Portland; F. G. ASSETS JANUARY 1, 1906 LIABILITIES 






































American, . Barnum, Bailey; | Heald, Sturgis. First Mortgage Loans ..................++ 8 48 Reserve for Unpaid - 0 31,380 68 
J. A. Sullivan. Ironwood; 8. S. Burnett, Pennsylvania—W. W. Fast, Buchanan: Government’C City and Railroad Bonds. “2 359,588.7 Reserv | eaten ; 276,608.80 
Lake Ann; S. W. Porter, North Port; F.R.| v7. T. “Woods, Dearborn; A. E. Sever | Céttificate of deposit 2 per cent interest...... 80 Surplus to Policyholders besten 93,805.63 
Erwin, Wixom. Owosso. sex . ae Cash in Beaks. cee cette uso 

ital-V ernon & Retallick, Battle u Ci ze A / MRD... 0 cece ce ccccceccsececsrscsseccses ‘ 
one  heeew, Deuanine. -. een City, S. D.—E. A. Kemp, Green- | Accrued Interest... 0.0.00... icc.ccceceee ceeee 8,948.72 

Com’! % inion, Eng.—McOmber & Co., Ber- a curity. Md.—A. C. Ames, Detroit. $601,734.95 $601,734.95 
rien Springs. Scott. U. & N.—C. E. Sabin, Buchanan; 

Calumet—Carver & Culver, Albion; G. H. | mM. W. Riker, Hastings Increase in Assets.................+..++++-.899,066,87 
Gat, fee: Ve. a eg ds psccurity, ct.—J. wv ‘Lovett, Colon; S. S. Increase in Reserve..............--.... «os 7%,635.04 

. N- » Hart, HM. 5. 2 ' ; urnett, L " 

M. S. Lattin, Pentwater. ning Re 8 IW. porter, North Increase in Surplus.................. 000065 38,697.75 

Delaware, Del.—Warren & Warren, Bay Spring Garden—F. 





City; C. B. Lyman, Battle Creek; Algoe & ' pena: I F Knowles. ge po, Al- ADOLPH LOEB & SONS, Managers for the United States. 
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maker, Cheboygan; S. G. Hosack, Macki- 
naw City; A. H. Phinney, Pontiac; Monroe 
& McWethy, Traverse City. 
Union, Pa.—G. L. Weadock, Saginaw. 
Westchester—H. L. Weaver, Detroit; G. 
B. Reading, Sturgis. 





Indiana Agency Appointments 


Phenix, Ct.—E. C. Benward, Churubusco ; 
J. T. Wickwire, Ashley ; Kiplinger & Stewart, 
Rushville; H. J. Willis, Pittsboro; Odon 
Realty Co., Odon; Bennett & Myers, Jason 
ville; the Beamer Agency, Zionsville; H. E. 
Henley, Carthage; F. A. Follett, Fremont. 

Phenix, Eng.—B. F. Veal, Michigan City. 


TREND OF RATES IN MICHIGAN 











While Newspapers How! About the 
surance Trust,” 
Downward 


‘*In- 
Rates Are Going 
in the State 





The success of fire insurance compa- 
nies in Michigan last year is calling 
forth adverse expressions from the press 
of the state, and some of the papers are 
making statements regarding rates and 
profits which the facts do not bear out. 
The experience in 1906, so far, has not 
been favorable enough to warrant any 
reduction in rates further than those nat- 
urally following improvement in risks. 
In fact, many companies have lost money 
in the state since Jan. 1. 

On the subject of rates the following 
conservative statement from Commis- 
sioner Barry is of interest: 


I look for announcements of decreases in 
the rates of certain lines of fire insurance 
in the near future, as there have been in 
the past. The average rate of insurance 
in Michigan in 1905 was $1.34 compared 
with $1.43 in 1904. On Oct. 1, 1905, there 
was a reduction of 33 1-3 percent in the 
premium rates on all brick mercantile 
risks, hotels and opera houses. On Feb. 1, 
1906, a cut was announced on frame build- 
ings and stocks in the northern half of the 
lower peninsula. 

The system of schedule rating for fac- 
tories, while not perfect, has resulted in 
important reductions of the rates of in- 
surance in individual cases. Manufactur- 
ers can see exactly what is required, and 
by making certain changes and improve- 
ments can secure much lower rates. Al- 
most every manufacturer in the state has 
taken advantage of this opportunity to get 
reductions in premiums. 


MICHIGAN NOTES 


At the recent fire in Reed City, Mich., 
the new reservoir was pumped dry, after 
which little could be done. 


Miss Alice B. Angell of Adrian has pur- 
chased the agency of the late Charles 
Meyer and thereby gets the Germania. 


8S. G. Toof has been appointed agent of 
the Phenix at Decatur, that company leavy- 
ing the non-union agency of Jos. H. Haynes. 
Following the disbanding of the Michigan 
a I = o — will be liquidated’ by 
- P. Robertson, E. J. s 
Reciete. n J. Hicks and C. A. 
What was formerly the agency of Soo 
& Heck at Zeeland will hereafter be the 
Sooy, Heck & Sytzama Agency, Mr. Styzama 
having been taken into partnership. 
The city of Alma, Mich., has vot 
a a mains into the anand 
of the town, for the purpose of giving 
manufacturing plants in thz 
ren tae Pp n that section better 
The National Brewers Insurance Com- 
pany of Chicago has been admitted to Michi- 
ieee “osh — _ J. Vickery of 
s attorne or the a 
of service and also as ngunt. si ate 
On April 1 the Bank of Ironwood 1 
’ nsur- 
onto Agency and the agency of Jas. A. Sul- 
— both at Ironwood, resigned all their 
are = —_, on a non-union 
. oth o ese agen 
cane Gimkaeneee gencies are under the 
Stockholders in the agency of C. W. 
atiine & Co. at Grand Rapids, Mich., 
a elected the following officers: Presi- 
ent and treasurer, C. G. Watkins: vice- 
Picsident and secretary, A. Benjamin, Jr. 
th ese changes were made necessary by 
- e death of C. W. Watkins, who be- 
fueathed all his interests in the agency to 
S nephew, Charles G. Watkins. 


INDIANA NOTES 


The Jefferson Fire h 
the Indiana department. a 

The Millers Mutual of Ill 
application to enter indiena. gihicgilanes 
Joseph Mulliken of Terre Haut 
unionized by resigning the Girard. + 

R. C. Hosmer, special agent of the Amer- 
foams & Security in Indiana, has changed 

S headquarters to Indianapolis. 

There is trouble brewing at Valparaiso, 
Ind., where, it is reported, the stamping 
ges Arthur Smith, is running things 
= ~ a high hand, ignoring the agents as 
nol 4 paaeeeses from the — 

° oug n some quarters that 
unless the inspector assumes a. less arbi- 





—— attitude steps will be taken to sup- 


Plant hi 








THE WEST AND NORTHWEST. 


1OWA COMPANIES BRANCH OUT 








Owing to Competition at Home They Have 
to Seek Outside Territory to Keep 
Up Their Incomes 





The demoralization existing in Iowa is 
forcing some of the home companies to 
enter new territory in order to maintain 
and increase their past records. State 
companies which have hitherto confined 
all or most of their business to Iowa are 
branching out into other states. 

The low loss ratio on mercantile busi- 
ness in that state last year has resulted in 
the eastern companies making lower rates 
and taking larger lines. There has also 
been a general tendency to improve risks, 
which has made the outside companies 
stronger bidders for business. The lower 
mercantile rates, taken in connection with 
the reduction made a year ago in farm 
rates, has cut into the profits and reduced 
the volume of Iowa business written by 
the home companies. 

There is also complaint on the part of 
the Iowa managers that the eastern com- 
petitors are taking larger lines than was 
the case during the last year and that 
there are fewer surplus lines. Some of 
the companies have increased their limit 
by 25 percent. This feature is most no- 
ticeable in the cities having the larger 
manufacturing plants. The Des Moines 
Fire has decided to enlarge its territory 
before the year is out, and the Hawkeye 
and Atlas have lately gone into several 
new states. 





IS NOT APPLICABLE TO AGENTS 





Minnesota Law Permitting Placing of In- 
surance in Unlicensed Companies Is 
for Use of Insured Only 





What might have been a loophole that 
would nullify all the provisions of the 
Minnesota state law for licensing insur- 
ance companies was recently discovered 
when two insurance agents asked Com- 
missioner O’Brien for a license to do 
business for companies not licensed in 
the state. Upon the advice of the at- 
torney-general the license was promptly 
refused. 

The applicants cited in their behalf 
section 1649 of the code, which provides 
that if any person, firm or corporation 
desires to obtain insurance upon property 
in the state from a company not au- 
thorized to do business in the state, they 
shall give bond to the insurance com- 
missioner, with resident sureties, that 
they shall pay the commissioner, for the 
use of the state, a tax of 2 percent on 
the gross premiums paid. 

Mr. O’Brien, when he received the 
application asked the attorney-general for 
an opinion as to whether the section 
would authorize or permit the issuance 
by the insurance commissioner of a per- 
mit conferring upon the licensee the right 
as agent to procure or write for others 
insurance in unlicensed foreign compa- 
nies. 

Assistant Attorney-General Stone, who 
writes the opinion, holds that the query 
must be answered with an emphatic no. 
He holds that section 1649 was not in- 
tended to provide for an agent’s license, 
but a mere authority permitting the li- 
censee to obtain insurance in an un- 
authorized company for himself or for 
the firm in whose behalf it was issued. 
The section, he adds, is a re-enactment 
of the section 82 of the laws of 1895, 
which does not give the power wanted 
by the applicants. To hold that section 
1649 authorizes the issuance of an un- 
limited agent’s license would nullify all 
provisions of the law for licensing in- 
surance companies. 





New Salvage Corps 
East Minneapolis now has its own fire 
insurance patrol and salvage corps, sta- 
tioned at University and Sixth avenues 
southeast. The location is central to the 
(Continued on page 13.) 





P. F,. Sherman, Pres. Jos. Frudenfeld, Gen. Mgr. L. 8. Frudenfeld, Sec'y 
Geo. Schlosser, Treas. A. H. Watson, Asst. Sec’y 


Queen City Fire Insurance Co. 
OF SIOUX FALLS, S. D. 


Cash Capital - - $300,000.00 
Writes Moderate Lines and Legitimate Agency Business Only. 
BROWN, ANDERSON & YOUNG, Sole Agents for Cook County, Illinois. 


CHAS. S. LEBO, Special Agent for Illinois and Iowa. 
159 La Salle Street 


CHICAGO, ILL. 


ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Capital - . . 200,000.00 Re-insurance Reserve $656,850.49 
Reserve for all other Liabilities 104,508.99 Net Surplus - - 284,957.82 
Total Assets - - - $1,196,817.30 


GEORGE BRUMDER, President GUSTAV WOLLAEGER, Jr., Vice-President 
FRANK DAMKOEHLER, Becretary W. C. HUGHES, Supt. of Agencies 
W. B. BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 
H. A. BARTELS, Special Agent 
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CORRESPONDENTS 
New York Office, 52 William St Chicago Office, 159 La Salle St. 








A ° 53D ANNUAL STATEMENT 
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Swasrauce Compamy Assets (to protect policyholders)..... 2,960,864.15 

of WetartouneN.B: Net surplus to polieyholders......... 1,857,261.55 

W. H. STEVENS, - - President Net surplus to stockholders .......... 857,261.55 
JOHN Q. ADAMS, - - = Secretary 
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Michigan Commercial Insurance Co. 


of Lansing, Mich. 





Statement of January Ist, 1906 
TOTAL CASH ASSETS, $455,677.78 








ASSETS LIABILITIES 

First Mo e Loans....... $146,800.00 Losses in process of adjust- 
Municipal Bonds........++.. 184,547.10 Gi ctisksscccbsronnior $ 18,151.89 
Cash in National Banks..... 76,695.57 Reserve for Reinsurance.... 145,961.07 
Cash in Office............000 ,100.00 Cash capital...... $200,000.00 
Interest Due and Accrued... 4,978.23 Net Surplus...... 91,564.82 
Due from Agents............ 41,556.88 | Surplus to Policyholders.... 291,564.82 

€455,677.78 $455,677.78 





F. A. HOOKER, President A. D. BAKER. Sec. and Treas. 

ROBT. HENKEL, Vice-President B. L. HEWETT, Asse. @ o. and Treas. 
D. W. ANDREWS, Supt. of Agenoiés 

For Agencies Apply to Home Office 
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PROVED ITS WORTH 


Lire insurance men who are connected 
with the agency associations need to feel 
that all their preachments have been veri- 
fied by the part taken by the associations 
in recent legislative work. 

Had not there been some machinery to 
employ, the interests of the agents would 
have suffered greatly. As it was, the New 
York and other eastern associations were 
able to get quick action and appeal to out- 
side associations for support. President 
Jounson of the New York association 
and his cohorts did very effective work. 
Another young man who deserves credit 
for his unselfish and untiring effort is 
F. E. McMutten of Rochester, N. Y., 
vice-president of the national association. 
President Scovet of the national body has 
also put in some strong licks and made a 
fine impression on the committee of fifteen 
in Chicago. 

If the association has done nothing else 
it accomplished much for the agents of 
the country at Albany. It shows the im- 
portance of having a properly organized 
body to be brought into action in case of 
emergency. 








“THE MAN FOR THE. PLACE 

THERE is much casting about for a 
man who can properly administer the 
affairs of the New York Lire. The 
financial interests want to have a finger 
in the pie, and that is a_ serious 
stumbling block to securing genuine re- 


~ forms. 


We have in mind an official who is 
eminently fitted to take control of the 
New York Lire at this critical and highly 
important period. He is in many ways 
par excellence, the man of the hour. 
Trained as he has been with large com- 
panies, using that experience and adapt- 
ing it later to a medium-sized com- 
pany, a master of the actuarial, ex- 
ecutive and agency branches, a man who 
has devised office and field systems, 
possessing powers of initiative and hav- 
ing the ability to put his creations to 
practical use, an official who has mod- 
ernized his present company and _ in- 
jected into it the spirit of progress— 
one who has been tested and tried, who 
has not had the breath of suspicion 
cast on his motives, an official who 
has never lost sight of the interests of 
the premium payers, who appreciates 
their rights and his duty to these policy- 
holders, a man of industry, wide vis- 
ion, an exalted sense of honor, who 
stands to-day for honest American life 
insurance. 

We refer to Jonn B. Luncer. 

There is no official now connected 
with the New York Lire to whom 
could safely be entrusted the destinies 
of that company. Mr. Weexs and Mr. 





KINGSLEY are men of ability, but they 
are too freely moved by ideas that must 
be eliminated in the administration of 
our companies. Both these men _ be- 
lieve in expansion rather than  con- 
servation. 

Perhaps Mr. Luncer would not leave 
his present congenial environment and 
the splendid institution, whose super- 
structure he has had so notable a part 
in building. But should the call come 
in no uncertain voice and could he be 
left unhampered to work out the prob- 
lems before the large companies, we 
feel that Mr. Luncer would make the 
sacrifice of labor and effort for the 
benefit of the policyholders of that com- 
pany and for the uplift of life insurance 
in general. 

Mr. Luncer in his forceful remarks 
before the ARMSTRONG committee showed 
that he had something to offer in the 
nature of a remedy. His was not a 
negative argument alone. He is to- 
day one of the most brilliant and hon- 
orable men in the business, who can be 
relied on to give it an uplift in any 
position he occupies. 





NEEDS MODERNIZING 


INSURANCE companies need to see to 
it that their advertising in the insurance 
papers is vitalized. There is great need 
for improvement in this direction. The 
companies are not deriving the benefits 
they should from this outlay, because 
their advertisements are lifeless or out 
of date. There is no reason why the 
advertising columns should not be as 
full of meat and interest as the reading 
pages. Readers get tired of seeing the 
same advertisement week in and week 
out. A _ storekeeper does not display 
the same goods day after day. If the 
companies would see to it that their 
advertisements brought out salient fea- 
tures and told a new story once in 
a while, there would be a snap to the 
advertising columns that would bring 
returns. 

Just for example, we happen to note 
the issue of the Weekly Underwriter 
of New York, dated March 24. This 
is one of four New York papers that 
exert any considerable influence. It 
is ably edited, has features of value to 
the business and its advertising counts 
for something. Yet we see that some 
companies are allowing advertisements 
to be presented that have not been 
changed for over two years. For ex- 
ample the January 1, 1904, figures of the 
INSURANCE CoMPANY OF NorTH AmER- 
Ica, AGRICULTURAL, JoHN HANcocK 
Mutua Lire, and Royat, are still be- 
ing run, as are a number of January 1, 
1905, exhibits. This is to a large ex- 
tent dead advertising. It is just as 
effective as reading a newspaper a year 
old for to-day’s news. 

It is up to the companies to get out 
attractive and forceful advertising mat- 
ter and thus draw attention to that de- 
partment of a paper. 











Tue daily press reports that Gace E. 
TARBELL will be elected president of the 
Mutuat Lire is absurd. He would have 
almost the entire insurance world against 
him from the start, 








President Bishop of the Life Underwrit- 
ers Association is out on a campaign for 
increased membership and has asked each 
member to bring in at least one new man. 





Personal Side of the 
Insurance Business 


At Champaign, IIl., last week there was 
a battle royal between the lecturer and 
athlete. P. D. McGregor, western man- 
ager of the Queen, was slated to lecture 
on “Fire Insurance and Rate Making” be- 
fore the students of the University of IIli- 
nois. At the same time the Chicago Na- 
tional League Baseball Club was on hand 
to train with the college team. There 
was a great game that day and Carl 
Lundgren, the ex-Iilini twirler, a mem- 
ber of the Chicago team, was to handle 
the sphere. All the boys wanted to see 
“Lundy” perform, as well as to get a 
line on their own team. Professor Mc- 
Gregor found six “pollers” in the lecture 
room to listen to his discourse. He 
further discovered that no announcement 
had been made of his lecture, as the 
dean was ill and no one knew of the 
plans. A simple card on the bulletin 
board, placed there a few hours before 
the professor arrived, was all the pub- 
licity given to the event. Professor Mc- 
Gregor had wired that he would arrive on 
a certain train and the faculty tried to 
drum up an audience. 

Professor McGregor saw no prospects 
of an enthusiastic set of hearers, so it 
all ended in his attending the ball game 
and rooting for Chicago. Even Chicago 
was defeated, so it was a dark day for 
the learned professor. 

The university faculty, however, hu- 
miliated over the event, beseeched Pro- 
fessor McGregor to promise to return at 
some later date. But Professor McGregor 
has not promised. He will demand a 
guaranty of an audience of 3,000 and no 
counter attractions. 


The managers of the Metropolitan 
Surety who attended the conference with 
President Caullet in Chicago declare that 
Henry L. Ayers of Ayers & Petrie, the 
managers in that city, is the most 
effective long-distance automobilist in 
ten states. Mr. Ayers had arranged an 
automobile tour over some of the boule- 
vard systems for the visitors. He had 
expatiated at length on the charm of 
seeing Chicago in this way, and, fur- 
thermore, had much to say in praise of 
the machines in the city. The guests 
waited for the touring cars to arrive, 
but the ones ordered never came. Mr. 
Ayers finally secured two fancy vehicles 
from another garage. The brethren pre- 
pared for a merry feast of sightseeing, 
and voted Mr. Ayers to be the auto- 
mobile king. The first car broke down 
after it had traversed seven blocks and 
the second collapsed nearby in sympathy. 
All the delegation was forced to return 
and Mr. Ayers is to be canonized in 
honor of the record-breaking long-dis- 
tance trip. 


The following was received by a life 
company from a policyholder who had 
lost his notice of premium coming due: 
Dearest Company 

I have lost your notice calling my at- 
tention to Police Clam dew or thare 
bout. Please notify me at residence 
OR Ae eae & I will look after same. 
McCall I See is dede Son Skiped to 
old cuntry. the dogs is mostly - sick 
Towser will bee apt to gow ded & it 
will leave very few Dogs to dew the 
Barking, the Guverment wants me 
to Hang a few but I Hate to dew 
it but they need Hanging till dead dead. 
Please look after my wife after I leave 
this Hapy land. She will be apt to get 
a good fat Roll. 


Secretary Hancock of the Austin Fire 
sees a charm in the word “Austin.” That 
is his first name. His company is the 
Austin and it is located at Austin, Tex. 
He has been visiting Chicago and other 
northern sections, making many friends. 
Mr. Hancock is a young man, being in 
the early thirties, but he has made a suc- 
cess and demonstrates the fact that young 
men.of ability can come to the front on 
their merits early in life. 





Fire Prevention by } 
Self Inspection 





(By C. A. McCorrpr, Secy. Grain Dealers 

National Mutual Fire Insurance Company.) 

It has been said that the fire insurance 
business has three enemies—carelessness, 
ignorance and cussedness. There is 
more truth than poetry in the remark. 
The third enemy is found in localities 
and individuals, and exhibited chiefly 
in tramps and incendiarism. Careless- 
ness and ignorance are exhibited every- 
where. 

Country grain elevators are classed 
by insurance men as “special hazards” 
or “extra hazardous,” together with all 
power-using plants. It is a question 
whether country elevators contain the 
dangers in comparison with factories 
and the rates charged for insurance. 
There is the friction and hot-box dan- 
gers of shafting and machines, but not 
the same amount of it. Elevators have 
the flame, spark and heat hazard of all 
power plants. About the same percent 
of elevators as other “special hazards” 
are struck by lightning or burned from 
fires in adjoining buildings. Probably 
elevators have the greater number of 
fires from locomotive sparks, but these 
are preventable. There is a_ greater 
amount of dust than in many factories, 
but its danger is largely in how it is 
allowed to accumulate or is disposed of. 

On the other hand, country elevators 
have no hard-working machines other 
than corn sheller, or all the hazards of 
chemicals and processes of manufacture. 
There are no dangers the ordinary work- 
man cannot understand and can 
guarded against. Then. why are fires 
in elevators so numerous and insurance 
rates so high in proportion to the 
actual hazard? Is it due to the two 
arch enemies of fire insurance—careless- 
ness and ignorance? 

There is no question but grain deal- 
ers are learning that the high insurance 
cost on elevators is due entirely to the 
amount and number of losses on that 
class of property. The owners and em- 
ployes have entire charge of the ele- 
vators and, therefore, are responsible 
for the fires occurring, the cost for which 
the insurance companies load onto other 
elevator owners. Carelessness and ig- 
norance on the part of any grain dealer 
results in loss to themselves, besides the 
insurance paid, and puts an unnecessary 
load on their fellow grain dealers who 
do not burn. 

The only way to overcome these pre- 
ventable losses is for both the elevator 
owners and employes to give more at- 
tention to the fire dangers. On Jan. 1, 
1905, the Grain Dealers Fire Insurance 
Company put into operation a system of 
monthly self-inspection reports to be 
made by those in charge of the insured 
elevators. The questions asked on the 
reports are few and not difficult to 
answer in a well-kept elevator. | 

The results have been surprising. 
For the past eleven months there have 
been, in round numbers, 800 elevators 
making reports and 400 not reporting. 
On the 800 elevators there have been 
four losses and damages amounting to 
$9,715.07. On the 400 elevators not 
making self-inspections, there have been 
fifteen losses and damages amounting 
to $20,580.68. Both figures refer to in- 
surance paid by the company. As yet 
the losses have not been analyzed as to 
causes and the percent preventable | and 
unpreventable; neither is this experience 
sufficient in time or volume to be taken 
as the basis of the future. 

However, the results up to date dem- 
onstrate the value of the system and the 
justice of a reduced insurance cost to 
those who give most attention to the 
care of their property. It also demon- 
strates that many fires are the result of 
carelessness or ignorance, for the value 
of the self-inspections are only to pre- 
vent fires that would otherwise occur. 
It illustrates that the insurance company 
does not make the rate for insurance. 
The subject is one entirely in the hands 
of the property owner. 
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IN LIFE INSURANCE CIRCLES. 


H. H. HOYT LEAVES CHICAGO LIFE 











H. S. Duncombe Becomes the Active Factor 
in the Company—Other Men Have 
Tendered Their Resignations 





Howard H. Hoyt resigned as third 
vice-president and general manager of 
the Chicago Life on Tuesday evening. 
At the same time John McLaren, chair- 
man of the finance committee since the 
company was organized, and E. S. Bur- 
ton, who had charge of the literary de- 
partment, also tendered their resignations. 
It is stated that Superintendent of Agen- 
cies Hanks will shortly leave the com- 
pany also. ; 

Attorney H. S. Duncombe, it is said, 
will now have active charge of the com- 
pany. 

Mr. Hoyt was formerly western su- 
perintendent of the Equitable of New 
York and went with the Chicago Life 
about six months ago. He took with 
him from the Equitable Messrs. Burton 
and Hanks. Mr. Hoyt is regarded as a 
very strong agency man. 

W. R. Payne was general manager of 
the company prior to Mr. Hoyt, and he 
was counted a high-class field man. 





PROGRESS OF ARMSTRONG BILLS 





Measures Are Being Advanced in Both 
Houses—New One Introduced Affecting 
the Stock Companies 





The Armstrong bills in New York are 
progressing. A new bill has been intro- 
duced providing that policyholders of 
stock companies may serve as directors 
whether they own stock or not. The 
status of the bills up to date may be 
summarized as follows: 

Of the bills introduced by the committee, 
originally ten, but since consolidated into 
seven, four have passed the assembly, and 
are at the stage of the third reading or 
final passage in the senate. These are the 
bills designed to restrict lobbying by re- 
quiring registry of “legislative agents, 
relative to the acquisition of real property 
by life insurance companies, making con- 
tradictory statements under oath presump- 
tive evidence of perjury and forbidding re- 
bates. A fifth, the bill penalizing falsifica- 
tion or omission of material matters in the 
books and records of corporations has 
passed the assembly, but was amended in 
the senate in a comparatively unimportant 
particular, and although like the others it 
Was advanced to third reading, if the sen- 
ate adopts this amendment, the bill must 
return to the assembly for concurrence. 

The so-called “big bill’? generally amend- 
ing the insurance law and embodying most 
of the radical reforms in insurance methods 
was advanced to the higher reading in the 
senate, but has not yet been acted upon 
by the assembly, where it is expected to 
be on the third reading calendar soon. 

The seventh bill forbidding campaign 
contributions by corporations is in a pecul- 
iar position. It passed the assembly with- 
out dissent, but was halted by a motion 
to reconsider the vote by which it had 
been passed. The motion to reconsider was 
laid on the table carrying the bill with 
it toa temporary standstill. This was done 
with the consent of the friends of the bills 
pending consultation of the committee with 
its counsel, Charles E. Hughes, as to the 
Suggestion that the bill was unconstitu- 
uonal in its provisions relative to im- 
munity of witnesses testifying as to their 
participation in the forbidden contributions. 
rhe corresponding senate bill was among 
— advanced in the senate to third read- 
_The senate has passed unanimously two 
New York insurance bills, one amending the 
general corporation law as to acquisition 
of real property by life insurance com- 
panies, the other amending the penal code 
SO as to prohibit the giving of rebates in 
life insurance business. Both bills have 
passed the assembly and now go to Gov- 
ernor Higgins for approval or disapproval. 





Guardian Life Changes Hands 

The Guardian Life of Kansas City, 
which was recently organized and was li- 
censed as a stipulated premium company 
by the Missouri department, has been sold 
to John H. Bowman and H. S. Halbert. 
Mr. Bowman was formerly general agent 
for the Mutual Reserve for Kansas City 
and western Missouri, and Mr. Halbert 
has been in the insurance business for 
some time, at one time being an officer 
of the Bankers Life of Kansas City, which 
is now the Kansas City Life. These gen- 








tlemen have secured control of the capital 
stock of the company and will push the 
business of the company along straight 
legitimate lines. The company will con- 
fine its business to Missouri until it is 
well established. 





Northwestern Investigation 

Public hearings in the investigation 
of the Northwestern Mutual Life will 
be begun at Milwaukee by the legis- 
lative committee Thursday. Miles M. 
Dawson, the committee’s actuary, was 
in Milwaukee last week arranging 
to take up immediately the work he has 
to do in connection with the investiga- 
tion. The work will be conducted in 
the clubroom of the Pfister 





DECELLE HAS NEW CONNECTION 





Leaves New York Life to Become Agency 
Cashier of United States Life’s Cen- 
tral Department 





Arthur A. De Celle, who for the last 
fourteen years has been prominently iden- 
tified with the New York Life as cashier 
of its Iowa agency at Des Moines and for 
the last year and a half as superintendent 
of the division of policy claims and loans 
in the Chicago office of issue of the com- 
pany, has joined hands with J. N. Shock- 
ney, superintendent of agents of the cen- 








ArTuur A. De CELLE 


tral department of the United States Life, 
with headquarters in Chicago. Since tak- 
ing charge of the central department Mr. 
Shockney has largely increased the agency 
forces of the United States Life and has 
made a number of valuable appointments. 
The connection of Mr. De Celle as agency 
cashier of the department, with his wide 
experience in agency and home office 
methods, will be of value to the United 
States Life in its organization in the 
central west. 





lowa Investigators Organize 


At the session of the Iowa legislature, 
which adjourned last Friday, much of the 
proposed insurance legislation, including 
the Conn annual distribution bill, was left 
over until the session next winter. The 
report of the investigating commission 
will then be received. 

The committee appointed to conduct the 
investigation is given credit for being as 
fair and competent as might have been 
selected. Its members will make as thor- 
ough an investigation as can be conducted 
with an appropriation of $10,000. There 
are five members of the commission, as 
follows: Senators J. H. Jamison of Os- 
ceola and George W. Dunham of Man- 
chester and Representatives N. E. Ken- 
dall of Albia, F. F. Jones of Villisca and 
T. C. Clary of New Hampton. They 
meet in Des Moines on Thursday of this 
week to organize and to select an actuary 
and secretary. None of the members is 
an insurance man, all being lawyers, with 





the exception of Mr. Jones, who is a 
banker. 





COMMENTS ON FRATERNAL LAWS 





Superintendent Vorys of Ohlo Believes That 
the New Statutes Have Been Effectual 
in Protecting Policyholders 





Superintendent Vorys of Ohio, in com- 
menting on the fraternal situation in 
his annual report, says: 

Under the old law there was little diffi- 
culty in securing licenses to operate fra- 
ternal beneficiary associations, and_ they 
were constantly being organized, and fre- 
quently collapsing after a brief career, to 
the disappointment of those who relied on 
their promised benefits, as well as those 
who allowed the credit of their names or 
their capital to be used in the promotion 
of the associations. The present law has 
been in force nearly two years, and no 
new association has yet qualified under it 
so as to be entitled to a certificate au- 
thorizing it to issue benefit certificates. 
This results, not because the law is pro- 
hibitive, but because it requires proof of 
a substantial, genuine fraternal association 
before license may issue. For such asso- 
ciations its provisions are ample and ac- 
commodating. 

The law which requires separation and 
preservation of funds for the purposes for 
which they were collected seems effectual, 
and has almost uniformly been observed 
by licensed associations. This and the law 
requiring National Fraternal Congress 4 
percent rates of new associations have the 
effect of compelling new associations to 
maintain a reserve fund at least equal to 
that which would be called for if the law 
required a reserve fund aggregating valua- 
tions on that table of mortality and rate 
of interest, provided the actual mortality 
is within that table and the funds are 
safely invested and produce that rate of 
interest. 

Two “preliminary certificates’’ 
associations were issued in 1905. One of 
these associations, the Colonial Insurance 
Union of Toledo, was placed in the hands 
of a receiver on suit of the attorney-gen- 
eral. The other, the Supreme Knights of 
the Forest of the World of Toledo, has not 
completed its organization. 


to new 





Decision as to Warranties 


An imporia:.t point of insurance law 
has just been established in a decision 
handed down by the Minnesota supreme 
court, in which it is held that honest error 
is not fraud and such error does not inval- 
idate the policy. The opinion holds that 
if an applicant for insurance answers in 
good faith, even if the answers are found 
to be erroneous, his heirs are entitled to 
the amount of the policy taken out. The 
decision was made in the case of John 
Ranta vs. Supreme Tent Knights of the 
Maccabees of the World. Following is 
the ruling of the court in part: 


In this case the issues were framed, the 
case was tried and except the statement 
as to the health of deceased, the court 
charged the jury on the theory that such 
statements were representations. The only 
exception taken at the trial and the only 
specific part of the charge assigned as an 
error on appeal is based on the refusal of 
the court to charge the jury, at the re- 
quest of the insurer, that the statement by 
the applicant as to the good health of his 
mother was a warranty. It is held that 
the applicant did not insure the conformity 
of his opinion with actual fact, but war- 
ranted only his bona fida belief and good 
judgment; that the charge of the court was 
correct, and that the testimony justified 
the verdict of the jury against the insured. 
Rupert vs. Supreme Court, etc., 102 N. W. 
715, followed and applied. 





Ohio Legislative Committee to Meet 

Earl Stewart, chairman of the legisla- 
tive investigating committee, was in Co- 
lumbus last week arranging for a meet- 
ing which will be called soon. While no 
appropriation has been made for this 
work, the committee takes it that the state 
will make good any expense that is in- 
curred in work ordered by it. This is 
the great drawback to the work, however, 
and it is not known just how much time 
the committee can afford to give it with 
an uncertainty of this kind. 





Ohio State Life’s Progress 

The Ohio State Life of Columbus has 
made fine progress with its organization. 
All of the $100,000 capital stock has been 
sold at $125 a share, giving the company 
a surplus of $25,000 to start with. The 
stockholders number 250 and they are 
located in sixty towns and cities of the 
state. Insurance aggregating $1,000,000 
has been applied for, which makes a 





most excellent start for a new company. 
Offices have been secured in the New 
First National bank building. 





Life Company for Sale 

Eastern papers are advertising for sale 
a western life company with $400,000 as- 
sets, $7,000,000 insurance in force. Be- 
tween $150,000 and $200,000 will be re- 
quired to control the company. While 
no names are mentioned, it is generally 
understood to be the Continental Life & 
Investment of Salt Lake City, which is in 
the throes of internal strife. 





WHAT IS DOING IN THE EAST 





People of New York State are Watching 
Their Legislators as to Their Views 
on Insurance Bilis 





New York, April 11.—(Special).—The 
people of New York are watching very 
closely the attitude of members of the 
legislature toward the Armstrong bills. 
Powerful pressure has been brought to 
bear to have some of these measures 
killed or greatly modified. The temper 
of the people is against any alteration of 
those regulations which will result in 
greater safety. It is the consensus of 
opinion that the normal growth of com- 
panies should not be interfered with, but 
there should be sufficient safeguards to 
check or eliminate the evils shown in the 
investigation. 

Insurance officials are having promi- 
nent men quietly work on the legislators. 


AMONG FRATERNAL 





SOCIETIES 





Situation in the A. O. U. W. Becomes 
More Serious and Some States Are 
Far Behind in Death Claims 





The situation in the A. O. U. W. is be- 
coming serious. In New York a large 
number of young members have with- 
drawn. The supreme lodge has not 
been able to meet the demands on it 
from the state bodies. Massachusetts 
and Manitoba have seceded and there 
have been over 100,000 voluntary with- 
drawals in other states. Some state 
bodies have refused to contribute to the 
supreme lodge guaranty fund. 

New York is almost in revolt. 
increased the rates on old 
have Illinois and Michigan. 

Missouri, which seceded a few years 
ago, has a debt of $220,000 hanging 
over it and it fell behind $2,000 last year 
on death losses. New York on Feb. 1 
had 403 unpaid death claims. Its mem- 
bership fell off 1,600 last year. There 
is a cash deficiency of $400,000. 

In January $594,950 was received for 
the beneficiary fund and $646,716 paid 
out; $8,576 was received for the reserve 
fund and $23,632 paid out. 


It has 
members as 


Attorney-General Miller of Indiana 
proceed against a number -of fraternals 
whose statements show them to be in- 
solvent or which have not the required 
membership. These are mostly insignifi- 
cant concerns organized to “boost” the of- 
ficers. 

A meeting of the members of the Royal 
Arcanum is to be held at Lima, O., on April 
18 and 19, when a fight will be made against 
the advance in rates. 


will 





LIFE APPOINTMENTS. 
Ohlo 
. Security Mut.—Herbert B. Kepler, Day- 
on, 


Wisconsin 

Bankers, Ia.—C. P. Beers, Janesville; G. 
W. Caswell, Fort Atkinson; E. Nott, 
Milwaukee; W. A. Beurhaus, Watertown; 
J. H. Berrigan, Milwaukee; W. 8S. McDow- 
ell, Oconomowoc. 

Cosmopolitan—M. J. Howe, Freeport, Ill. 

Penn Mutual—H. 8S. Fuller, Milwaukee. 

Surety Fund, Minn.—C. W. Jenne, Mil- 
waukee; Horace Strand, Oshkosh: B. F. 
Sheridan, Fond du Lac; BE. V. McClure, 
Merrill; A. J. Wentzel, Superior. 

Travelers—Clifford Coolidge, Madison; G. 
W. Drager, Edgerton; F. H. Snyder, Janes- 


ville; H. E. Churchill, Waupaca. 
Aitna—E. G. Shervey, Rice Lake. 
New England Mut.—Edwin Halliday, 
Ellsworth. 


New York—G, F. 


Lillie, 
Johannes, 
N. 


Sparta; J. H. 
Port Washington. 
Mutual—J, . Delavan, Sheboy 
gan; W. F. Headley, Racine; O. W. David- 
son, Beloit; John & Lucy R. Dawson, 
Viroqua. 
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Pacific Mut.—C. J. Burns, Superior; O. T. 
Herreid, Blair; Ray Russell, Henry 
Bassford, Sturgeon Bay; J. W. 
La Crosse; E. R, Peck, Bangor: 
. Loewe, Sam Berlowitz, Michael Hack, 
. Kuhnke and J. M. Held, Milwaukee; 
Miller, Appleton; J. T. Hart, La 
Crosse; FP. H. Miller, Mason; W. M. 
Langdon, Baraboo; Henry Clarke, Stevens 
Point; Hugo Kiel, DePere; Richard Kiel, 
Kiel; G. W. Hyink, Cedar Grove;! A. J. 
Endreas, Manitowac; 
Chilton; A. T. Hipke, New Holstein; W. G. 
Gebhardt, Shawano. 
Security Mut.—A. C. Vedder, Beloit. 
Security T. & L.—Gustave Christine, Mil- 
waukee; J. H. Skinner, Mauston. 
U. 8S. Annuity & Life—C. A. Markham, 
Beaver Dam. 
Atna—W. H. 
Milwaukee. 
Central, Ia.—A. C. Alexander, Elroy; E. 
L. Curtis, Alma Center; H. T. Hunt, Horton- 
ville; Dan Kennedy, Merrimack; A, F. Mor- 
gan, Roberts; A. L. Peterson, Centuria; 
Adolph Trostem, Orfordville; J. E. Whit- 
ney, Whitehall; H. 8S. Wheeler, Lake Mills. 
Columb. Nat’l—J. A, Taylor, Milwaukee. 
Equitable, N. Y¥.—C. R. Probasco, Stock- 


*h. Mut.—H. W. Wilson, Fond du Lac; 
Lawson, Athens; F. B, Green, Brook- 

; G. D. Bartlett, Stanley: R. B. Brough- 
ton, Beloit; H. H. Rogers, Appleton ; A. W. 
WwW estrack, Milwaukee. 

Mutual, N. Y.—Eugene Weinburger, Wm. 
Kneessi and H. J. Geerlings, Milwaukee; J. 
F. Grahl, Eden; F. H. Schwaller and W. J. 
Swift, Kenosha; C. W. Ferguson, Milwau- 
kee. 

New York—S. N. Kendall, 
Landaal, Spencer. 

Pacific Mut.—C. A. Moulding, Green Bay ; 
J. P. Runkle, Arcadia; H. H. Zaun, Me- 
nomonee Falls; I. T. Canutson, Galesville; 
A. L. Tenney and A. F, Keyser, Milwaukee. 

Penn Mutual—J. BE. Wall, Oxford. 

Phenix Mut.—Fred Bosch, Whitewater. 

Travelers—W. C. Wing, Neenah. 

U. S. Ann. & Life—J. C, Redman, 
Crosse. 


Robert Hageman, 


Crowley and J. C. Tehan, 


Oshkosh; B. J. 


La 


IMinois. 

AStna—George H. Alexander, Chicago; R. 
H. Barnes, Raritan; P. P. Lush, Edwards- 
ville; Henry Nolan, Toulon; Arthur Rogers, 
Yorktown; W. M. Schwerk, Evansville; J. 
Ii. Swan, Chambersburg. 

Amer. Cent.—J. P. Crooker, Mt. 

Erwin, Carrollton; A. 8. 
. A. Bristol, East St. 

Bankers, Ia.—BE. R. 
A. Hoffman, 
lands; K. 


Vernon; 
Hill, New- 
Louis. 
Clemons, Ashland; R. 
Nashville; ¢. T. Pabst, High- 

EK. Bills, Sterling; M. 8S. Randolph, 
Omaha. 


Columb. Nat’l—W. §&. 
Marks, F. J. 
cago. 

Conn. General—J. A. 
Wightman, Gray's Lake. 

Equitable, Ia.—H, F. L. 
J. Vickery, Chicago; P. G. 

Fidelity Mut.—A. H. 
Mo. 

New York—Max E. 
Cole Evans, St. Louis, 
Vandalia. 

John Hancock—Jos. 8. Russell, 

Life Assn. of Amer.—M. H. 
Cc. McKelvey and R. A. Neale, Chicago. 

Manhattan—B. _ F. Willan, Montrose ; 
Claud Studebaker, Smithboro. 

Merchants, la.—J. H. Weigel, Edwards- 
ville; D. F. Chidester, Bushnell; M. E. Ma- 
her, Streator; H. E. Lane, Kankakee; J. E. 
Wyckoff, Saybrook; F. S. Steen, Mound 
City; E. A, Dodson, Alton. 

Minn. Mut.—Halac Wilson, 
L. Graves, A. I. Graves, C. L. 
T. R. Shepard, Pontiac. 

Mo, State—-Chas. L. Nickell, Carbondale. 

Mutual Benefit—C. 8S. Carter, Macomb; J. 
R. Colean, Jerseyville; H. W. Wierman, Ne- 
vada; R. D. Aitchison, Mt. Pulaski; W. 
Coffin, Urbana; Henry Holst, Elgin; a 
Hook, Jacksonville; Oliver McKenzie, 
handa; KE. A. Palmer, Mount Carroll; H, L 
Sharp, Taylorville; E. F. Yarbrough, Mor- 
rison. 

National, Vt.—Harry J. 
Urson, Richard G. Shutter, Smith H. Axtell, 
Samuel H. Griffin, Charles H. Eckel, Joseph 
Stout and Albert A. Cass, Chicago; N. J. 
Heinz, Aurora; E, B.. Fletcher and 8. H. 
Rees, Bellknap. 

New York—B. G. 
and H. W. Cornell, 
ter, Sidell; F. R. 


Galbraith, A, E. 
Karper and 8. K. Tyler, Chi- 
Bond, Rankin; C. J. 
Sorum and John 
Barter, Rochelle. 
Echols, St. Louis, 


Guelzon, Chicago; H. 
Mo.; T. F. Reeves, 


Chicago. 
irnst, George 


Sullivan; T. 
McComas and 


Snell, Frank J. 


Lincoln, James Britton 
Chicago; G. A. Carpen- 
Isenburg, Manito; F. O. 
Hartleb, Cabery; J. Gallion, Robinson ; 
T. J. Madding, Quincy. 

Penn Mutual—wW. J. 
City; J. F. Huber, 
Thorsen, Chicago. 

Prov. Savings—J. Otho Springer, Chicago. 

Royal Union—D. J. Holmes, Polo. 

Security L. & Ann.—W. B. Musselman, O. 
S. Mahm and D. R. Moore, catego. 

a = & Ea - & Wim. Stern, 
Joliet ; M. Commans, TAY A. 8. 
Round, eeu B. 8. . Eimo. 

Union Central—Chas. 
Samuel H. Hubbard, Chicago; Fred H. 
kell, Jr., Mendota. 

United States—A. A. De Celle, Chicago. 

Michigan. 

4&tna—W. S. King, Howard City; J. B. 
Harris, Sebewaing. 

Columb. Nat'l—M. P. Rumney, W. A. 
Burch and M. D. Fenno, Detroit. 

Hartford—Lester Green, Flint. 

Illinois—C. D. Clay, Kalamazoo; 
Dukette, Mendon. 

New York—L. J. Barrett, Manistee. 

Prov. Savings—F. W. Clark, Albion. 

Security Mut.—B. J. Greer, Pontiac. 

Sun—H. W. Choate, Grand Rapids. 

#itna—-Fred big aye Grand Rapids. 

Berkshire—F. F. Price, Bay City. 

Canada—F. B. Ainger, Jr., Detroit. 


Forest 
James B. 


Spalding, 
Springfield ; 


Has- 


F. F. 
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Columb. Nat’'l—D 
Price, Grand Rapids. 

Illinois—Geo. Myers, Reeman. 

John Hancock—Chas. Goodrum, Croswell ; 


J. G. Jones, Detroit. 
Mich. Mutual—H. J. Butler, Carsonville ; 
R. L. Hunnewell, Kalamazoo; Harry Dolson, 
St. Charles. 

Mass. Mutual—Pauline Hazelton, Howard 
City; J. C. Nofe, Saginaw. 

Manufacturers—A. G. Harvey, Ann Arbor; 
W. H. Mitchell, Bert Jacoby and W. W. 
Barry, Detroit; F. L. Leonard, Grass Lake; 
John ’ Schoonfield| and J. W. Burr, Grand 
Rapids; Stanley Nead, Ionia; A. F. Jeffares, 
Saginaw. 

ew York—J. L. Lazier, Lakeview; Frank 

Congo, McMillan; D. G. Wilson, Menominee. 
OP ae American—FE. Brower, Grand Rap- 
ds. 

Prov. Borne —<- B. Cordary, Ypsilanti. 

Phoenix Mut.—S. J. Clark, Bay City; C. G. 
— Flushing; Margaret Courtney, Port 


Hu 

Prov ident L. & T.—E. F. Briesmesiter, De- 
troit 

Security T. & L.—J. R. May, Detroit. 

Security Mut.—Jno. Downs, Detroit; G. C. 
Bower, Greenville. 

4&tna—J. H. Phillips, Grand Haven; F. 
A. Lehman, Manchester. 

Amer. Cent.—E. E. Hymers, Pontiac. 

Bankers, Ia.—A. B. Miner, Ishpeming; H. 
E. Van De Walker, Ypsilanti. 

Columb. Nat’l—J. L. Robinson, Detroit; 
K. F. Morse, Grand Rapids. 

Fidelity Mut. —Frank Parker, Detroit. 

Hartford—C. R. Jennings, Hemlock. 

Mass. Mut.—J. P. Bird, Ann Arbor; F. I. 
Hammond, Hanover. 

Mutual Benefit—G. E. Wagner, Belding; 
L. A. Werner, Chicago, Ill.; W. H. Webb, 
Fairgrove; S. L. Wallace, Temperance. 

New York—J. P. Baikie, Omer. 

Prudentiz ay Holmes, Toledo, O. 

Reliance—D. Root, Bay City. 

Sun—aAlbert Wiadie, Gross, Ww. Virgin 
and F. A. Deihl, Detroit. 

U. S. Ann. & L.—J. H. Nekemis, 


Minnesota 
Columbia Nat’l—W. A. Burch and N. D. 
Fenno, Minneapolis. 
Home—W. G. Welden. 
Mutual, N. Y.—P. E. Kaiser, St. Cloud. 
New York—cC. J. F. Christian and W. K. 


Keith, Minneapolis. 

Pacific Mut.—N. R. McLean, Austin; 
W. H. Fitch, St. James; A. G. Blimmer, 
St. Paul; C. H. Plaine, St. Paul; C. J. 
Burns, Stillwater; Lewis Payne, Winona. 

Security T. & L.—H. H. Christians, Min- 
neapolis; J. C. Meyers, Alexandria; Daniel 
O'Shea, Hammond; F. D. Moore, High- 
wood; A. L. Erickson, Minneapolis; S. W. 
Kieffer, Minneapolis; J. J. Lane and S. E. 
So St. Paul; Peavy & Ward, Redwood 
‘alls. 

Union Central—T. L. 
J. P. Greene, 


R. Moore, Detroit; D. D. 


Lau- 
rium. 


Hoff, Glenwood; 
Albert Lea; E. P. Kelley, 
Sonn: J. B. Maertz, New Prague; 
D. Wakins, Minneapolis; A. S. Run- 
 , Minneapolis; O. K. Severinson, ‘or @ 
mar; E. K. Peterson, Rothsay; G. 
Johnson, Duluth. 
Htna—R. F. Springer, Minneapolis. 
Canada—Remi Fortier, Crookston; R. G. 
Dunlop, Duluth; F. E. Boswell, H. A. Hunter 
and J. A. Hunter, Minneapolis; Jacob Kas- 
selder, Ostrander; F. D. Mehlhorn, Stillwa- 
ter. 
Central, Ia—J. F. Branton and J. C. 
Thomson, Minneapolis; Peter Henderson, Spi- 
cer; A. A. Anderson, Willmar; H. L, Chad- 
wick, Minneapolis. 
P. Littell, mz 


Des Moines—1J. 
F idelity Mut. —J. A. Rene, Duluth. 


Batty, Minneapolis. 
LIFE NOTES 


The Bankers Life of Nebraska has been 
admitted to South Dakota. 

Robert Melville has opened a life insur- 
ance office at Belvidere, II1. 

Lewis Fuller has opened an agency for 
the Sun Life at Lansing, Mich. 

The Metropolitan Life has removed its 
Menominee (Mich.) office to Marinette, 
Wis. 

The Life Association of America of New 
York has decided to apply for admission 
to Missouri. 

The incorporation papers of the Hoosier 
State Life have been filed with the Indiana 
secretary of state. 

The Buffalo Life of Buffalo, N. Y., has 
been licensed in New York, with $100, 000 
capital and $50,000 surplus. 

Frederick Hockaday, a life insurance agent 
at Boston, Mass., was arrested last week un- 
der the anti-rebate law of the state. 

Samuel D. Gossert takes charge of the 
Prudential office at Sterling, Ill., succeed- 
ing Seth A. Yale, who resigned to enter 
another business. 

The National Life, U. S. A., has closed 
its Stewart building agency in Chicago, 
Manager Dudley taking his men to the At- 
wood building agency. 

A women's department has been opened 
in connection with the St. Louis office of the 
Massachusetts Mutual Life. It is in charge 
of Mrs. Carrie N. Isaacs. 

Walter Jacobi, formerly with the Mutual 
Life at Cleveland and later general agent 
of the Columbia Life in that city, died last 
week. He was 53 years old. 

G. R. Draughon of St. Louis, former 
manager of the Mutual Reserve, goes to 
Detroit to be manager of the National 
Life, U. S. A., for Michigan. 

President Woodruff of the Provident Sav- 
ings cannot be present at the meeting of 
the Chicago Life Underwriters pesectation 
next Tuesday. The speakers will be H. D. 


Dunnell ; 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of participating and non- [oe go policies and secures them a deposit of their 


full value in approved — _— the of Iowa. This is the law. A certificate from the 
State Auditor with ev 


Rate of interest emai 10 1905, ‘6. 11%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 
J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O 


1860 a 46th Year 1906 
Home Life Insurance Company of New York 
GEORGE EB. IDE, President 








Assets, $17,886,594.88 LIABILITIES, $16,457,194. “ 
(Including Dividend- Endowment F: 

Dividend-Endowment Fund, (Deferred Dividends) - - 

Contingent Fund, “ - 

Net Surplus, - . - ° 

Insurance in F. _ ° 


$l, 00 
225 0 
1,204,400. 
. 79:7 75,340.00 
fe a on ae eee insurance company without any obvious 


The Home 
scandals. N. Y. Tribune, 12 2-12-05. 
Mr. Hu inquisition ye not less searching than before, but the officers of the Home Life Insurance Company 
Y. Herald, 12-12-05. 


apparently survived it unscathed. 
onates Statement Furnished Upon Request 


National Life Insurance Company 


JosErn A. Dz Bosr, President. omen D. Ciark, Secretary. C. E. Mouton, Actuary. 
JAMES T. PHELPS, Vice-President. H. M. CuTLER, ‘Treasurer. F. A. How.anp, Counsel. 
Jas. B. Estex, 2nd Vice-President. A. B. BisBeEE, Med. Director. 


This Company held January 1, 1906, and gained during the past decade: 
Assets, - $34,519 ,093.04 Gain, 184% 


Surplus, - - 3,821,752.51 Gain, 165% 
Insurance, - 145 480,904.00 Gain, 109% 


Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 
OLMSTED BROS. & CO., State Pgonts, D. G. DRAKE, General Manager, 


Wilameen, pias. Cleveland, Ohi 426 Marquette Bldg., Cuicago, Ill. 
MILO R. NAHAN, hing 306- 507 Metropolitan Bldg. East 8t. ine. filines 


WANTED! 4 few 
good PERSONAL 


PRODUCERS im 
Call at with the Company 


Room 1507, Chicago Title and Trust Building, 100 Washington St. 
American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 
Assets - ° - 
Surplus 


Insurance in force - - - - 








LisERAL RENEWAL 





Contracts Direct 





Chicago. 








$ 1,524,072.65 
252,903.62 
*8,252,031.00 
Energetic Agents wanted in the States of Pennsylvania, Ohio, Michigan, Illinois, 
Missouri, Texas, Tennessee and Indiana. 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policyholders. 





ORGANIZED 1851 


Phoenix Mutual Life 


OF HARGFORD, CONN. 
issues every popular form of life insurance contract with specially attractive features. 
For territcry, liberal terms to agents and sample policies address 


O. W. BAIR, Gen. Agt. for Southern Ohio, - - Union Trust Bldg., Cincinnati 
FOX & NIELSEN, Gen. Agts. for Northern Ohio. - - - - Garfield = ‘-. Cleveland 
McDONALD & WINGFIELD. Gen. Agts. for Kentucky, - Keller Bidg.. Louisville 
TAMES S. NORRIS, Mgr. for Wisconsin, - - - Goldschmidt Bide. . Milwa 


JULES GIRARDIN, Manager 
Rooms 328-329, 184 La Salle Street, Chicago, Iil. 


INSURANCE 


THE OLD COMPANY 











Some of the cardinal aims of the UNION 
MUTUAL management are—to be conserva- 
tive in the choice of investments—to be pro- 
gressive in the prosecution of the business— 
to be faithful to the interests of policyholders. 
Agents of Like Inclination Cordially Wel d 


Union Mutual Life Insurance Company 


PORTLAND, MAINE Fred E. Richards, President; Arthur L. Bates, Vice-President 


For territory address either Thornton Chase, Superintendent, 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Superintendent, 180 Broadway, New York City 


CONSERVATIVE | 
PROGRESSIVE 
FAITHFUL 




















CHARTERED 1866 


HARTFORD LIFE (USurAnse Somean’ 


HARTFORD, CONN. 
GEO. E. KEENEY, President 


CHAS. H. BACALL, Secretary 
Up-to-date in business methods—in contracts—in plans 
—BEST insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 
$27,307,910 paid to beneficiaries Liberal contracts for business getters 
INVESTIGATE 
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American Union Life, prior thereto with 
the Union Mutual Life, is now secretary 
of the Bankers Life of New York. 

Elon A. Nelson, formerly Illinois state 
agent of the Germania, and associates have 
incorporated the Peoples Life Assurance So- 
ciety of Chicago on the assessment plan. 

The Southern States Life, newly organ- 
ized, has opened headquarters in the Candler 
building, Atlanta, Ga. . C. Wadsworth is 
vice-president and superintendent of agents. 

The Equitable Life of New York has 
not retired from Louisiana as reported. Its 
report arrived twelve hours late, which led 
to the statement that it would not seek a 
license. 

The Pioneer Life of Pekin, Ill., had some 
of its funds in the Teis Smith & Co. bank 
which failed there recently. The officers 
of the life company say it will not be af- 
fected. 

J. H. Johnson has resigned as secretary 
of the Oklahoma City Chamber of Com- 
merce and Traffic Association to become 
president of the American Mutual Life of 
that city. 

The grand jury in New York City is con- 
sidering this week charges against the old 
officers of the Washington Life. An in- 
vestigation of its books and records has 
been made. 

The National Life Endowment Company of 
Jacksonville, Ill., an assessment organization, 
has been organized by Fred H. Rowe, former 
attorney of the Illinois insurance department, 
and others. 

E. A. P. Haynes of St. Louis, who until 
recently was manager for the A®tna Life, 
has been made St. Louis manager of the 
Manhattan Life and will take charge of 
the office at once. 

Patrick J. Geraghty of the supply depart- 
ment of the Northwestern Mutual Life 
at the home office celebrated the comple- 
tion of forty years’ continuous service with 
the company last week. 

L. D. Conger, who has been superintendent 
of the Equitable of New York in northern 
Illinois, has become district manager of the 
New England Mutual for several counties, 
with headquarters at Elgin, Ill. 

H. T. Coan, nephew of the president of 
the Ohio Mutual Life, has become connected 
with the home office of the company at Cin- 
cinnati. Frank Schuster, who for twelve 
years was cashier of the company, has re- 
signed, 

George E. Hume, formerly secretary- 
treasurer of the Indiana Title, Guaranty & 
Loan Company of Indianapolis, has ac- 
cepted the treasurership of the American 
Central Life and has entered upon his new 
duties. 

Charles W. McGlenen, former general 
agent of the Union Central Life at Cres- 
ton, O., who disappeared last September 
and was indicted for the alleged embez- 
zling of about $3,000 from the company, 
was captured in a Minnesota lumber camp 
last week. 

The New York Life closed its Grand 
Rapids branch office, and the western 
Michigan business will in the future be 
conducted through the Indianapolis office. 
The change is made solely in the interests 
of economy. 

Plans for erecting a 500,000 office build- 
ing in Des Moines are being considered by 
the Equitable of Iowa. By an amendment 
to the insurance laws, Iowa companiés 
have just been authorized to invest reserve 
funds in home office buildings. 

The Meridian Life & Trust of Indiana has 
entered Georgia and Alabama. E. C. Les- 
ter, with offices in the Austell building, At- 
lanta, Ga., has been appointed superintend- 
ent of agents for the two states. He has 
already secured a number of agents. 

Over $75,000 of the $100,000 capital stock 
of the Keystone Life of New Orleans has 
been sold and the remainder will probably 
be sold this month. Capt. L. P. Delahous- 
Saye is president and the twenty directors 
are men of high financial standing. 

According to a new ruling of the Metro- 
Politan Life, Benton Harbor, St. Joseph, 
Niles, Dowagiac and other towns in south- 
western Michigan will now make their re- 
ports through the Kalamazoo office, in- 
stead of Elkhart, Ind., as heretofore. 

The “Life Insurance Manual” for 1906 
has just been issued by its author and 
publisher, A. J. Fliteraft of Oak Park, IIl. 
This is the nineteenth annual edition of 
this standard work. The price is as usual, 
$3 per copy for the pocket size edition. 

E. M. Woolley has tendered his resigna- 
tion as general agent of the Connecticut 
Mutual at St. Louis, effective April 15, in 
order to enter other business. He will be 
Succeeded by a man from the east. Mr. 
Woolley went to St. Louis from the Cincin- 
nati office of the company nine years ago. 

D. H. Bitner, agency director of the re- 
cently closed Merchants Loan & Trust 
building branch of the New York Life in 

hicago, and BE. A. Garard, W. L. Irwin 
and Frank Storck, agents in the office, have 
gone with the Fidelity Mutual Life in Wis- 
consin. It is understood that Messrs. Bit- 
ner and Garard will be generial agents 
at Milwaukee and Messrs. Irwin and Storck 
— district managers at other 








SUE BONDSMEN OF POSTMASTER 





Question of Their Liability to Others Than 
the General Government Is Involved 
in the Case 





The Bankers Mutual Casualty of Des 
Moines has filed suit in the United 
States circuit court at Kansas City against 
the bondsmen of the late Postmaster 
William Scott of Kansas City to recover 
$8,000 mailed by the National Bank of 
Commerce of Kansas City to Brinkman 
& Co., bankers, of Great Bend, Kan., and 
stolen in the Kansas City postoffice by 
John Fagg, register clerk, who is now 
serving a term in the penitentiary for 
the crime. The theft was committed 
May 1, 1901, and the National Bank of 
Commerce was insured against such a 
loss in the Des Moines company. The 
casualty company recovered $1,300 of the 
money at the time of Fagg’s arrest, and 
his bondsmen also paid $1,000 to the 
company. 

This case is an old one, and_ has 
been fought through two courts. It has 
now resolved itself into a matter of two 
legal questions. First, whether or not 
bonds of postal employes and postmas- 
ters drawn in favor of the United States 
government are chargeable with the 
the claims accruing in favor of the pa- 
trons of the postoffice, or whether they 
are merely liable on behalf of govern- 
ment property only. Second, whether 
or not a postmaster is absolutely charge- 
able with registered mail matter under all 
circumstances while in his _postoffice. 
The Towa supreme court decision was that 
the third party (the casualty company) 
could not hold the bondsmen responsible 
for the loss. The United States court of 
appeals at Omaha holds that the tond 
is answerable in favor of the patrons of 
the postoffice. 





Kansas Man on a Raid 

Examiner Upton of the Kansas insur- 
ance department, having concluded an 
investigation of the American Surety, 
JEtna Indemnity, Empire State Surety, 
National Surety and Fidelity & Casualty 
of New York, and the Title Guaranty 
& Surety of Scranton, Pa., is now in 
Baltimore examining surety companies 
of that city. 





Automobile Liability Policy 

The Standard Accident has issued an 
automobile liability policy which cuts out 
a number of conditions in many of the 
forms now being written. The only con- 
ditions are that a person driving the 
machine must be 18 years of age or over; 
the machine must be kept, maintained 
and used within the limits of the United 
States or Canada. It does not cover in- 
juries sustained in any race and it must 
not violate the declaration giving the pur- 
poses for which the machine is to be used. 





Metropolitan Surety Meeting 

John J. Caullet, president of the Met- 
ropolitan Surety; Gerald E. Hart, man- 
ager of the burglary department, and 
Thomas Sanders, Jr., superintendent of 
agents, visited St. Louis last Thursday 
on their tour of the company’s general 
agencies. A dinner was given at the 
Planter’s Hotel in the evening, at which 
E. M. Grossman, counsel of the com- 
pany in St. Louis, acted as toastmaster. 
W. T. Campbell and Nicholas Schenk, 
general agents at St. Louis, were among 
the speakers. 





New Credit Bonds 

The American Credit Indemnity Com- 
pany has gotten out a new form of credit 
bond, which it regards as a marked im- 
provement on its old one. The greatest 
improvement lies in the fact that legal 
phraseology has given way, as far as pos- 
sible, to business phraseology. Some of 
the fine print has been discarded and 
heads have been set in black type. The 
form has been somewhat liberalized, al- 
though not in the way of permitting the 








184 La Salle St., Chicago 513 Hanover Bank Bldg. 


ISAAC L. ELLWOOD, President. 
ALBERT J. HOPKINS, Vice-Prest. 
W. HEBBERBT STEWART, Secretary. 
EDWIN M. McKINNEY, Gen’l Mgr. 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, Lowa, Missouri and 
Kentucky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 
D. EDWARD MONROE, Supt. of Agencies. 








Capital Stock $300,000.00 
Accident and Health Insurance 
General Offices: CHICAGO 
Policies are Protected by more than One Million 

Dollars Assets. Over $5.000,000 paid in claims 
to 175,000 of our Policyholders. 
Good Contracts in Good Territory to Good Men 


——Producers Address—— 
H. G. B. Alexander 
President and General Manager 
1208 Michigan Avenue - - - CHICAGO 








NORTH 
AMERICAN 
ACCIDENT 


INSURANCE CO 


First Old Line Stock Accident Co. 


Incorporated in Illinois 


Accident and Health 


Special Agents, Sub Agents, Local Agents 








CHICAGO 


gs Write to A. E. FORREST, Sec’y 





Assets : 
$7,683,067.93 





$2,986,463.85 


GEO. F. SEWARD, President; ROBT. J. HILLAS, Vice-President and Sec’y; 
orricans} HE 


217 La Salle St., CHICAGO 


For state or general agency terms. $1.800 to $6,000 per ae paid 
to producers. EXCLUSIVE TERRITORY GIVEN. 


The Fidelity and © asualty Company 
97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds of Suretyship for persons in 
positions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, 
Employers, Public, Teams, Workmen's Collective, Elevator and General Liability; 
Personal Accident, Health and Bonded Attorneys’ List 


Capital and Surplus : Losses Paid to Jan. 1, 1906 


$21,742,060.27 


NRY CROSSLEY, Assistant Secretary; 


FRANK E. LAW, 2d Ass’t Secretary; GEO. W. ALLEN, ey Ass't Secretary 





For a DEFINITE PROMISE to PAY, well de- 
fined, no experiment, and taking no chances that 
technical legal definitions of what constitutes an 
accident will used to defeat claims, BUY 
YOUR INSURANCE in, and SELL the policies of 


“Che Central’ 


Of Pittsburg, Pa. 


Its management will tell you in YES or NO 
answers what it covers and what it does not 
cover. AGENTS WANTED. 


FOR PARTICULARS ADDRESS 


The Central Accident Insurance Company 
PITTSBURG, PA. 
“THE OHIO COMPANY.” 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws, 


$200,000 Deposited with Insurance Commissioner 








This little 


Does not of itself make 


especially attractive or 


policies in which you will 





IT IS, otherwise the mark would not be there. 
is not, however, our advertising literature, but’ our 


They have every element of good solid production, 
with talking points sufficient to gladden the heart of 
the most exacting agent. We would like to send you 
samples and explain some of our exclusive new features. 


Our Agency Contract spells “Satisfaction.” 
THE PENNSYLVANIA CASUALTY CO., OF SCRANTON, PA. 


Cash Capital, $300.000. 
M. G. NICHOLS, 





F. O. Havenen, Pres. Lez J. Friston, Secy. 
E. L. Davipson, Treas. 


Davip F. Coxnonty, J. H. P. Smira, 
J.M.Crawrorp, Vice-Presidents. 


Che Empire Casualty Zo, 





Capital Stock $150,000.00 





All forms Accident & Health Insurance. 
Attractive and up-to-date contracts. 


We have desirable territory open to 
good men. 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bidg.. 
Lez J. Fristoe, Secy, Parkersburg, W. Va. 























m oul 
our literature 


original, BUT 





It 


be particularly interested. 


Mgr. of Agencies. 





assured to be any less careful regarding 
credit extended. It has also been ar- 
ranged so that the agent can get the re- 
quired information much more quickly 
and easily than under the old form. 
The Philadelphia Casualty is issuing 


a new form of credit bond. There is 
no initial loss before a_ policyholder 
can put in a claim. Each bill of goods 
which the policyholder sells may be sep- 
arately insured if he desires to insure 
it, and he can himself select the specific 
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accounts which he wants insured during 
the policy year, and whenever a loss 
occurs as respects any one of the ac- 
counts so insured, such loss will be 
repaid to him by the company within 
thirty days from the date of proof 
thereof. 


COMMENT ON HEALTH BUSINESS 


Maryland Casualty Believes That Some- 
thing Will Have to Be Done to 
Make This Line Profitable. 


The Maryland Casualty presents some 
interesting comment on health insur- 
ance. It states that while it gained 20 
percent in premiums last year and there 
was some diminution in the loss ratio, 
the amount left after paying claims was 
not sufficient to cover the general cost 
of the business. The Maryland Cas- 
ualty says it has not urged the writing 
of health insurance upon its agents, but 
has endeavored to impress upon them 
the importance of not accepting such 
risks too eagerly or without proper in- 
vestigation as to the medical history of 
the applicant. Notwithstanding this the 
company states that it has been hit 
quite hard. 

The Maryland has not made the tak- 
ing of an accident policy prerequisite 
to a health policy nor has it proscribed 
any territory or occupation, believing it 
better to deal broadly with applicants. 

It now comes to’ the conclusion that 
it will be necessary to discontinue the 
business in certain fields, or if not that, 
to place it under a much closer inspec- 
tion and at the same time place certain 
occupations on the prohibited list. It 
declares that some agents have not felt 
that while a man might be fair accident 
risk, he might not be desirable as a 
health risk. 

The Maryland shows that there is 
much in environment that is material to 
a health risk, and the companies are 
forced to rely to a great degree on the 
good faith of the agents. Some agents 
ignore age, weight, medical history, the 
recurrent nature of certain diseases and 
the like, which naturally leads up to 
larger claims. 


May Take Up Liability 
There is a well-defined rumor that the 
National Surety is thinking of amending 
its charter and taking up liability lines, al- 
though no definite decision in regard to 
this has been reached by the company. 


Caverly’s Cowardly Attack 

Insurance companies find that there 
are some disreputable papers that stab 
in the back. The most recent incident 
is the Insurance Index, which is purely 
a write-up paper, to sell extra copies. 
Editor Caverly makes a dastardly at- 
tack on the London Guarantee. As 
Manager Masters has steadfastly, and 
very correctly, refused to advertise in 
this sheet, no further comment is needed 
as to Caverly’s motives. 

The London Guarantee, as has al- 
ready been stated, intends to remain in 
this country. It is here to stay. It is 
one of the most honorable institutions 
doing business here. Papers of the Cav- 
erly brand should be drummed out of 
business. 


Claim Reports are Incomplete 

There is some talk among the liability 
companies to the effect that the number 
of accidents reported by a few compa- 
nies is incorrect. The statement is 
made that these companies, in order to 
avoid putting up the full reserve, have 
not counted notices of minor accidents 
of sufficient importance’ to report in the 
annual blanks. The attention of some 
of the insurance departments has been 
called to this seeming discrepancy, and 
it may be that some investigation will 
be made later on in the year. 


Liability Man Arrested 
Last week the Detroit Insurance 


Agency, general agent of the Casualty 
Company of America, swore out a war- 





rant for the arrest of Arthur Chapoton 
of the liabiilty department of the £tna 
Life at Detroit, claiming that he em- 
hbezzled $50 from the Casualty Company 
of America. Mr. Chapoton was _in- 
structed by his attorneys not to pay the 
above amount, as he claims that the 
Detroit Insurance Agency owes him over 
$300. Mr. Chapoton is out on bail. 


Travelers’ Changes at Cleveland 


J. C. Clark, for ten years manager of 
the Ocean Accident for the southern 
states, has become manager of the lia- 
bility department of the Travelers for the 
Cleveland district. The appointment be- 
came effective on April 3. 

William W. La Beaume, who has been 
looking after the department temporarily 
for several months, will return to the 
home office to take up his duties as as- 
sistant superintendent of agencies in the 
liability department, having been chosen 
to this position the first of the year. 

The business of the office for January, 
February and March has shown an in- 


crease of 50 percent over the same months 
last year. 


CASUALTY APPOINTMENTS. 


Michigan 
Continental Cas.—C. A. Sprinkle, Eaton 


apids. 
Federal Union Surety—E. H. Griffin, 
Adrian 


_ Great Ostrander, 
Ypsilanti. 

General Acci., Scot.—Zimmerman & Adams, 
Detroit; C. W. Chauncey and W. S. Sherman, 
Grand Rapids; G. C. Bower, Greenville; A. 
C. Gilbert, Kalamazoo: F. F. Ress, Kalama- 
te G. R. Giesman, Manistee; G. E. Corell, 
Niles. 

Illinois Surety—H. C. Freeland, Mason. 

New Amsterdam Cas.—W. H. Thompson, 
Sault Ste. Marie. 

N. Y. Plate Glass—B. R. Platt, Vicksburg. 
ss U. 8S. Fid. & Guar.—C. S. Guile, Bellaire ; 
G. W. Doan, Gladwin; Martin Crocker, Mt. 
Clemens. 

American Relief—Fred Smith, Central 
Lake; O. D. Wheeler, Detroit: Ernest Cun- 
ningham, Haakwood; F. J. O’Harrow. Low- 
ell; John Holbrook, Fosters; W. H. Morris, 
M. D., Port Huron; Otto Kramer, Reese: A. 
C. Gray, Caro; W. H. Perry, Central Lake; 
D. G. Jackson, Bay City: C. F. Davis, De 
troit; A. N. Buhler, Mackinaw City: W. G. 
Mead, Mulliken; Laverne Tunnard, Oak 
Grove; Paul Hanson, Laurium. 
‘ Commenetal Mut. Acci.—O. J. Price, De- 

roit. 

tna Life—C. W. Ingram, Escanaba; F. 
A. Douglass, Houghton; P. W. Phelps, Mar- 
quette; . H. King, Sault Ste. Marie; V. 
E. Metzger, Sault Ste. Marie. 

Central Acci.—E. S. Kelly, Benton Har- 
bor; C. M. Preston, Detroit; C. A. Sprinkle, 
Eaton Rapids. 

Fid. & Cas.—I. T. Sayre, Flushing. 

, General Acci., Scot.—C. B. Turner, Pon- 


iac. 
Illinois Surety—H. W. Hatch, Marshall. 
, Metropolitan Surety—M. B. Peters, New- 
perry. 
North Amer. Acci.—T. W. Bellingham, 
Fremont. 
— Cas.—R. F. Scofield, Traverse 
Travelers—C. G. Perry, Lowell. 

e Guar. Surety-——-Mary G. Wendell 
Detroit; G. G. Glenn, East Jordan: : 
McQuistion, Nashville. ew 
. ba ag Health & Acci.—J. H. Hanks, Hart: 


- R. Van Wert, Jr., Holland; B 
Jeter, Muskegon. n ertrand 


Eastern Cas.—F. T. 


Illinois. 


Cas.—J. S. Butrum, Cairo; 
Corns, Carrollton; A. 8S. Freeman, De- 


Continental 
Sam 
eatur, 

Fid. & Cas.—C. A. Noble, Joliet: Rufus 
Grant, Mount Vernon; J. C. Lanphier, Jr., 
Springfield. 

General Acci., Scot.—R. W. Dooley, Bloom- 
ington. 

Tilinois Surety—H. M. Winders, Elizabeth- 
town, 

New Amsterdam Cas.—John F. Rothermel, 
S. A. Hasbrouck, Seth Burgess, Geo. F. Em- 
ery. Thos. J. Farrell, Roy S. Bates, Chas. 
A. Hunt and Moses F. Morse, Chicago: A. B. 
& F. C. Lawrence and C. H. Pingrey, Bloom- 
ington; R. L. Pasquay and Guy C. Good- 
fellow, Peoria; W. O. Potter, Marion: Her- 
man Teninga, Albert A. Teninga and Gar- 
rett Pon, West Pullman; E. L. Gilbert, 


Cairo. 
West 


a ee 
Frankfort. 

Phenix Preferred Acci.—C. T. Hutchison, 
Peoria. 

Title Guar. & Surety.—I. R. Spilman, Du 
Quoin. 

. S. Cas.—Charles Klein, Chicago. 
Minnesota 

Employers Liab.—L. J. Rocholl, St. Cloud; 
Cc. 8S. Porcher, Minneapolis. 

Fid. as.—J. O. Harris, Hanley Falls: 
BE. G. Hage, Hanska; P. A. Paulson, Ivanhoe; 
T. H. Smullen, Le Sueur. 

Acci., Scot.—E. C. Liedel, De- 


Eastern Cas.—J. H. Reed and 
L. H. Skiff, Minneapolis. 
Continental Cas. G. Neff, Mankato, 


Plate Glass—J. M. Harris, 


General 
th 


Great 


907 Association Blidg., 


We Want Goop AGEN 








UNITED ACENCY COMPANY 


GENERAL AGENTS 
CHICAGO, ILL. 








Paid up capital 
Stockholders’ Liability 
Reserve and surplus 


Total resources 





CHARLES SYKES 
Noel Block, Nashville, Tenn. 


MANAGER FOR THE STATE OF TENNESSEE 


FEDERAL UNION SURETY COMPANY 


of Indianapolis, Indiana 
AGENTS WANTED THROUGHOUT THE STATE 


$300,000.00 
800,000.00 
166,881.62 
$766,881.62 














CITIZENS’ TRUST CO., Gen’! Agts., 
Eastern Wisconsin, Milwaukee. 


FRED. S. JAMES & CO.., State Agts., 
; 171 La Salle St., Chicago, lil. 


H. H. LOVELL, Gen’! Agt., Indiana, 
Room A, Law Bldg., Indianapolis 


THE LESLIE H. WEBB CO., Gen’! 
Agts., Northern Ohio, Chamber 
of Commerce Bldg., Cleveland. 


THE GENERAL UNDERWRITING 
CO., General Agts., Southern 
Ohio, First National Bank Blidg., 
Cincinnati. 


DETROIT INSURANCE AGENCY, LTD., Gen’! Agts., Michigan, Hammond Bidg., Detroit, Mich. 





L. A. WATRES, President. 


EDWIN GOTT, 3d Vice-President. 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 


D. A. ATHERTON, Secretary. 


CAPITAL AND SURPLUS OVER $1,000,000.00 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 
For Agency Contracts and Territory Address JOHN R. SCOTT, Supt. of Agencies, Scranton, Pa. 








THE METROPOLITAN SURETY CO. 


Home Office; 38 PARK ROW, NEW YORK CITY 


JOHN J. CAULLET, President, DAVID McCLURE, First Vice-President and General Counsel, 
ANDREW T. SULLIVAN, Second Vice-Pres’t, FRANK A. CO 


INDON, Secretary and Treasurer. 





ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 








Western Managers: AYERS & PETRIE, The Rooke 
Guaranty Bldg. Minneapolis; GEO. W. PANGBORN, Lemcke Bldg., Indianapolis. 


, Chicago; FRED L. GRAY CO., 











London Guarantee 


and A ccident Co.., Ltd. 


OF LONDON, ENGLAND 








Head Office 


Chicago 
A. W. MASTERS 


General Manager 
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Liability, Accident and Credit 
CONKLING, PRICE& WEBB © GHARLES L. RAYMOND 
Geal. Agt. Mich’ 





Geol. Agts., Il!., Mo. & Ind. igan 
171 Le Salle Street, Chicago g-, Detroit 





The AMERICAN 
Credit-Indemnity Co. 


OF NEW YORK 


Capital, full paid, $1,000,000 
S. M. PHELAN, President 


Insures manufacturers and wholesale mer- 
chants against excessive loss through insolvency 
of customers. Our bond of indemnity is collat- 
eral on merchandise accounts. 


Our business is increasing rapidly and we have 
some good openings for energetic, ambitious, 
capable men as agents. 


COLONIAL TRUST BLDG., St. Louis, Mo. 
GARFIELD BLDG., Cleveland, Ohio. 
MARQUETTE BLDG., Chicago, Ill. 
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aan Acci—F. A. Benjamin, St. 
S. Cas—Frank Young and C. C. 


U. 
Shepard, ae 
vs. d. @ Guar. —A. L. Oper... Chat- 
J. McLeod 


field ; A. Ww. uinn, Jackson; W. ‘ 
Sla; ton; w. Swift, Waseca. 
Fid. Cas.—C. W. Tenbuer, Kiester. 


Title ‘on & Surety—Peter Matson, Ada; 
Quarton & Barnes, Redwood Falls. 
Woodmen Acci. Assn.—C. W. Kenney, Al- 
bert Lea. 


West Virginia. 
Continental Cas.—A. B. Shaver, Parkers- 


urg. 

peetiees Ss. B.—H. + Meyer, Davis. 

Maryland Cas.—V. Johnson, Berkeley 
Springs; a J. Reid, Welisbure. 

Penna. Cas.—C. Evans, Fairmont. 
Brown, Hinton. 

U. A Hammerslea, Hedges- 
ville; BE. E. Harwood, Grafton. 

West Va. Cas. —George Kearns, Admas- 
ton; J. G. Lucas, Haywood. 

Missouri 


crn Cas.—J. G. Fourney, Spring- 


eld. 
Ind. & O. Live Stock—Lon Adams, La- 
Russell, Omohundro & Dunbar, Bowling 


Green. 

U. S&S Fid. & Guar—J. BE. Powell. 
Princeton. 

Indem.—W. 8. Edwards, New Ma- 
rid. 

Bankers Surety—R. E. Hayslett, Kansas 


ty. 

Continental Cas.—W. T. Akers, Richmond ; 
E. E. Brown, Slater; H. C. Marquis, Salis- 
bury; J. H. Bradley, Macon. 

Fid, & Cas.—Nelson Bros., Sedalia; Hum- 
phrey, Keyte & Thatcher, Kirksville; H. R. 
Rait nger, Aurora, 

General Acci.—L. W. Booher, Savannah. 
6 a. - 0. Live Stock—H. R. Anderson, 

onw 

North Ameri. Acci—E. E. Shepherd, Po- 
to: 

U. S. Health & Acci.—H. R. Abell, Sikes- 
ton. 
Indiana. 

®tna Indem.—Baker & Jack, Peru. 

Cas. Co. of America—Chas. _— Jr., 
Greensbur; 4 H. I. age 2 Noblesville. 

Fid. & s.—C, Cunningham, Lebanon ; 
Ward Painter, Miadletown, 

General Accl., Pa.—J. J. Lowry, Martins- 


ville. 

General <Acci., Scot—F. M. Bear, Vin- 
cennes. 

an Eastern Cas.—A. D. Porter, Indian- 
apolis 

a Pl. GlL.—W. W. Denison & Son, Co- 
me. ~ sa haan Cas. —Cromwell & Davis, Frank- 


‘Standard Acci.—O. W. Cooper, Logansport ; 
7 Bright, Washington; J. T. Patrick, Tell 
_ 


8. Cas.—John D. . Ridgeville. 
Biankers Surety—O. D. Walker, Indian- 
apolis 
A & Cas.—H. H. Davis, Indianapolis; 
Carson, Brookston. 
1; Metropolitan Surety—Joshua Beasley, Sul- 
livan ; Austin, English. 


North —— Acct. —Edw. Manley, Lau- 
a: 2. FZ, ee Shoals; A. F. Tinder, 
Connersviile ; Simmons, Bloomington ; 


h & Rash, North Vernon. 
we" ‘Acci.—Chas. Emerson, Muncie; 
McFarland, Terre Haute, 
vu 8. Cas.—E. 'S. Howard, Van Buren. 
Wisconsin 


Bankers Acci., Ia.—W. E. Pierce, Wausau. 
Chippewa Valley Cas.—J. W. Smith, River 
Falls; C. D. Stroup, Wheeler; Pat Mc- 


Kenna, Eau Claire. 
Phila. Cas.—George Whalen, Monroe. 





CASUALTY NOTES 


The annual convention of the Interna- 
tional Association of Accident Underwriters 
will be held at the Hotel Champlain on 
Lake Champlain July 10-13. 

During 1905 no fewer than 450 boilers ex- 
ploded in this country, killing 383 persons 
and injurying 585 —, ae a total of 
killed and injured of 9 

The Commercial coeunet Accident of 
Philadelphia, which was admitted to Michi- 
gan a short time ago, has now been licensed 
in Indiana and will begin organizing the 
state at once, 

Hood & Penny of Minneapolis on May 1 
succeed the Walker-Allen Company as gen- 
eral agents of the Title Guaranty & Surety 
for Minnesota, North Dakota and Northern 
Wisconsin. 

The Columbian of Indianapolis has 
bought a residence which will be remodeled 
po Ay until such time as the com- 

ay decide to erect a modern office 
building for itself on the site. 

All of the agents in the southwestern 
and middle department of the National 
Surety assembled in Kansas City last week 
and met President Joyce. The meeting 
was held at the Midland Hotel and was 
well attended. 

The receivers of the old Guarantors Lia- 
pag | have made a report showing $101,676 

hand Dec. 31, 1901. Receipts | , to 


1906 $164,681, spina alae $145,222. Re- 
6, sburse’ 
Salenes Dee. a $4,063. 


a 1905, $146, 
e Title p Puarenty & seal has ap- 
pointed B. ins of Detroit to one. 
ceed the a Hon. Levi T. Griffin of that 
city as its attorney for the acceptance 
of service in Michigan, and the Pennsyl- 
William Schmidt 
- Place of 





New Salvage Corps 
(Continued from page 7.) 

many industries of the east side and to 
the fine residence district of the city. The 
new station will be of vast assistance in 
protecting the property of that district in 
which are to be included the buildings of 
the University of Minnesota. 





NATURAL GAS HAZARD AT MINES 


Missouri Fire Prevention Association Hopes 
to Get Co-operation of Gas Companies 
to Remedy Conditions 


The Missouri Fire Prevention Asso- 
ciation, which is now paying consider- 
able attention to the natural gas hazard, 
hopes to secure the co-operation of the 
gas companies in remedying dangerous 
conditions. Gas is now being used in 
the border towns, it being pumped over 
from Kansas. Most of the mines are 
being equipped with gas. About one 
hundred feet from a mining plant there 
is a reducer and fifty feet nearer the 
plant there is another reducer, so that 
the pressure on the boilers is materially 
lessened. Sometimes the valve or net- 
ting in the low-pressure reducer becomes 
clogged, and then the gas is allowed 
to go through a by-pass, around the re- 
ducer, and there is no way to lessen the 
pressure. It has happened that when 
the engineer or workman turns the gas 
through the by-pass, that explosions 
have occurred, causing considerable loss. 
The insurance men desire stricter reg- 
ulations regarding this and want it made 
imperative that an expert from the gas 
company shall do this work. 








Take a Lumber Risk 
Policy No. 41 of the Surplus Line As- 
sociation has been issued in the Hartford 
Fire for $50,000, covering lumber in the 
main yard of the Brooks-Scanlon Lum- 
ber Company, at Scanlon, Minn., near 
Cloquet. Each company in the associa- 

tion is ceded $2,500 of the line. 





Would Employ Secretary 
The Missouri Fire Prevention Associa- 
tion is hoping to get sufficient co-opera- 
tion from the companies, so that a sal- 
aried secretary can be employed to carry 
on the work. It may be decided to have 
an inspector, who will also act as sec- 
retary, who can visit the various towns 
and investigate the fire department, water 

supply and hazardous conditions. 





Missouri Agency Appointments 
#tna—Smith, Bleeck & Co., Farmington; 


Shaw Bros., Eldorado Springs; W. I. Mar- 
riott, Rockville ; George Peters, Glennon 
ville; N. C, ry og Emil Steck, 
Edna; L. F. mm Illmo; 8S. L. McDavitt, 
Edina. 
Agricultural—C. P. ot, Boonville. 
American, N. BE ichards, Fred- 


ericktown; C. B. “MeGlintock, Farmington ; 
J. A. Shields, Potosi; Chas. Reeds, Linneus ; 
J. W. Allen, Mountain Grove; J. L. Van 
Wormer, West Plains; B. Wilkinson, 
Charleston; J. H. Loomis, Braymer; F. J 
Tice, Green Top; W. R. Baker, Marceline. 
Amer. Cent.—Williams & Mitchell, Bast 
Prairie; N. W. Hyde, Parma; J. S. Medley, 
Whitewater; Sells & Ralph, Savannah. 
American, Pa.—J. V. Shirts, Cameron; W. 
O. Tague, Gallatin; R. 8. Liggett, Stanberry. 
Buffalo German—A. J. Fisher, Hannibal. 
Calumet—D. J. Blanke, St. Louis; J. 
Tuley, Carrollton; Miles & Son, Joplin. 
Citizens—W. M. Godwin, Clinton; 8S. J. 
ea Swedeborg; Clarence Johnson, Ben- 


"Connecticut —Kuester & Vinkmeyer, Cha- 
mois; J. A. Glassey, Sullivan; H. J. Coer- 
ver, Cape Girardeau; W. L. Peynter, Scheil 
City; C. A, Davault, Farber; Charles Petts, 
Linneus; Frank McCormack, Marshfield; F. 
P. Cornish, Stewartsville ; Harris & Guthrie, 
Fulton ; Denis Hogan, Moberly; J. W. Col- 
lins, Stockton. 

Continental—T. J. Mattingly, Silex; W. O. 
=e, Gallatin; J. F. Sears, Ethel. 

Farmers & Mere.—Hoffman & Pyle, Dex- 
ter; W. T. Botts, Higbee; Trowbridge & 
Etzenhouser, Independence. 

Fire Ass’n—Bronson Bayliss, St. Louis; 
Bruce & Fox, Mexico. 

German, Freeport—L. J. Montgomery, Ka- 


hoka. 

Pa.—J. M. Hill, Saeeaneny. 

Germania—C. P. Gott, Boonville. 

Glens Falls—Lee Mullins, Tarkio. 
Hartford—C, 8. Erwin, Butler; 
& Karleskind, St. Louis; R. C. D 
vie? Rutherford, Holman & 78 unts- 
Ww. Edelen, Rutledge ; D. Brook- 
as W, . Allen | BR E. 
Cowgill ; W. P. Stapleton, ’ Al- 
auschulte & Hauschulte, St. Louis. 


Hammel 
unlap, De 


bany ; $ 








ORGANIZED 1852 
H ANO E phe Insurance Co. 
Vv OF NEW YORK 
CAPITAL, $1,000,000 


Successfully passed through the c ations of Portland, Chicago, Boston, 
Fargo, Bloomington, Jacksonville, Paterson, Waterbury and Baltimore. 


AGENTS IN ALL CITIES AND TOWNS 
CHICAGO 


WESTERN DEPARTMENT, 184 La Salle St., 
F. A. HUBBARD, Accistant General Agent 


C. W. HIGLEY, General Ageat 


S LJ N INSURANCE OFFICE 


O F LON DON 
UNITED STATES BRANCH: 


FOUNDED 1710 
54 PINE STREET, 
NEW YORK. 











WESTERN DEPARTMENT: 


171 LA SALLE ST., 
CHICAGO. 


PACIFIC DEPARTMENT: 


215 SANSOME ST., 
SAN FRANCISCO, 


Philadelphia 


Underwriters 





Insurance ‘Company 
North America 


Western Department, Erie, Pa, 





and 


Established in 1864 


W. N. JOHNSON, B. L. WEST, 
Asst. Gen'l Agents 


J. F. DOWNING, 


General Agent 





CASH CAPITAL $1,000,000 


New Hampshire Fire Insurance Co. Of Manchester 





Strong representative agencies throughout western field cordially solicited 


SPECIAL AGENTS: 


J. O. Lez, Minneapolis, for Minn. and Wis, Annee W. Jonzs, Columbus, for Ohio. 
D.C. ZERCHER, Kansas City, for Mo., Kan. and M. 3 5 Boone, 171 La Salle St., Chicago, for Il.. 
n 


Colo. d Ky 
Cuar.es W. Krvecer, Omaha, for Iowa and Neb. Gero. K. Mance, ‘Hillsdale, for Michigan 


OVER SIX MILLION DOLLARS OF ASSETS 
CASH CAPITAL ONE MILLION DOLLARS 


QUEEN Insurance Co. of America 


NEW YORK 
Western Department, CHICAGO, ILL. 


An Agent's Company—Liberal and Progressive 


P. D. McGREGOR, Manager A. R. MONROE, Assistant Manager 


FIRE P IH] EF N | INSURANCE 


TORNADO COMPANY 
OF BROOKLYN, N. Y. 

















Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General Agent CHAS. R. STREET, Ass't General Agent 





Royal Exchange Assurance of London, England 


Incorporated A. D, 1720 








United States Branch, 92 William St., New York 


UBERTO C. CROSBY, 


RICHARD D. HARVEY 
General Manager 


Assistant Gonseal Manage 





ORGANIZED 1809 


WESTERN DEPARTMENT 


159 LA SALLE ST., CHICAGO 





W. J. LITTLEJOHN, ManaGceEer 
JAMES F. JOSEPH, Asst. MawaGer 





$2,330.000.00 Losses paid at the Great Chicago Fire, Oct., 1871 
000.00 Losses paid at the Great Boston Fire, Nov., 1872 
—_ .00 Losses paid at the Great St. John, N. B., Fire, June, 1877 
00 


Losses paid at the Great Baltimore Fire, Feb. 7, 1904 
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North America—S. H. Topping, St. Louis; 
Cook & Hirons, Webb City; J. B. Harris, 
Nevada; G. T. Kirk, Huntsville; Houston 
& Son, Carroliton; J. B. Redford, Calhoun; 
Ww. 8S. Youngblood, Ozark; J. W. Barnes, 
Buffalo; C. O, Wainwright, Bourbon; Frank 
Middleton, Unionville; Shaw Bros., Eldo- 
rado Springs; C. 8. Ewin, Butler; J. H. 
Bryant, Burlington Junction; G. K. Dodge, 
Kinston; J. B. Martin, St. Charles ; oO. 
Haydon, West Plains; Gertrude Risen 
Chillicothe; W. L. Wright, Vandalia, 





Minnesota Agency Appointments 


AStna—Harry Hurdon, Duluth. 
New Richland. 

American, Pa.—P. W. Sture, Ely; J. D. 
Anderson and J. A, Barton, Two Harbors. 

Camden—Adolph Meile, New Ulm; H. 8. 
Hobson, Worthington. 

Concordia—F. B. Rossom and Knut Karl- 


son, Virginia. 
Connecticut—Fred Habegger, Jordan; J. 
A. Schoell, Belle Plaine; Oscar Peterson, 


Waverly; J. H. De Remer, Austin; Joseph 
Keenan, Austin; L, E. Larsen, Dassel; O. O. 
Susag, Buffalo; John Ahlen, Cologne; 
Charles Rocheke, Loretto. 

German Alliance—C. A. Baker, Thief 
River Falls. 

German, Freeport—J. J. Koller, Butter- 
field; Thomas Torson, St. James. 

German, Peoria—J. Frank Main, Minne- 
apolis, 


Hartford— Denne Greeley, Pine City; C. 
D, Ott, Amboy; C. Miles, Pipestone; O. J. 
Wallen, ee AES ‘Meeker County Abstract 
& Loan Co., Litchfield; ‘Theodore Englof, 
Comfrey; G. M. Hopp, Altona; W. H. Dean, 
Rose Creek; K. A. Finseth, Nerstrand; F. E. 
Dix, Hopkins; H. J. Ernster, Nelson; W. E. 
Galloway, Ellendale; BE. N. Scott, Burtum; 
A. S. Peters, Lake Wilson; L. A. Sherman, 
Lyle; G. E. Briggs, Wilmont. 

North America—W. E. Galloway, Ellen- 
dale; L. F. Bullis, Detroit City; Otto Acker- 
man, Hastings. 


GENERAL WESTERN NOTES 


Ashly & Barrows succeed J. C. Ashly at 
Centerville, Ia. 

The Southern of New Orleans and Dela- 
ware of Dover have been admitted to Min- 
nesota, 

W. H. Penderquite succeeds F. P. Le- 
men as agent of the German American at 
Colfax, Ia. 

Daniel G. Hammacher, 
insurance men in North St. 
last week. 

8S. J. Henderson of Waterloo, Ia., 
joined the Burnes agency at 
Joseph, Mo. 

Smith & Kelley of Chariton, Ia., have 
dissolved partnership, Mr. Smith retaining 
the business. 

Doyle & Watson have been 
special agents for court bonds at St. 
by the Metropolitan Surety. 

The National Brewers Insurance Com- 
pany of Chicago, will apply for admission 
to Missouri at an early date. 

The Omaha Paper Box Company’s plant 
at Omaha is being equipped with sprinklers 
to be operative about May 1. 

Cc. N. Miller, former Iowa special of the 
American of Pennsylvania, is now working 
at the home office of the lowa State. 

On the Peavey elevator loss at Duluth 
the companies pay $618,075. The returns on 
salvage will not be known for some time. 

E. Freedman of Albia, Ia., special agent 
of the Continental, has been appointed 
lowa state agent of the American of New- 
ark and Security. 

The Jefferson Fire of Philadelphia has 
withdrawn from the Whittemore agency at 
St. Louis and gone on a sole agency basis 
with Byrne & Harkins. 

A new automatic sprinkler system is be- 
ing installed in mill A of the Washburn- 
Crosby Company, Minneapolis, which will 
be in operation about May 

Minnesota has been added to the fleld of 
A. M. Peckham of Superior, Wis., special 
agent of the Williamsburg City. He also 
has Wisconsin and Michigan. 

The St. Louis Fire has deposited $100,- 
000 with the Missouri department and has 
been licensed to commence business. It 
has $100,000 capital and $50,000 surplus. 

Agent William G. Power of Mt. Vernon, 
la., having received an appointment as 
postmaster at that point, has transferred 
his insurance business to W. V. Chambers. 

Insurance companies will probably in- 
vestigate the cause of the frequent fires in 
the Adam Buttell piano factory at Des 
Moines. The fourth one within a year 
occurred last week. 

Companies are asking for the attachment 
of the 80 percent reduced rate clause to 
policies covering the power house of the 
Kansas City Railway & Light Company 
at Kansas City, Kan. 

It is likely nothing will be done by the 
North America and Philadelphia Under- 
writers before July in the matter of a suc- 
cessor to the late J. M. Richards, their 
state agent in Nebraska and South Dakota. 

At Sioux City, Ia., automatic sprinklers 
are being installed in the Simmons Hard- 
ware Company's store and Davidson Broth- 
ers’ dry goods store. The latter service 
will be operative by May 1; line of insur- 
ance, $200,000. 

Some of the companies are instructing 
their Des Moines agents to observe the 
Bennett advisory rates in the congested 
district of the city. This is said to be the 


one of the oldest 
Louis, Mo., died 


has 
St. 


appointed 
Louis 





first attempt to observe rates since the 
Blanchard law was declared constitutional. 


Frank Tombridge of St. Louis has been 
appointed agent of the Phenix of Brooklyn 
and will begin writing downtown business. 


FIELD CLUB WANTS IS SAY 


(Continued from page 1.) 
therefore, oppose the plan voted on. A 
meeting will be held next week to decide 
the question. 

Wants to Contribute Service. 

Many of the Indiana League members 
think that if a new joint arrangement 
is to be made through the state board, 
the league should be allowed to pay 
part of its operation, at least in serv- 
ice, and favors the employment of an 
inspector or rater, who shall be em- 
ployed by them and work in harmony 
with the state board. A committee was 
appointed to interview a young man who 
was formerly connected with the In- 
surance Survey Bureau, but is now in 
the employ of the national board. In 
other words, the league feels that if it 
contributes more extensively, it should 
have a man of its awn to assist in the 
work. 





MAY MAKE VERBAL CHANGES 

Deciding the case of Belle Dick against 
the National Fire, Judge O’Doherty in 
the circuit court at Louisville holds that 
the written terms of a policy cannot limit 
the legal rights of the parties. 

The plaintiff had taken out a policy on 
property in a house on Fifth street, and 
she subsequently made a verbal contract 
with the agent of the company that the 
policy should apply to the property 
whether she remained in that house for 
the full term of the policy or moved else- 
where. Subsequently she removed to 1053 
Second street and a fire occurred. The 
insurance company refused to pay, saying 
that the written contract provided that a 
removal, without the written consent of 
the company, should invalidate the insur- 
ance and that the written contract could 
not be altered by a verbal agreement or 
amendment. 

Judge O’Doherty decides that a written 
contract cannot disqualify the makers 
from exercising their rights to amend 
the agreement by a verbal amendment or 
contract. 





MARCH FIRE LOSS 
The fire loss of the United States and 
Canada for the month of March, as 
compiled from the records of the Jour- 
nal of Commerce, shows a total of 
$18,727,750. The following is a com- 
parative table and comment: 


1904. 1905. 1906. 
. -$21,790,200 $16,378,100 $17,723,800 





January 

February .. 90,051,000 25,591,000 18,249,350 

March - 11,212,150 14,751,400 18,727,750 
Total ..$123,053,350 $56,720,500 $54,700,900 


It was apparent by the middle of the 
month just closed that it would furnish 
a decidedly bad record, as underwriters 
were complaining sharply of the many 
large fires in fully insured property. New 
York city losses figured conspicuously on 
the underwriters’ loss books. The largest 
fire was that which destroyed the steamer 
Plymouth, which, fortunately for American 
underwriters, was insured almost entirely 
in European companies not represented 


MAY CALL ON COMPANIES 

In its final report the investigating 
committee appointed to examine the In- 
diana state auditor’s books states that 
ex-Auditors Rice, Carr, Henderson and 
Daily took fees and moneys belonging 
to the state, amounting, with interest, to 
nearly $400,000, money which they 
thought they had a right to. Two of 
the auditors are dead, but an effort may 
be made to recover, in these cases, the 
moneys insurance companies paid to them 
instead of to the state treasurer, as the 
law provided. The committee, it is said, 
will make a special report on the in- 
surance moneys involved. Ex-Auditor 
W. H. Hart lived up to the very letter 
of the law in his administration of the 
office. The committee in its report com- 
mends him highly. 


H. H. Hall, of Hall & Henshaw, the well- 
known fire underwriters, died in New York 
this week of heart failure. 


ar 





INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


AvppDREss THE HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





A. B. Ipzgson, President C. H. Pease, Treasurer 
Conrap Digetz, Vice-President J. H. LEiwine, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organized under the laws of Ohio 


Agents Wanted in Ohio. Surplus Business in Other States Considered 


DIRECTORS : 
CONRAD DIETZ, Pro oe. Boss Washing Machine Co. JOHN sesemtan, of John Hoffman's Sons, Pork Packers 
A. B. IDESON, Pres. ‘be Standard Milling Co. C. H. Pease, Pres. The Pease Co., ~ Materials 
CHAsB. a JR., Sec. and Treas. The Graf B.H. = Pres. r Groce: ng Co. 


id Pres. Seottens tavtnes Beak &” & Trust Co. 
J.H. LEIDIne, General Tesusanee 
CINCINNATI, OHIO 


rsbach Co. ‘Saddlery 


Home Office: 3 Masonic Temple 





W. M. HAHN, Manager 
C. W. UPSON, President E. D. BAXTER, Treasurer 
E. B. PROCTOR, Vice-President W. M. HILTABIDLE, Akron, O., State Agent 
HUGH YOUNG, Secretary 


The North American Mutual Fire Insurance Co. 


HOME OFFICE: 
Masonic Temple, Mansfield, Ohio 
Organized under the laws of Ohio and We write liberal lines on first-class 


subject to examination by the Ohio Insur- Manufacturing, Mercantile, Building and 
ance Department at all times. Dwelling risks. 


SURPLUS LINES PLACED FOR BROKERS AND AGENTS 
Write Home Office for Information 





DIRECTORS; 
C. W. Upson, Pres’t Mansfield Gas Co.and Direct- M. D. Frazier, Manager and Director of The 
orin B. & O. Coal Co. Shield Publishing Co. 
E. B. Proctor, of R. B, Maxwell & Co. Depart- E. D. Baxter, Sup’t Baxter Stove Co. and Direct- 
ment Store. or in Bank of Mansfield. 


S. J. CoLwe.t, of Colwell Hardware Co. 
F. H. TANNER, Pres’t The Hicks-Brown Milling Co. W. 
A. R. CLEGERN, of Seymour & Clegern, Boots and 


Shoes. 
H, L. Bowsas, H. L. Bowers Cigar Co. 


J. H. Brock, Columbus, O., General Insurance. 
M. HILTABIDLE, Akron, O., Ex-Sup’t, of Ohio 
Canals. 

M. H. Davis, Shelby, O., The Davis Mill Co, 

W. M. Hagy, Ex-Sup’t of Insurance of Ohio. 





WILLIAM R. KEENE, Seoretary 


PRED S. GRAY, President 
INSURANCE COMPANY 


WABASH OF INDIANA 


Home Office: HAMMOND, INDIANA 











ASSETS. DISBURSEMENTS. 
Stock and bonds........ jo. 610.30 Gross  paapeange — for 
First mortgage on rea’ los: ones -8 2,189.74 
estate. -800.00 Traveling. “office ‘and 
Real estate clear. 92,780.00 general organizing ex- 
— = hand an penses, maps and mis- 
pnbdetaeieatiieie 17,737.50 cellaneous ............ 11,807.48 
Furniture and fixtures. 2,756.00 —_———_ 8_ 18,447.22 
————_ 8208, 183.80 LIABILITIES. 
INCOME. Losses in course of ad- 
Interest accrued........ $8 769,95 justment, estimated..8 1,500.00 
Rents and interest ..... 8,796.76 Reserved forrein:rur’ce. 6,118.00 
Bills and accounts ..... 50.00 ae 16,922.50 
Premium income...... . 19,282 21 Capital GEER ncacee seed 200,000.00 
$237,982.72 $237,982.72 
SURPLUS-—to policyholders............ sees + 8B16,922.50 
American Reserve Bond Company 
INCORPORATED 


A. SMITH BOWMAN, PRESIDENT 
Chamber of Commerce Building, CHICAGO 


AT THE CLOSE OF BUSINESS, DECEMBER 30, 1905. 


RESOURCES 

Cash on hand ........ 8 9,483.23 
Loans secured by Bonds and Mortgages (Exclusive of State Deposits) .. 1,315,521.27 
Investment Securities owned, viz., ss Bonds, ete.......... vewone 659,375.80 
Real Estate, less incumbrances.......... EEE NE ee 181,985.69 
Furniture and Fixtures ............ sistaieshiiiiihails tickle kik oils iki ainsi anion natin 33,505.71 
All other assets not included in abeve . ii timate etait wasnabee ones: aiiletl 112,484.00 
Securities deposited with State Treasurer. Wlcaieies neeebncnpeniewssnnceel 1,048,983.30 

63,361,339.00 

LIABILITIES 

ee NN PUNO 08 oon wenn oceans cence ciecunccesses conces ** sete aettas chen eeil 8 27,000.00 
Advance Payments on Contracts in force (not ‘aon. aia srchvigitice ane banoned 59,467.58 
Reserve at snenned eer — piel paaiensica eee Ore mere ae 2,170,324.15 
Surplus.. an sg adeh eed Dede uae eclncea enables adgiantcitien’ &oie:didiaigaeadialenlne au aiseeeeee 

$3,361,339.00 


Largest company of Its character in the country. Maintains largest known state 
deposits. Under state supervision and control. 
Minutely governed in its transactions by provisions of law. 
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FOR LOCAL AGENTS. 











THE WESTERN UNDERWRITER will be 
pleased to have local agents, field men 
or others contribute to this department. 
Let us have your suggestions and ideas. 
If you need information write to us. 
We will use no names, so you need not 
fear to comment on any phase of the 
business. We want to make this de- 
partment helpful to agents, and invite 
cordially expressions from our readers. 


A subscriber suggests an indorsement 
to be used in connection with the co- 
insurance clause: “Provided, however, 
that in event of loss not to exceed 5 
percent of this whole insurance upon 
stock at time of loss, no inventory of 
the undamaged property shall be re- 
quired for valuation or coinsurance pur- 
poses.” 

Commenting on this, he says: “Take 
the manufacturing plant, for instance, 
that may have a stock of, say $20,000, 
and suffers a small loss of, say $500. 
To require the insured to go to the ex- 
pense and trouble of making an in- 
ventory of the whole amount of stock 
on hand in order to ascertain whether 
the proper amount of insurance is be- 
ing carried (perhaps compelling the plant 
to be closed down for that purpose), is 
a condition that is not agreeable to the 
insured. The agent making the inquiry 
has not been able to give a_ sufficient 
reason to his patrons why some com- 
panies object to this clause. Perhaps 
some other local agent or some special 
agent can furnish him with the desired 
information.” 

Frame woodworkers should have more 
than a cursory examination, particularly 
those having the engine and boilers in 
the main building. These are generally 
considered uninsurable, although written 
by some companies. The desirable risks 
of this class have brick or stone boiler 
houses cut off from mill or in a boiler 
room separate, and agent should see 
that the boilers are safely installed, free 
from woodwork, and if shavings or slabs 
are used for fuel particular attention 
should be paid to the arrangement for 
feeding this fuel. No undue accumula- 
tion of sawdust should be allowed; same 
should be removed daily if risk is not 
provided with an air conveyor to carry 
this refuse to a safe distance from the 
factory. Then, too, the dry room hazard 
should be taken into account. The 


FEDERAL LLOYDS 
159 LaSalle Street, Chicago. 


Is the only surplus line organiza- 
tion issuing MONTHLY STATE- 
MENTS of its condition to all agents 
and brokers on its live list. 


GET ON THIS LIST 


A STRONG AND PROGRESSIVE 
Old line life insurance company offers 
an attractive contract with continuous 
non-forfeitable commissions to 
RELIABLE MANAGERS AND 
AGENTS in Middle Western States. 
Correspondence treated strictly con- 
fidential. Address 

Manager, P. O. Box 656, Chicago. 


WE USE YOUR BY-PRODUCTS 

Your leisure moments when you are 
not engaged in selling life or fire in- 
surance can be utilized by selling our 
disability contracts. Liberal commis- 
sions and good selling policies. Write 
for information. 
: Bankers Accident Co., Des Moines, 
a. 














WISCONSIN AGENTS 


Honest, reliable Fire and Life Agents 

can increase their income with our 

line. We make liberal terms to 
‘cod men. No adventurers wanted 
rite for terms. 


Atlas Casualty Company, xe Mills. 








steam or hot water pipes should be 
either above the material to be dried 
or at the side of it, and not below the 
material, where distillation of pitch, 
resin, etc., shavings, sawdust or other 
ignitable substances can fall and collect 
upon them. These are salient points to 
consider. 


Local agents can often influence public 
opinion as to insurance by getting articles 
in the local papers. Frequently in the 
insurance papers appear articles of value 
that can be clearly understood by the 
layman. In these days more attention is 
being given to fire protection, electric 
wiring and the like. Experts are exam- 
ining conditions in the various towns and 
cities. When their reports appear, the 
agents should see that their local papers 
publisn at least a summary of their find- 
ings. The public should be advised of 
the conditions these experts discover. 

At Janesville, Wis., whenever THE 
WESTERN UNDERWRITER publishes any- 
thing of note concerning that town, the 
agents see that it appears in the papers 
there. If agents would be alert to bring 
before the public anything that will tend 
to create a favorable opinion toward bet- 
ter fire protection or will dispel erroneous 
ideas as to insurance, they will perform 
a public service. 

Failure to immediately comply with a 
telegraphic request for cancellation may 
lead to disastrous results. There has 
been a recent illustration of this in West 
Virginia. An agent reported a line on a 
prohibited risk and the company wired 
for cancellation. Instead of notifying the 
assured at once, the agent waited until 
the next morning. The assured took ad- 
vantage of the clause in policy allowing 
five days for retirement of the liability. 
A few hours before expiration of the 
five days the building burned and the 
company was compelled to pay the loss. 
Had the agent called for cancellation 
when the telegraphic request was ‘re- 
ceived the company would have escaped 
payment. As a consequence of this 
neglect his supplies were called for. 


If you have the habit, get out of it, 
viz.: the practice of placing a company 
on only one portion of a special hazard. 
That is to say, if you are writing a brick 
flouring mill don’t give the company a 
specific line on the building, or on the 
machinery, or on the stock. It wants a 
portion of every item of the general form 
—its pro rata share of the building, ma- 
chinery and stock—so that its liability 
will be equitably distributed, as, should a 
loss occur and prove total on stock only, 
it will have other companies to pro rate 
the loss with and have a salvage on the 
building and machinery. If this is not 
done and the company should have a 
heavy line on stock only, it would be 


Country Insurance Agents 


Can add to their income by selling our 
Texas Panhandle farm landson commission. 

These fine lands now sell at from $7 to 
$10 peracre. They will double in value in 
two - 

f you are a live, active, reliable man 
you can make good money by acting as our 
agent in _~ vicinity. References re- 
quired. rite us for particulars. Geo. 
H. Heafford, Sec’y Farm Land Develop- 
ment Co., 277 Dearborn St., Chicago, Ills. 


FEDERAL INDEMNITY & IDENTITY CO. 
of America. 

Col. Savs. & Tr. Bldg. Columbus, Ohio. 

Accident, and Accident and Health Policies 

with annual premiums of $1, $2, $3 and $5. 

Our policies are the biggest sellers known. 

Issued to either sex between ages of 16 
and 65 years. 

Underwritten by the North American of 








hicago. 
Agents Wanted. Large Commissions. 
WRITE TO-DAY. 


American Assurance Company 


14 South Broad Street, Phifadelphia. 

Capital $100,000 Authorized Capital $300,000 

Our Combination Pelicies cever Accidents, 
Sickness, Accidental and Natural Death. 

Policies issued to men, women and children. 

Agents wanted in Pennsylvania, New Jersey, 
Connecticut, Delaware, Ohio, Indiana and the 
State of Washington. 








—_———a 
holding the “hot end of the poker,” and 
would not appreciate your treatment. 


MISCELLANEOUS NOTES 


Dana Blackmar, assistant secretary of 
the Georgia Home, has been elected vice- 
president. 

R. J. Newman retires as assistant secre- 
tary of the Hanover to engage in local bus- 
iness in New York City. 


When the Armenia and Conestoga of 
Pennsylvania are merged the name will be 
changed to the Pennsylvania Home. 
Robert Dickson is president. 

The insurance commissioner of South 
Dakota is calling upon companies for a li- 
cense fee of $5 per agent, instead of the 
former fee of $2, claiming that the higher 
charge is in accordance with statute re- 
quirements. 

J. E. Coates has become associated with 
the firm of Adams & Boyle of Little Rock, 


Ark, which will hereafter be known as 
Adams, Boyle & Coates. G. B. Kempster, 
for many years with Trezevant & Cochran 


of Arkansas, has resigned to become _ con- 
nected with the general agency of Adams, 
Boyle & Coates, 
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Leading Agents and Brokers. 

ARRY M. COUDREY & CO, 
General Insurance Agents and Brokers 


943-4-5-6-7-8 Century Building, ST. LOUIS 


Correspondence 1 Cc isal paid non-resi. 
deut agente and brokers. Lo distance telephones- 
Represesting: Norwich Union, Hamburg-Bremen, New- 
ark, Indemnity, Siar, Springfield, Frankfort, New York 
Plo te Glars, U. 8. Fidelity and G ty Co., 0 ity Co. 
of America (steam boiler dept.). 


CHURCHILL WHITTEMORE Co, 
s Successors to Wall & Whittemore 
208 North Fourth Street - - ST, LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 
Cash capital, $300,000. Cash sur- 


plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 























Want Column 

One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 











WANTED—Agents in Indiana and Michi- 
gan who can write a $5,000 accident policy 
with beneficiary clause at a $15 premium; 
top-notch commissions with exclusive ter- 
ritory. Address “The Commercial,” Girard 
Trust Bldg., Philadelphia. 


WANTED—By one of the oldest local 
agencies in Chicago, a competent man to 
solicit business among the brokers and real 
estate offices; one who has an acquaint- 
ance with these classes and able to control 
a fair volume of premiums preferred. Good 
salary to the right man. Address M 12, 
care Western Underwriter. Chicago. 








WANTED—By a general agency in Chi- 
cago, solicitors for surety or burglary busi- 
ness on salary or commission. Liberal 
terms and chance to make money. Address 
P 7, care Western Underwriter, Chicago. 








Prominent Chicago Agents 


Members of the Chicago Underwriters Association 














FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliarce, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL, MILLER, 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


Sole Agents the Pheenix of London, American of 
New Jersey, Spring Garden, County of Philadel- 
phia, Camden, Springfield F. & M., United Pire- 
men’s, Security of Connecticut, Teutonia of New 
Orleans, Ins. Co. of the State of Pennsylvania. 








a. J, ULLMANN ©. A. NEWTON 
J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 

NEWARK FIRE «+ - Newark, N. J. 

CAPITAL FIRE - - Concord, N. H. 

STATE FIRE (Ltd.) - Liverpool, Eng. 


AMESON & FRELINGHUYSEN 
F. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert handlers of large lines 
Surplus Liaes Solicited Anywhere in U. S&S, 
General Agents for Pacific Fire, N. Y.; Stuyve- 
sant, N. Y.; National F. & M., N. J.; ins. Under= 
writers Agency of the Spring Garden, Pa.; Globe 
S — N. Y. (F. R, Thompson, 
ent. 
. Special connections with other companies. 


Correspondence — from agents in other 
cities. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 


207-209 East Madison Street 
Telephone Main 275 


CHICAGO 














Surplus Lines 








SURPLUS LINES 


HE GREAT LAKES FIRE & 
MARINE INSURANCE CO. 


E. E. Niess, Agent 
171 LA SALLE ST., CHICAGO, ILL, 
A. L. McCraz Joun L. Duper, Jn. 
M CCRAE-DUDLEY CO. 
General Agents 


Law Fidelity & General Insurance Corp., Lon- 
don; Nati Mercantile Insurance Assoc., Len- 
don; Traders’ Fire Insurance Co., Toronto, Can. 

CHICAGO NEW YORK 
153 La Salle Street 45-49 William Street 


E T. MARSHALL & CO, 
s 


Special tactiitica » Prompt and toithiel service. 




















Insurance Agency of 
W.M. UMBDENSTOCK & CO. 


159 LA SALLE STREET 
CHICAGO 








Actuarial. 








M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 
Member of the Actuarial Society of Am 
Feliow of the Institute of Actuaries, Member o 


the Deutscher Verein fuer Versicherungs- W issen- 
schaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, 
a ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


Ann Arbor, Mich. 





TELEPHONES: Central 789. Automatic 8992 


Insurance Attorneys. 











HITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
IM6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Hartwell Cabell 


CAsett & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, O. 


J. Louis Kohl 





SOUTHERN DEPARTMENT: 1005 Washington Ave., ST.LOUIS 
1. PF. Small, Superintendent 1 Telephone, 3081 








Special attention given to insurance cases. 
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AMBITIOUS, HONEST MEN 


can secure profitable employment and are given every opportunity for advance- 
ment, according to their merits, in the AGENCY DEPARTMENT of the 


ILLINOIS LIFE INSURANCE CO. 


CHICAGO 
JAMES W. STEVENS, President 






































We want agents, not managers, and if you are possessed of 
sufficient ability and energy to make a good living behind a rate- 
book as a personal producer, and are ambitious to become a 
manager of territory or a metropolitan office, take a solicitor’s 
contract with this Company and you can rest assured that your 


abilities will be quickly recognized in a manner that will be 
entirely satisfactory, 


Itis the practice of the Illinois Life to promote Illinois Life 
Agents to the desirable positions which the rapid growth of this 
Company is constantly opening up. A record made with some 
other company does not count with us, but a good record behind 
an Illinois Life rate-book means rapid and substantial advancement. 


Men who now hold good managerial or general agency posi- 
tions with this Company started as solicitors for the Illinois Life and 
their advancement has been deserved. We have learned by experi- 
ence that our best and most successful managers have come from 
the Agency ranks of this Company. 


If you can SELL life insurance we will be 


pleased to hear from you, but if you want to START 
with us in a managerial position don’t answer. 





















































HEAD OFFICE 


Fort Dearborn Building ° 134 Monroe Street 
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Subscription to the monthly issue con- 
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EGISLATURES in several of the 

states have now adjourned, and the 

net result of their sessions, in the 
matter of life insurance legislation, has 
been even less than that which is ex- 
pected when conditions are normal. At- 
tempts to do something radical have been 
made in several of the states, but a level- 
headed majority in one or other house 
has trimmed them down into form or 
held them up until the session closed. 
The Kentucky lawmakers passed a meas- 
ure providing for annual dividends, and 
that was all they did in this line. The 
Ohio legislature decided to appoint a 
commission to consider and report on 
insurance legislation and a recodification 
of the insurance laws of the state. As 
it failed to make an appropriation for 
the commission, little is likely to be 
done in Ohio for two years. In Iowa 
the Conn bill, a radical measure, fathered 
by Auditor Carroll, got through the 
house, but died when the legislature ad- 
journed last week. Iowa is to have 
legislative investigation between now and 
the next session. 


Congressman Ames of Massachusetts 
has revamped his bill to regulate life 
insurance in the District of Columbia, 
and it is said to have the indorsement 
of President Roosevelt. As amended, 
the bill contains some of the features of 
the Armstrong bills and some of the 
recommendations of the committee of 
fifteen commissioners, attorneys-general 
and governors. Mr. Ames is said to 
have had some excellent assistance in 
revising his bill. He certainly needed 
it, as there is so much that he does not 
know about life insurance. 

+ % 

Of course, the chief interest centers in 
Albany, where the New York legislature 
is grinding away on the Armstrong bills 
and making some of them into laws. 
Some of these measures were pretty 
sharp cornered when first reported, but 
the joint insurance committee showed an 
admirable desire to hear all sides, and 
the bills, when passed, will be much less 
drastic than when introduced. It is to 
be said to the credit of the lawmakers 
generally this year that they have shown 
a strong desire to have full information 
and advice. The vastness of the life 
msurance system and the close relation 
it holds to the welfare of the people and 
institutions of the country seem to be 
more strongly impressed than ever be- 
fore on the minds of thoughtful men. 
After the first disgust and resentment at 
the abuses of it had passed, they saw 
that it was no child’s play to recon- 
Struct a system that it has taken sixty 
years to build up, and that it would be 
worse than folly for a few men, who 
know little about the business, to under- 

¢ the making of a new system out 
of whole cloth. Conservatism generally 
has triumphed over ill-advised haste, and 
egislative reforms are likely to come 
rated and only after mature considera- 


+ + 


Life insurance men may be very thank- 
ful that their craft was orguaized during 
-e ——. To be ae only a handful 

, men, comparatively speaking, are 
active in the life underwriters’ associa- 
tions, but that handful has done splen- 

work in — a revision of meas- 
ures which would have made it impos- 
_ for many agents to make even a 
ae This ought to be a lesson to 
those agents in cities which have asso- 
Ciations. Some of them are careless and 





never have joined the local associations, 
a few are so disreputable in their prac- 
tices that the associations do not want 
them, and still others have assumed a 
holier-than-thou attitude and would not 
affiliate with those who, generally speak- 
ing, are the best men in the business. 
These associations have fought their bat- 
tle and saved their incomes to them. 
Another such crisis may not arise in 
years, and one may arise within a few 
months. Good business sense, as well 
as a decent regard for the welfare of 
their profession, would dictate that men 
who have enough at stake to be worth 
saving should join the bodies which, as 
organizations, have proved their ability 
to present the agents’ side in a forcible 


way. 

Undoubtedly enough laws will be 
passed in New York to compel a great 
readjustment of the business. The de- 
ferred dividend system, as it has been 
known in the past, is as good as dead. 
Companies may be permitted to defer 
the distribution of surplus on a policy 
for twenty years, but they will be obliged 
to make an annual apportionment at 
least, and in all probability to carry the 
apportioned surplus as an absolute lia- 
bility. Most of the abuses that have been 
disclosed have arisen from the holding 
of an immense general surplus for whose 
management the company was not di- 
rectly responsible to anybody. That 
there shall be no more of this is the one 
thing, above all others, that the public 
demands. This is the meaning of the 
almost unanimous declaration in favor 
of annual distribution or accounting 
which has been made by insurance com- 
missioners and others, aside from officers 
of some of the a 


In most of the proposed legislation 
looking toward the prevention of large 
accumulations of surplus, most people 
have considered chiefly what the effect 
will be on the largest of the companies. 
Evidently, they think such action is 
necessary. Many, however, have failed 
to consider what the effect will be on 
the little, young companies, which now 
outnumber the old ones. The big com- 
panies, with reputations, agency plants 
and incomes established, can stand what 
companies with none of these will find 
a serious setback. What are they to do? 


+ + 

It is noticeable that some of the com- 
panies now being organized are organ- 
izing at the same time incorporated 
agency companies. They figure that they 
can sell the stock of the agency compa- 
nies as an inducement to take insurance, 
and thus at the same time get the money 
with which to develop an agency plant, 
thus enabling the life insurance company 
to escape this initial expense and keep 
its original subscribed surplus intact or 
add to it. If the commissioners’ bills 
become laws, however, the sale of stock 
in connection with life insurance will be 
prohibited. 


One company executive, who has been 
studying agency work for years, ex- 
presses the belief that one of the devel- 
opments of the future will be some modi- 
fied form of the system now used by 
the Columbian National. He says that 
an agency company with $100,000 of cash 
capital cannot build up a great agency 
plant; more money is needed. He be- 
lieves that to get this necessary money 
it will be essential to organize security 
companies to make oo to - 
agency companies against their renewals. 
If the laws will not permit stock-selling 





in connection with soliciting life insur- 
ance, let there be two sets of agents— 
one, financial men, who will sell stock 
and nothing else, and place it with a 
view to the local influence of the pur- 
chaser; the other, life insurance agents, 
who will make use of this local influence 
in selling insurance. He thinks that a 
still further development will be the sal- 
aried agent, whom the agency company 
can send where it pleases and direct as 
an employer one gv employe. 


General agents of at least one New 
York company are viewing the efforts 
to fix agency commissions at a definite 
figure with composure. The general 
agents of the Germania have struggled 
along for years at a commission rate 
considerably below that which the Arm- 
strong committee has adopted. They are 
now looking forward to a development 
of their agency plants and an increased 
volume. 


+ + 

Agents throughout the field are prac- 
tically at a standstill until the Arm- 
strong committee completes its work of 
fixing the future status of the companies 
with regard to policy forms, etc. Al- 
though there are many prospective ap- 
plicants for insurance, they are invari- 
ably preferring to wait until the Arm- 
strong committee is through. They say 
that undoubtedly the new forms of poli- 
cies will be better adapted to their needs 
and will be more liberal to the policy- 
holder, so that even though they want 
insurance it would be folly to take it 
out under present forms when the new 
ones will be out soon. Many also antici- 
pate alowerrate. While this last expecta- 
tion will not be realized, there is un- 
doubtedly much to justify their attitude 
as to policy forms. This only illustrates 
the pressing need for the committee’s 
pushing its work with all possible dis- 
patch and settling matters which espe- 
cially affect the , wy 


It is understood that the chief diffi- 
culty in the minds of the committee of 
fifteen with regard to the proposed in- 
corporation of dividend accountings in 
the annual reports, is how to guard 
against a company’s using the profits 
made under old and illiberal policy forms 
to make a good showing on new poli- 
cies and thus unfairly affect competition. 
Old policies in such a company as the 
Northwestern, for imstance, are con- 
stantly lapsing, and by the terms of the 
policy the company is not required to 
give as large a surrender value as it 
would under present day forms. The 
saving, if paid as dividends to all poli- 
cies in any given year, would so in- 
crease the rate that competition by com- 
panies that had always given liberal sur- 
render values would be difficult, and un- 
fairly so. While the state would prob- 
ably not care to assume the responsi- 
bility for changing the illiberal condi- 
tions of old policies, it might at least 
enact a law by which the profits from 
surrenders should go to the survivors 
holding only the same kind of policies 
as those surrendered and with the same 
conditions. This is a point which will 
need careful attention. 


+ + 

Most New York and Mutual Life man- 
agers and agents are in a quandary as 
to just what to do in the present crisis 
of the affairs of those companies. Dur- 
ing the present interregnum, when it 
seems almost certain that radical changes 
in New York are still to come, and 
strange men are at the head of affairs, 





the average man in the field hardly 
knows in whom to put his trust. There 
has been a strong tendency in various 
sections of the field by managers to ally 
themselves frankly with the policyhold- 
ers, and this even to the extent of join- 
ing the policyholders’ associations. The 
agents at this time feel themselves closer 
to the men whom they have insured 
and with whom they are in daily contact 
than with their own home offices. The 
plan of voting by mail will prevent the 
agents from exerting direct influence 
on the balloting next November, and 
very few agents will care to spend the 
time necessary to canvass for votes when 
there is no way by which they can ben- 
efit pecuniarily, but still the influence 
of agents in the ordinary course of 
matters will a, be considerable. 


McClure’s Magazine announces the 
beginning in its May number of a series 
of articles to be entitled “The Story of 
Life Insurance.” They will be written 
by Burton J. Hendrick, a trained edi- 
torial writer of the staff of McClure’s. 
Mr. Hendrick has been gathering data 
for these articles for nearly a year and 
has secured information from a number 
of actuaries and life officials. He will 
write from the standpoint of the so- 
called conservative companies and will 
set up Elizur Wright and Henry B. 
Hyde as the protagonists in the strug- 
gle between the annual and the deferred 
dividend systems. 

It has been understood for some time 
that the editors of McClure’s Magazine 
wished to treat of life insurance in a 
more or less exhaustive way in that 
magazine, and at one time it was an- 
nounced that they had engaged Com- 
missioner Host of Wisconsin for the 
work, but the proposed arrangement did 
not materialize. + 


Although the editorial announcement 
states that there will be no attempt at 
sensationalism and that the purpose is 
to relate simply and truthfully the 
actual facts, the next sentence goes on 
to say that “On one hand will be de- 
scribed the work of the great men who 
made the American life insurance sys- 
tem one of our greatest claims to na- 
tional distinction; and, on the other, the 
work of corrupt men who have done so 
much to degrade it.” 

So far as America’s claim to national 
distinction on the score of life insur- 
ance goes, insurance men know that 
Henry B. Hyde, Richard A. McCurdy and 
John A. McCall and the methods they 
stood for were as great or greater fac- 
tors in the achievement of this distinc- 
tion than some of the more modest 
presidents of annual dividend companies. 
The editor remarks that “Unquestionably 
public opinion on this subject is now 
much distorted.” It will require some 
care on the part of Mr. Hendrick in 
order that this shall not become still 
further the case. 


Big fruit from a little tree is worth 
more than little fruit from a big tree. 
And when it is business that the com- 
pany is demanding, the results from a 
small field, well worked, nearer meet the 
demands than those from a large one 
skimmed over. 


The difference between men and the re- 
sults they achieve is due, in a large meas- 
ure, to the difference in their power to 
focus all the rays of their ability, deter- 
mination and vy! on one point.”— 
Travelers Agents Record. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








PRESENTS ARGUMENTS FOR 
DEFERRED DIVIDEND PLAN 


An argument from the agent’s point 
of view for the deferred dividend sys- 
tem, properly regulated, was made by 
S. M. Brandebury, Cincinnati manager 
of the Mutual Life, before the house 
committee on insurance of the Ohio leg- 
islature, which was considering the New 
York bills introduced in Ohio. Mr. 
Brandebury admitted the justice of the 
complaints leveled at the deferred divi- 
dend system, but defended it when op- 
erated with proper safeguards. Dis- 
cussing the general question of the pro- 
posed measures he said: 

“The question of annual dividends as 
compared with deferred dividends is not 
one-sided by any means; that of limita- 
tion of the volume of business is not 
easily solved; regulating the character 
of investments is one of the most im- 
portant considerations and should be 
handled as a two-edged sword; limiting 
salaries and expense of management so 
as to meet the various contingencies will 
be a tedious task; the best mode of se- 
lecting trustees of a mutual company 
will be found no less difficult to dis- 
cover than the properly defining of the 
interests of policyholders and those of 
stockholders in a stock company which 
writes participating policies.” 


“The question of limiting the amount 
of undivided surplus each year is closely 
related to another important considera- 
tion, that of enabling a company to pro- 
ceed in the conduct of its business un- 
der certain restrictions, if as the result 
of panic or anything else its assets 
should be found to be less than its re- 
serve liability. The taxing of premium 
receipts for revenue should be care- 
fuly inquired into. The limitation of 
insurance by a company on any one life 
should be largely influenced by the evils 
which the present practice may be proved 
to entail; and above all, gentlemen, the 
business should not be so decidedly cir- 
cumscribed by law as to thwart com- 
petition, which in itself is one of the 
greatest safety valves of any business.” 


Mr. Brandebury divided the charges 
against the deferred dividend system into 
three: 

“First, that it is a species of gambling 
and ethically wrong; second, that it 
enables companies to entrap applicants 
and deceive policyholders by holding out 
extravagant promises of future dividend 
results which cannot be realized; and 
finally, it is claimed that the system is 
responsible for most of the evils which 
have been disclosed on account of the 
fact that the large dividend funds are 
subject in every case to the caprice of 
officers of a company, who are enabled 
to invest such funds in any gambling 
scheme which comes along, such for 
instance as the controlling of trust com- 
panies and engaging in underwriting syn- 
dicates, and other like nefarious enter- 
prises.” ‘ 


After explaining the workings of the 
system Mr. Brandebury took up the 
charges in order: 

“In the case of the twenty-year class 
it is found that under the most favor- 
able conditions approximately one-third 
lapse during the twenty-year period; 
and, assuming the age of insured at 
date of entry to be thirty-five years, 
about one-fifth die during the period, 
thus leaving considerably less than half 
as persistent members at the end of 
twenty years, and among whom the en- 
tire dividends appertaining to all the 
—e belonging to the class at the 
eginning, together with interest accre- 
tions thereon, are equitably divided. By 
this means the dividends accruing to 
persistent policies at the end of the 
twenty-year period are more than double 
the aggregate annual dividends on simi- 
lar policies issued by the same company 
on the annual dividend plan. This fact 
is easily verified by reference to the 
twenty-year dividends payable this year 








on policies is::ied twenty years ago by 
most any of the » ee companies. 


“Tt is true that under this system if 
a. policyholder die, his insurance has 
cost his estate a little more than would 
have been the case had he been insured 
on the annual dividend plan; but though 
this is a contingency which he know- 
ingly assumes at the outset, his estate, in 
most cases, however, receives a better 
return for the amount invested with the 
company than does a policyholder who 
lives out the period and receives the 
increased dividend; and the cost of in- 
surance is in this way more equally 
divided among policies which become 
claims by death within the first dividend 
period and those which mature later. 

~ 

“The losses sustained by those who 
lapse under this system may be divided 
into two classes—those who change their 
minds about keeping up their insurance 
until the end of the dividend period, and 
who lapse for that reason only; and 
those who are compelled to lapse be- 
cause of inability to pay their premi- 
ums. In the former case no more sym- 
pathy properly attaches than in case of 
loss sustained by the wilful violation 
or neglect of any other business enter- 
prise; and the sympathy which justly 
applies to the second class or those who 
are compelled to lapse, and thus suffer 
some loss, which, by the way, is a com- 
paratively small number, is of the same 
character as that which applies to those 
who forfeit by their inability to carry 
out various other business deals with 
the nature of which all are familiar. 

% 


“Now, gentlemen, so far as it relates 
to equity among policyholders, this is 
the very worst defect, if it may be 
called a defect, which a careful analy- 
sis of the system will disclose; and 
to the most intensely scrupulous, it must 
be regarded as unimportant, compared 
with the benefits comprehended in the 
system, as I shall endeavor to set forth 
a little later. But, before passing, let 
me, in this connection, present the un- 
tenable position of some well-meaning 
agents of companies which write nothing 
but annual dividend policies, who truly 
believe the deferred dividend system to 
be most ungodly. 


“Perhaps the most popular form of 
insurance ever written, and that, too, by 
all companies, is the 20-year endowment 
policy, which costs at age 35 about $52 
per thousand. This policy is a com- 
bination of what is called a 20-year 
term policy and what is known as a 
pure endowment, maturing at the end 
of twenty years. The rate for a 20- 
year term policy at age 35, without the 
endowment feature, is about $17 per 
thousand, and it is seen that about $35, 
or enough to make up the 20-year en- 
dowment premium of $52 is charged for 
the pure endowment feature. Under 
this contract, if the insured die before 
the end of the twenty-year period, his 
beneficiary receives the amount of in- 
surance, but forfeits the pure endow- 
ment. 


“Or, to make it plainer, let it be sup- 
posed that two brothers at about 35 
years of age with families to support 
decide to insure their lives, and that 
each is about to save $52 per annum 
which he wishes to lay aside for future 
necessities. One decides to take a 20- 
year term policy for $1,000 at an annual 
cost of $17 and invest his remaining 
savings of $35 in a savings bank or 





GAIN AND LOSS EXHIBIT 

THe WESTERN UNDERWRITER published 
in its issue of April 5 the Minnesota 
gain and loss exhibit, showing figures 
of various companies and percentages. 
Copies of the paper can be secured for 
20 cents. Sheets showing the exhibit 
can be procured for $1 for 50 or $1.50 
a hundred. Prices on larger quantities 
given on request. THe Western Un- 
DERWRITER COMPANY, 145 La Salle street, 





Chicago. 





otherwise. The other takes the same 
policy, but with the pure endowment 
feature added, or what is called in com- 
bination the 20-year endowment at the 
rate of $52 per annum. They both die 
before the twenty years expire. Is it 
not plain that the one who paid his $52 
for the endowment policy has forfeited 
the investment feature of about $35 per 
annum which the other saved? I dare 
say the members of that household would 
keenly appreciate 3 fact. 


“Then, on examination, it is found 
that the amount forfeited in case of 
death before twenty years under a de- 
ferred dividend policy as the result of 
failure to receive dividends is but the 
ordinary annual dividend of, say 15 per- 
cent of each premium that would prob- 
ably have been received under an annual 
dividend contract, while the forfeiture 
of the investment feature in case of 
death under the endowment policy, writ- 
ten by all companies, is approximately 
65 percent of the premiums paid by the 
insured. And if a contingent loss of 
15 percent of premiums paid under the 
deferred dividend system must be called 
‘immoral and a species of gambling,’ 
what designation can be opprobrious 
enough for that form of insurance which 
entails a loss under like contingencies 
of 65 percent of the premiums paid by 
the insured? * * * 

% 

“Tt is chiefly due to these inviting 
contracts that some of the deferred divi- 
dend companies have so outgrown those 
companies which have never issued any- 
thing but the annual dividend policies; 
and it is maintained that the benefits 
which accrue as a result of issuing the 
larger volume of insurance that would 
not otherwise be issued, and thus giv- 
ing protection to thousands of families 
who would not otherwise have it, com- 
pensates many times over the small if 
seeming inequities that may attach to 
the very few cases wherein the insured 
are forced to give up their contracts on 
account of inability to pay premiums. 


“Tt will not be denied that the annual 
dividend policy has its merits, and that 
in many cases it meets the requirements 
of the applicant; but among intelligent 
and well-informed insurance men there 
are as many, if not more, who would 
for themselves take the deferred divi- 
dend contract in preference to the an- 
nual dividend. I have been engaged at 
the business for many years, and have 
applied myself in the meantime quite 
studiously, and I think, too, that I have 
an average understanding of a proper 
regard for the interests of my fellow 
man, so far at least as relates to the 
altruistic features of life insurance: and 
I most earnestly assert to you, gentle- 
men, that I regard the deferred dividend 
policy much better suited to the needs 
of the public, when properly understood, 


than is the annual dividend contract 
* * * 


% 

“It must be admitted that the with- 
holding of dividends for a long term of 
years, as conducted by most companies 
in the past, is subject, in the minds of 
some at least, to well founded criticism. 
First, in that it withholds information 
from policyholders respecting the divi- 
dend accumulations, provisional or other- 
wise, under their several contracts, until 
the end of the distribution period. Sec- 
ond, that dividends held in abeyance for 
sO many years under each policy has 
led, and tends to lead, to extravagant 
management, on account of the fact that 
the dividend results realized from year 
to year are not so self-evident as in the 
case of annual dividend contracts. Or, 
in other words, that companies holding 
large undivided surplus funds are apt 
to employ higher pressure in their meth- 
ods to secure business than would an 
annual dividend company whose net re- 
sults to policyholders are disclosed each 
year by the increase or decrease of divi- 
dends ‘ under — policies. 


“Third, that the practice employed by 
most deferred dividend companies of 
treating their gross deferred dividend 





funds as a contingent item, always sub- 
ject to meet any possible adverse ex- 
perience which might arise, by holding 
it as a pledge for the integrity of the 
reserve under all the company’s policies, 
however unlikely such a _ contingency 
might be, is inequitable and wnfair to 
the deferred dividend policyholders of 
the company, whose dividends earned, 
provisionally or otherwise, should not 
under the most remote circumstances be 
applied for the benefit of the annual 
dividend class. 


“IT have always entertained some of 
these objections to the usual method of 
treating the deferred dividend fund, and 
I hail with delight prospective legisla- 
tion which will eliminate these objec- 
tionable features from a system which 
in other respects I so much admire, and 
which, in my judgment, is so well 
adapted to the great humanitarian cause 
of life insurance. 

In my humble opinion, the remedy lies 
in annual apportionment of dividends for 
all policies and classes of policies; and 
an annual distribution to only such poli- 
cies of a company as may properly be- 
long to the annual dividend class. 


° 


“After apportionment of dividends each 
year, the equitable amounts so appor- 
tioned to each deferred dividend class 
or pool should be held as a_ liability 
of the company and treated in the same 
manner as any other reserve liability; 
and policyholders should be permitted 
at the end of each five-year period to 
know what the provisional dividends to 
their policies amount to. This method 
of treating separate deferred dividend 
funds, assisted by the results under an- 
nual dividend policies which a company 
writes, would at once remove all the 
objections referred to, and put the de- 
ferred dividend system on a most im- 
pregnable basis.” 





DEFENDS STOCK SELLING 
WHEN DONE LEGITIMATELY 


Speaking of the stock-selling plan of 
some of the new companies, the official 
of a company which does not sell stock 
for development work says: 

“Tt is plain to me that a life company 
has a decided advantage if it has men 
of prominence and influence who are 
interested in it at all leading points. If 
a company can secure the right men 
in a community to serve as its sponsors, 
the work of the agent is materially 
lightened. Business is much easier to 
close. Less time is spent in convincing 
men. With this help of local stockhold- 
ers, so that a much larger volume of 
business can be written, an agent can 
well afford to work for less commission. 
The larger the volume of business of 
the kind that sticks the larger will be 
the profits. 

“The essential point is to get stock 
well distributed among the proper kind 
of people. If stockholders see that their 
interests are being enhanced by a greater 
volume, they will do all in their power 
to assist the compahy. ; 

“Business should be gotten at a max!- 
mum commission of 50 percent and no 
renewals, if the stock is rightly distrib- 
uted, so that the agent can make money 
in a goodly sum with stockholders’ as- 
sistance. So long as the volume is kept 
up and the business is sold right, there 
will be ample profits for both policy- 
holders and stockholders. , 

“Some of the companies are running 
amuck in the  stock-selling market. 
Their stock selling is the biggest end 
of the enterprise. The insurance feature 
is minimized. Then all sorts of ques- 
tionable devices have been introduced in 
the stock proposition which have brought 
condemnation on the plan. If stock 1s 
to be sold, it should be sold on the 
square, in the open and for perfectly 
legitimate purposes. The stock of a new 
life company in this age cannot earn 
any large amount if the policyholders 
are treated as they should be, but su 
stock can be made a fair and safe in- 
vestment.” 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








POINTS SCOVEL BROUGHT 
OUT IN CLEVELAND SPEECH 


President Charles W. Scovel of the 
National Association of Life Under- 
writers in his address before the Cleve- 
land association last week brought out 
some strong points relative to the work 
of the agent. For instance, he said that 
the difficulties that agents met in secur- 
ing applications the past year, owing to 
the widely disseminated distrust among 
the people, would develop and make them 
strong. An agent does not know his 
strength until he is brought up against 
an almost insurmountable obstacle, he 
said, and this trial was one of them. 
Many agents have been able to continue 
securing business all through the trouble 
and President Scovel felt that the future 
is bright because of the great number 
who have gained confidence in them- 
selves and are able é produce business. 


Results in preventing dangerous legis- 
lation have not been the least formid- 
able task that the association has been 
able to accomplish. It has shown that 
it does not stand for individual com- 
panies but for insurance. When men 
become members of the association they 
leave companies out of consideration and 
represent the things that are for the 
mutual good of all. Standing up thus, 
not for the benefit of one or another 
but for all, legislative bodies have given 
heed and listened to reason. 


That the life insurance men were in- 
vited to the Chicago convention of in- 
surance commissioners, governors and 
other state officials and conferred with 
before action was taken upon any point 
affecting the business means a great deal. 
For one thing it indicates that the state 
officials have in mind nothing that w’!! 
be of material damage to either the 
agents or the companies, but only those 
things that are for the benefit of the 
insuring public. There was no disposi- 
tion to be arbitrary. The enactment of 
the entire list of bills that were thrown 
into the hopper at Albany would, Mr. 
Scovel believes, put the business back 
ten years at least. 


One of the most important features in 
the report of the convention toward ex- 
tending control over mutual companies 
is the fact that these state officials de- 
sire that the policyholders co-operate 
in the control of the business. The 
speaker felt that this would make the 
path of the agent easier and that the 
public would be better satisfied with 
what is done. Policyholders should be 
made to understand that they are mem- 
bers of the company and shown that 
they may exercise ed power. 


Mr. Scovel said that he believed that 
a broad and liberal code controlling the 
insurance business is advisable. But the 
report at the Chicago convention re- 
garding uniform policy forms did not 
mean that they should be worded alike, 
but that those portions of policies which 
mean the same thing should be alike, so 
that people would understand them. One 
company should not be allowed to hide 
a point in verbiage which is similar to 
that used in the policies of another com- 
pany under wording that is entirely dif- 
ferent. A change in this respect would 
enable the public to understand just 
what they have, ne he believes in that. 


The idea that the premium on a new 
policy Should pay all its expenses the 
first year is bosh, said the speaker, and 
that new business should cost the old 
policyholders nothing is rank heresy. 
He thought that no business could be 
conducted along such lines. New busi- 
ness, necessary to the success of any 
successful company, must be secured, 
and it will cost the company, which 
consists of the. policyholders in’ a: mu- 
tual company, something to get it. But 
the money that a reasonable amount of 
new business costs each year is well 
spent. = ie 

Stealing and graft have not been the 
Principal evils in life insurance, said 





Mr. Scovel. The attempt of some of 
the companies to stand out in the front 
in the financial world has worked greater 
wrongs. In some instances the insur- 
ance feature dropped to the rear. All 
the officers wanted was volume. Then 
the desire to outdo each other in the 
annual statement caused rebating, caus- 
ing much trouble with the field forces. 
All these rebates were included in the 
reports as commissions to agents, and 
this caused the state legislatures to feel 
that the eee were too high. 


Agents used the comparative figures 
sent out by the companies honestly. 
They did not know that in many cases 
they were padded to suit the fancy of 
the official who wanted new business. 
When not padded the statements were 
sometimes made in a manner to be mis- 
leading. But these things have changed 
and many of them are gone forever. 
Racing is done and the old high-pres- 
sure methods have largely disappeared. 
It is hoped that there will be no more 
inflated figures ~ comparisons. 


Actual competition occurs in only one 
out of about every ten cases, said Mr. 
Scovel, yet agents have been taught to 
bring the comparative test into nearly 
every case where they come in contact 
with another agent, and as often where 
they do not. 
honest competition is making business. 
New agencies or new companies in a 
community only increase the business. 
The speaker told how the Pittsburg 
association had welcomed a new com- 
pany that had been organized in the 
city, when the members knew that the 
arguments that it was a home institution, 
using home capital and making home 
investments would be used to secure 
home business. But none of the agents 
has lost by it. On the other hand, they 
have gained. 6 


Competition by comparison engenders 
suspicion. Half a dozen agents each 
claiming his company is the best and 
showing the prospect that his statements 
are true by means of comparative fig- 
ures soon causes the man to doubt all 
companies, and he will study the matter 
some time before he will sign the ap- 
plication of any one of them. This is 
natural. Business is spoiled by it very 
often. It is better to talk to your own 
company and let the other fellow do the 
same. Then the prospect will be influ- 
enced by what he thinks is best for his 
own case. 





NUMBER OF ASSURED 


Vice-President Tarbell of the Equit- 
able Life of New York says: 

“The biggest thing we now have to 
fight is a vast fund of misinformation 
that has been acquired by the public dur- 
ing the recent agitation. I confess I 
am astonished from day to day as I 
hear men otherwise sane and intelligent 
give utterance to statements and opin- 
ions regarding the business of life as- 
surance which are so far removed from 
the facts as to be preposterous and some- 
times ridiculous. 

“This is the time for the people that 
know the business, and know what they 
are talking about—this is the time for 
you—to see to the dissemination of ac- 
curate and sane information as to the 
great business of life assurance, and to 
see that its benefits are as widely dis- 
tributed as possible by overcoming preju- 
dices and misconceptions and writing as 
many applications as you can by hard 
work secure. ‘ 

“Tt will take but a moment, for in- 
stancé, to explode one fallacy which has 
taken hold of people to an alarming ex- 
tent. They have been almost frightened 
by the great growth of the life assur- 
ance business; but rapid and great as 
this has been, it is a fact that the most 
valuable asset of the American people, 
their earning power, has been protected 
to only a relatively small extent. 

“There are only about 5,000,000 poli- 
cies' in force, all told, in all the old-line 
companies (exclusive of industrial) do- 
ing business in the United States. Hun- 


Furthermore, every bit of ‘ 





dreds of thousands of these policies have 
been written in foreign countries. De- 
ducting those and allowing for the fact 
that very many men have several poli- 
cies on their lives and that it is not 
uncommon for one man to have any- 
where from five to ten or twenty, it is 
probable that there are not more than 
2,500,000, certainly not 3,000,000 people 
in the United States carrying a policy 
of old-line life assurance in our home 
companies! Think of it! More than 
twenty-five persons in the United States 
who are not assured in an old-line com- 
pany to every one who is. Will anybody 
claim, under such conditions, that the 
business is overdone?” 


PARTNERSHIP INSURANCE 


But for fire insurance one bad fire 
would put many a firm out of business. 
This fact is recognized, with the result 
that practically every concern carries 
fire insurance. By the death of one 
partner, many a firm would have to be 
wound up. If the other partner has not 
the means to buy the interest of the 
deceased, it frequently happens that the 
business has to be sold in order to 
settle the estate of the dead partner. 
This could be avoided if the members 


of the firm carried partnership life in- 
surance. Many a business man has not 
had this fact brought properly to his 
attention, and this is a big field for life 
insurance men, which is usually poorly 
worked. 





REGARDING WASTE OF TIME 


Upon receiving a typewritten bill from 
a big mercantile house, you may have 
wondered why it is all written in cap- 
itals. This is to save the time of press- 
ing down and releasing the shift-key 
on an ordinary typewriter. These bills 
are made out on special machines, which 
have no shift-key, but print only capi- 
tals, figures and punctuation marks. 
Great concerns like Marshall Field & 
Co. of Chicago pay an extra price for 
these machines over ordinary ones, to 
get advantage of the saving of a few 
seconds of the operator’s time in making 
out each bill. How many life insurance 
agents, not millionaires by any means, 
are not at all careful about wasting their 
own time, which has a much higher 
money value than that of a young woman 
running a billing machine? It is the 
poor who indulge in wastefulness which 
the rich cannot afford. 








Annual Dividend Scale of the Travelers for 1906. 


The following shows the dividends per $1,000 the Travelers is paying this 
year in cash or additional insurance on annual dividend policies which have been 
in force one, two and three years, and dividends payable in 1907 on policies in 
force four years, provided the same calculation is continued. Cash dividends 


are used in reduction of premiums: 
IFE. 


ENDOWMENT. 
25- YEAR. 





oo ARY. 

iIst Year. 2d Year. $d Year. 
Age. Cash. Aa’l. 
> ‘ 


° 4th Year. x 
ye Cash. — Cash. Ad’l, Cash. Ad’l. Cash. Ad'l. mt Ad’l. Cash Aes 
9 


lst Year. 2d Year. Sd Year. 4th Year. 














20 »..$3.22 $9 $3.34 $3.4 $3.59 $10 $3.91 $7 $4.31 $7 $4.72 $8 $5.02 
25 1::'3:50 9 3.65 3.81 10 395 10 4.15 7 455 8 496 8 5.26 
30 /:. 387 9 405 10 424 10 441 10 446 8 487 8 6.29 9 6.59 9 
35 /.. 4.34 10 4.58 10 481 10 5.01 11 4.90 9 5.32 9 5.76 10 6.99 10 
40... 6.00 10 5.28 11 5.58 11 6.84 11 5.42 9 5.87 10 631 10 6.64 11 
45 |.. 5.88 11 6.25 11 GA2 12 6.97 12 6.28 10 6.77 11 7.28 12 7.63 12 
50... 7.23 12 7.71 18 819 13 14 759 12 815 18 874 14 9.12 14 
55... 9.23 14 9.83 15 10.:5 18 11.01 16 9.57 15 10.23 15 10.90 16 11.11 16 
60 ...12.20 17 12.96 18 13.74 19 14.45 20 le 40 “Een aes a eee 
—______20- PAYMENT. 20-YEAR. 
20 ...$3.57 $10 $3.83 $11 $4.11 $11 $4.36 $12 $4.37 $7 $4.92 $8 $5.48 $8 $5.93 $9 
25... 3.86 10 416 11 446 11 4.73 12 4.55 7 5.09 8 5.67 9 6.10 9 
30... 4.24 10 4.57 11 4.91 32 6.20 12 4.84 8 5.39 8 5.97 9 6.52 10 
35 11. 4.74 11 5.12 11 5.49 12 6.85 12 5.26 8 6.83 9 641 10 6.78 10 
40... 5.42 11 5.84 12 6.27 12 658 13 5.94 9 6.52 10 712 11 7.54 11 
45 :.. 628 12 6.77 12 7.29 13 7.64 14 684 11 745 11 808 12 855 12 
50... 7.58 13 817 14 878 14 9.19 15 12 888 18 9.57 14 10.06 14 
55... 9:55 15 10.25 16 10.95 17 11.20 17 10.27 15 11.01 16 11.77 17 12.06 17 
60 ...12.18 17 12.99 18 12.81 19 14.55 20 13.06 18 13.89 19 14.73 20 15.47 21 
—______15- PAYMENT. 15-YEAR. —— pee 
20 ...$3.73 $11 $4.08 $11 $4.44 $12 $4.77 $13 $5.22 $7 $5.99 $8 $6.77 $9 $7.35 $10 
25... 4.04 11 4.42 12 4.88 12 5.19 13 5.38 7 615 8 6.94 9 7.49 
30 11. 4.42 11 4.84 12 5.29 13 5.69 18 5.61 8 639 9 718 10 778 10 
35 /:. 4.95 11 6.42 12 5.91 13 6.36 14 5.97 8 676 9 758 10 814 11 
40... 5.66 12 6.19 12 6.74 13 715 14 650 9 731 10 814 11 8.73 11 
45 1. 654 12 7.15 13 7.78 14 825 15 7.80 10 814 11 9.00 12 953 12 
50 ... 7.86 13 8.57 14 9.82 15 9.84 16 8.56 12 9.44 13 10.34 14 10.89 14 
55 :.. 9.89 15 10.70 16 11.53 17 11.87 18 10.41 14 11.34 15 12.29 16 12.66 16 
80 ...12.59 18 13.47 19 14.42 20 15.23 21 13.10 17 14.08 18 15.05 19 15.92 20 
20 ...$486 $12 S487 $14 eee) ei8 $5.81 $ it $10.47 
..-$4.36 $12 84. 81 $16 $8.00 $10 $9.21 $11 $10.47 $12 $11.49 $18 
25... 463 12 6.19 14 5.78 15 624 16 ‘816 10 ‘938 11 ‘1066 ‘ie ‘thee ae 
30... 4.97 12 6.59 14 6.23 15 6.74 16 844 10 9.68 12 10:95 13 1199 14 
35... 5.44 12 6.14 14 6.84 15 7.33 16 883 11 10.09 12 11:38 18 12°38 14 
40... 6.04 12 680 14 7.59 15 821 16 9.43 12 10.71 18 11.99 14 1302 15 
45... 6.94 13 7.81 14 868 16 17 10.34 13 11.63 14 12.94 15 13.91 16 
50... 832 14 9.29 16 10.28 17 11.06 18 11.76 15 13.07 16 1442 17 1516 17 
55 ...10.40 16 11.47 18 12.55 19 13.17 20 1352 17 1485 18 1621 19 1679 io 
60 ...13.17 19 14.31 20 15.47 22 16.48 23 15.90 20 17.25 21 1860 22 19:77 22 





Five-year Dividend Scale of the Aetna Life for 1906 


The following cash dividends per $1,000 will be paid by the AZtna Life this 
year on five-year dividend policies issued in 1901. In column P is given the 
percentage of one annual premium to which the dividend amounts: 

LIFE (Payable at Death or Age 85) 


r P. 20-Pay. 15-Pay. 
20...+++4++$16.09 83 $14.62 52 $13.99 
séseeves on 15.84 5 15.27 
DO. covccece - 17.63 72 17.48 54 17.17 
Beccoscse - 19.56 70 20.14 54 20.21 
, See «e 22.31 69 23.76 67 24.19 
Baccee sees 26.48 68 28.72 61 29.62 
BO. ccccccs - 32.69 67 35.70 66 36.91 
BB. ccccccce 58 71 45.41 72 46.70 
ROE 65.61 74 58.19 75 61.84 
Age 10 Yrs. P. 15 Yrs. P. 20 Yrs. 
20...+ceee-$28.08 23 $21.39 33 $21.16 
25 c 3 21.57 33 21.34 

21.91 33 21.76 
22.48 33 22.40 
23.37 34 23.53 
26.03 26 25.34 
27.78 38 28.44 
32.42 41 33.76 
42.01 48 
TEN-PAYMENT 
20 Yrs. P. 25 Yrs. 
$29.33 37 25.50 
29.59 37 25.86 
30.10 38 26.48 





10-Pay. P. 


. P. 
42 $13.80 31 
2 15.54 3 


ii a0 18 53 ou 88 83 op oe 
. : 19.66 
4 20.38 53 20.09 6 et: 3 


46 22.73 54 22.80 62 2 
47 24.76 55 25.13 62 — 
49 28.26 ‘ 
53 
ENDOWMENT 
30 Yrs. P. 35 Yrs. 
87 $22.71 37 $20.84 37 
37 23.16 87 21.33 37 
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Among the Companies 





Some comment has been made as to 
the guarantee fund of the Royal Union 
Mutual not being treated as a liability. 
It amounts to $100,000 divided into $100 
shares. The Iowa attorney-general has 
ruled that it is not a liability and should 
not appear so in the statement. The 
guarantors receive 7 percent on the par 
value of their shares annually. The in- 
vestments of the fund become a part of 
the assets of the company. 

+ + 


The Security Mutual Life has joined 
the procession of those companies which 
are requiring daily reports from their 
agencies. The result is that where an 
agency accumulated $10,000 in a month 
and let it lie in a local bank it is now 
available for investment as fast as it is 
collected. The surprising feature is that 
all companies do e* adopt the plan. 


The first ten-payment policy of the 
State Life of Indiana has matured, P. W. 
Smith, president of the First National 
Bank, Decatur, Ind., being the holder. 
The policy made the following showing: 


Policy No. 10001.; $5,000; Annual Premium, 
$344.20; 10 payment Life; Deferred 








vidend; e, 45. 
Individual dividends with int....$ 41455 
Suvivorship dividend ......-++++- 195.95 
Total dividends .......seeeseees $ 610.50 
RROBETVE cccccccccce secccccccece 2,633.25 
Total cash value .....sseeesess 3,243.75 
t jums paid ......+e-+00- 3,442.00 
BUMPEED cresteacnstdezecceeove 3,243.75 
Cost 10 years’ insurance...... $ 198.25 
Cost PCr YEar ..ceccccccccccceces 19.82 
Cost per $1,000 per year........+. 3.96 


+ + 


The following are dividend results in 
the National Life, U. S. A.: F 

Ten thousand dollars, trust deposit 
bond, twenty installments, issued at age 
42, maturing at 65, dated Dec. 27, 1894. 
Annual premium, $344.10. At the end of 
both the first and second five-year peri- 
ods, the insured selected the option of- 
fered to apply the cash value of the divi- 
dends then apportioned to purchase paid- 
up endowment addition to the original 
policy. These paid-up additions amounted 
to $1,387. The paid-up additional en- 
dowment is equivalent to about 40 per- 
cent of the ten premiums on which it 
was earned. 

Two thousand five hundred dollars, 
trust deposit bond, twenty installments, 
issued at age 26, maturing at 55, dated 
Feb. 16, 1895. Annual premium, $57.28. 
At the end of the first five-year period 
insured selected the option of a cash re- 
duction of $9.01.0n each of the succeed- 
ing five years’ premiums. This reduced 
the net cost of the sixth to then tenth 
premium to $48.27 per year. At the ex- 
piration of the second five-year period the 
same option was selected, reducing the 
succeeding five years’ premiums $10.10 
each, making the net cost $47.18 per an- 
num. The dividend is equivalent to over 
17 percent of the annual premium. d 

Twenty thousand dollars, trust deposit 
bond, twenty installments, issued at age 
40, maturing at 75, dated Oct. 27, 1804, 
annual premium, $467.20. At the end of 
the first five-year dividend period, the in- 
sured selected the option of a cash reduc- 
tion of $60.57 on each of the succeeding 
five years’ premiums. This reduced the 
net cost of the sixth to the tenth pre- 
mium to $406.63 per year. At the expi- 
ration of the second five-year period, the 
same option was selected, reducing the 
succeeding five years’ premiums $66.68, 
making the net cost $400.52 per annum. 
The dividend is equivalent to over 12% 
percent of the annual premiums. 

Five thousand dollars, trust deposit 
bond, twenty installments, issued at age 
30, maturing at 60, dated Sept. 17, 18695, 
annual premium, $115.15. At the end of 
the first and second five-year periods the 
insured selected the option of applying 
the cash value of the dividends then op- 
portioned to purchase paid-up endow- 
ment additions to the original policy. 
These additions amounted to $480, mak- 
ing the total amount of endowment in- 
surance under this policy now $5,480. 
The amount of paid-up additions to this 





policy at end of the first ten years av- 
eraged 42 percent of the premiums paid 
to that time. 

Ten thousand dollars, trust deposit 
bond, twenty installments, issued at age 
37, maturing at 75, dated Aug. 24, 1895, 
annual premium, 70. At the end of 
the first five-year dividend period, Aug. 
24, 1900, the insured selected the option 
of a cash reduction of $28.37 on each of 
the succeeding five years’ premiums. 
This reduced the net cost of the sixth 
to the tenth premium to $180.33 per year. 
At the expiration of the second five-year 
period, the same option was selected, re- 
ducing the succeeding five years’ premi- 
ums $31.75, making the net cost $176.95 
per annum. The dividend is equivalent 
to over 15 percent on the annual pre- 
miums. 

+ + 


The settlements on new annual divi- 
dend policies of the National Life of 
Vermont, dividends payable with the 
third premium, show 7%4 percent on 
ordinary life policies, from 11 to 12 
percent on twenty-payment, life, and 16 
percent on fifteen-payment, life. 








AGENTS SHOULD STUDY INVESTMENTS 


Developments of the past year have 
brought about conditions that make it 
very desirable that agents should have 
full information concerning their compa- 
nies’ investments. There has grown up, 
especially in the south and west, a strong 
sentiment against sending money to the 
east, where some of it has been used very 
freely in the promotions of trusts and 
manipulation of the money market. This 
sentiment is showing itself in the enthu- 
siastic support given young companies 
started for the avowed purpose of “keep- 
ing money at home.” 

The facts are that some of the old 
companies are doing more for the devel- 
opment of certain western states than 
any half-dozen young companies can do 
for many years to come. The Northwest- 
ern Mutual, for instance, has much more 
money invested in mortgages in some 
western states than the reserve on all its 
business in those states amounts to. In 
fact, it has paid to policyholders and 
beneficiaries and lent to citizens of those 
states much more than it has ever taken 
out of them. It has done better for them 
than to “keep their money at home.” The 
Union Central could point to similar re- 
sults in a number of states. : 

The National Life of Vermont, which 
collects about $50,000 premiums in Iowa 
annually, has over four and a half mil- 
lions invested in that state, an amount 
not only greater than it ever took out of 
the state, but almost three times its in- 
surance in force in Iowa. These are 
just a few examples. Many other east- 
ern companies have large mortgage loans 
or investments in public or railroad 
securities of western states. 

Agents should know these things and 
make the most of them. In many cases 
they could completely turn the tables on 
prospects or other agents who make in- 
discriminate statements about eastern 
companies draining the west of its 
money. 


It is not genius. Few men are gifted 
with phenomenal ability. But it is the 
gift of repeating small and often appar- 
ently insignificant acts that in the end 
brings the right ledger balance. One man 
might have the directness of vision and 
strength of muscle and steadiness of 
nerves to drive a five-inch spike through 
a four-inch plank with one blow. But 
a dozen men could with a smaller ham- 
mer and less nerve drive the spike just 
as well, and probably better, with forty 
blows. If in the end the work is done, 
that is all that is necessary. So that we 
are not looking for brilliant, Herculean 
men, but for patient, plodding men, who 
do not give up for single discouraging 
days. They are the fellows that win out. 
—Security Mutual Bulletin. 


“The really great men are not the 
ones who are favored by fortune, but 
the ones who pluck victory from many 
defeats.” 








LIFE SUPPLEMENT TO THE 


Said About Fraternals 


In the 1906 life report of the Wis- 
consin insurance department agents of 
life companies will find one of the best 
documents ever produced on the subject 
of fraternal insurance. This report will 
not be out for some months yet, and 
it might be well for agents who want 
a copy of the fraternal part to apply 
early, as the supply is generally short 
of the demand in Wisconsin. 

Commissioner Host has been one of 
the best friends of the fraternals, in that 
he has sought to make them safe. On 
all possible occasions he has endeav- 
ored to impress upon them the fact that 
their only salvation is in charging ade- 
quate rates. As everybody knows, some 
of them are very slow to learn that 
lesson. 

Last spring Mr. Host succeeded in 
having passed by the Wisconsin legisla- 
ture an amendment to the law regard- 
ing reports of fraternals to the depart- 
ment requiring in addition to informa- 
tion formerly demanded the following: 
“A schedule giving the number of mem- 
bers in groups according to attained 
ages, the amount of insurance in force, 
the amount received in premiums or 
mortuary assessments during the year, 
the number of deaths and the amount 
of death losses incurred during the year 
in each group at attained age.” 

Blanks were made out in accordance 
with this law and fraternal associations 
are now making up their reports on 
them. Societies that are charging ade- 
quate rates will have nothing to fear 
from these blanks, but those which are 
still carrying their old members at rates 
for age of entry and making the younger 
ones pay the deficit on the old ones, will 
find in this report a grave warning to 
themselves to reform their rates and 
will find it a deadly weapon in the hands 
of old-line life agents and organizers of 
other fraternals. 

The agent may approach the young 
member in such a fraternal and show 
him by the company’s own official fig- 
ures what it costs the society to carry 
its old members last year, what it re- 
ceived from them and the deficit that was 
left for other members, especially young 
ones, to make good. Properly used it 
will be one of the strongest arguments 
that could be produced. Live agents 
will not be slow to avail themselves 


of it. 
+ + 


In a recent sketch before the Michi- 
gan Fraternal congress, Maj. N. S. Boyn- 
ton, grand commander of the Knights of 
the Modern Maccabees, made the fol- 
lowing somewhat startling admissions: 

“A crisis has arrived in the affairs 
of fraternal organizations, and it has 
been brought about by the societies be- 
ing converted into quasi old-line insur- 
ance companies. When the fraternity 
feeling disappears and cold business 
methods take its place, the fraternal 
benefit societies must go down, for fra- 
ternal societies, barring difference in 
expense of administration, cannot issue 
insurance at any less than the old-line 
companies. With the possibilities of bad 
selections, it is apt to be more. There 
is an end to everything, and we must 
not expect our societies to be perpetual. 
Only when a man can perpetuate him- 
self can he expect to perpetuate an or- 
ganization such as any of ours. 

“The only field for a fraternal bene- 
fit society is to mix fraternity with busi- 
ness. If you get too much commercial- 
ism, the young men will go and to the 
old-line orders. If you get too much 








fraternalism, the confounded craft flops 
over. But we don’t have the fraternal- 
ism we had twenty-five years ago, and 
the orders are weaker for it. 

“Fraternal insurance will carry a man 
over the time when he most needs insur- 
ance. If the organization which I have 
devoted years in helping to build up 
should go om of business to-morrow, I 
should be satisfied with the good it has 
done. If you are going to give insur- 
ance for Tom, Dick or Harry to specu- 
late upon, you have got to do it on the 
basis of the old-line companies.” 





“How easy to say the wrong word, 
to make an unfortunate impression, to 
canvass a prospect at an inappropriate 
time, or not to realize when to stop 
talking.” 





You ask for fame and power? 
Then up and take for text: 
This is my hour, 
And not the next, nor next! 
ameron. 


YOUNG MEN——MAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies ard 
advantageous con- 
tracts with liberal 
commissions. 

The attention of 
men, particu 
arly young men start- 
ing in 








business, is 
especially sought. 

rite for full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
lacerporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 


To Successful Writers 


OUR AGENTS ARE MAKING MORE MONEY 
PER CAPITA than the agents of other com- 
ny, for the simple reason that THEY ARE 
WRITING Lpewy te ee PER Oe A 
th mts of any other com ° 
this WE HAVE ON OF THE = 











Cc 
PROMUTION. 
— ADDRESS — 


* 1628 First National Bank Sidg. 
H. D. “Underwood, CHICAGO 4 





19th ANNUAL STATEMENT 


Security Mutual 


Life Insurance Company 


Birmington, N. Y. 
CHARLES M. TURNER, President 





Admitted Assets...........cceceecees $8,687,838.46 
Excess Security (Surplus)..........- 620,084.72 
Insurance in Force.........sseseeee 61,010,771.00 
Paid Policy Holders and Beneficia- 

GU cave cncsnsdccpensesediuneseses $,501,954.06 


Reliable Agents wanted in unoccupied territory. 
For particulars address 


C.H JACKSON, Agency Secretary 
HOME OFFICB 





Continuous Renewals 


Zp Destetes Managers and Sapees Squnts in Ohio and bay and throughout the Soutbern States. 


and begin 


sisa unit: men of capacity ea 
building for the future with ® company organized under the laws of Ohio and subjected to rigid 


Annual Examinations. 


Up-to-Date Contracts Containing Many Talking Points 
Do not delay investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 


Home Office: Rawson Building,§{Cincinnati, Ohio 
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Talks with Beginners 





As has often been pointed out, life in- 
surance differs from other forms of in- 
surance in that, while they indemnify 
against something that may happen or 
may not, life insurance indemnifies 
against something that is sure to happen, 
the element of uncertainty being the 
time when it will occur. 

A life insurance company, then, must 
provide for two contingencies—that the 
assured may or may not die in any year, 
and that he is sure to die some time 
and his policiy to become a claim if 
still kept in force. According to the 
American Experience table, the assured 
will die at age 96 if not sooner. The 
company, then, must be prepared to pay 
the face of the policy when the assured 
reaches age 96 unless it has become a 
claim sooner. Accordingly each year it 
holds out of his premium an amount, 
which, with the same amount added 
every year to age 96 and these amounts 
compounded at 3 or 3% percent, or 
whatever the assumed interest rate may 
be, will amount to the face of the policy 
when the assured reaches age 96. Thus 
this contingency is provided for. 

In addition to providing against the 
contingency of death at age 96, the com- 
pany must also provide for the con- 
tingency that the assured may die at any 
age less than that. Accordingly it 
charges him the year he is insured 
enough to cover the chance it takes on 
his dying that year. If at that age the 
table shows that seven persons out of 
1,000 die, the company charges the as- 
sured approximately $7 for his $1,000 
insurance for that year, in addition to 
the reserve, to provide for paying the 
face of the policy if he should live to 
age 96. These two elements, reserve and 
mortality, constitute the net premium— 
the exact amount the company must 
charge for insurance at that age, in 
order to be safe, without providing for 
any expenses. To this net premium the 
company adds a loading for expenses. 

If the company charges $7 for mor- 
tality on a $1,000 policy the year the 
assured enters, it must charge a little 
more per thousand the next year, as the 
chances of his dying are a little greater. 
But it is not necessary to increase the 
net premium the second year, as the 
company no longer would lose $1,000 
by the death of the assured. It has the 
reserve collected the first year, the in- 
terest on this and the amount of reserve 
collected at the beginning of the second 
year; so it stands to lose $1,000 less the 
sum of these three amounts if the as- 
sured dies during the second policy year. 

And so on. Each year the chances 
of the death of the assured are a little 
greater, but each year also the amount 
of actual loss the company would sus- 
tain by his death grows less by the ad- 
ditions to the reserve. Thus the charge 
for mortality remains constant, and it 
is not necessary to increase it as age 
advances. 

In this way the company provides 
against the contingency of the death of 
the assured in any year, and the cer- 
tainty that he will die in some year, and 
it does so by means of a premium that 
it is able to guarantee will always re- 
main the same. 

It is only because the reserve is in- 
creasing each year that the company is 
enabled to collect a constant mortality 
charge. Were it not for this it would 
be obliged to increase the mortality 
charge each year, as the chances of the 
death of the assured grow greater each 
year. 

Fraternals or assessment societies that 
do not accumulate a reserve on this 
basis must increase their mortality charge 
from time to time. They may be able 
to run on their original rates for a time, 
as lives freshly selected by medical ex- 
aminers do not experience as great a 
mortality as the tables call for. But in 
a few years the effects of medical se- 
lection wear off, the members die at th 
— _Tate-and the society must in- 

ease its rates to meet the inci 

: increased 
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POINTS ON SALESMANSHIP 
WORTH CONSIDERING WELL 


The man who is being solicited desires 
to know why he is in need of your 
article. The essential thing to remem- 
ber is to drive straight to the point as 
soon as possible without long-winded 
introductions. The prospect wants to 
learn early in the game where the bene- 
fit will be in purchasing a policy. A 
long string of preliminary talk and su- 
perfluous description will defeat the end. 
Most of the rambling speech of a 
loquacious salesman is purposeless. Go 
straight to the heart. 

> 





In a large number of cases, the pros- 
pect has not a definite conception of 
the merits of your proposition. He will 
offer general objections. He assumes a 
rather evasive air. The aim of the agent 


then is to make the eye of the prospect. 


as clear in vision as his own. When 
his interest really becomes aroused then 
his objections will be specific. Then is 
when the mettle of a salesman is tried. 
Here it is that the prospect learns 
whether you know your business. If you 
display evidences of doubt, ignorance or 
cowardice, your cause is lost. If, on 
the other hand, the prospect finds you 
are able to overthrow every objection 
offered in a convincing, positive way, you 
are making progress. 

But there is much more to salesman- 
ship than removing objections. The 
salesman of power is creative. He initi- 
ates reasons for the prospect favoring 
the proposition. He clears the way for 
conviction. It is really this affirmative 
style that is telling. Such a man is not 
bloodless. 

° 


The expert salesman soon learns when 
a prospect is presenting spurious objec- 
tions. If genuine reasons can be given 
for not signing on the dotted line they 
should be respected, but it must be 
understood that two-thirds of the expres- 
sions unfavorable to closing the deal are 
false. The province of the expert so- 
licitor is to be able to discover the real 
reason a prospect will not sign and, if 
it is a valid one, well and good. If it 
is a sham, then the pretense should be 
removed. e 


The salesman should be competent 
to look out for the prospect’s in- 
terests as well as his own and his 
company’s. This requires a general 
knowledge of contracts and their adapta- 
bility to various conditions. Only by 
being an expert and using his knowl- 
edge to the highest welfare of his client 
can he gain the confidence of the com- 
munity. The salesman who knows his 
business has the greater advantage. He 
not only has confidence in himself, but 
gains the confidence of others. 

oo) 


Changed and changing conditions mean 
to the life insurance man new methods 
in salesmanship. The public is  ac- 
quainted with life insurance. There are 
large and small companies, different con- 
tracts and various benefits. Most men 
know the fundamentals of insurance. 
What interests the prospect is to secure 
the policy that is best adapted to his 
needs. The prospect must protect him- 
self and his estate in the best possible 
way. The period of primary instruction 
of life insurance in most instances has 
passed. The agent of to-day must ap- 
proach his prospect on a broader basis. 
Mistaken impressions must be corrected. 
Because the people know something of 
life insurance, the salesman should be 
qualified to fit the contract and its parts 
to the man. The incapable or selfish 
agent tries to fit the man to a contract. 


The all-around, successful life insur- 
ance agent is one who looks after the 
body, avoids excesses, takes proper 
physical exercise and cultivates mental 
concentration u the work in hand.— 
Bulletin. 





GOOD TERRITORY IN ILLINOIS! 


Headquarters at 
Freeport, Peoria, Galesburg, Bloomington, Decatur or Danville 


OPEN TO CONTRACT! 


The Equitable Life of lowa 


Annual Dividend Policies. Low Premium Rates. Our location 
guarantees safe and profitable investment of funds. Our size, 
economy of management. 


LONG TIME CONTRACTS OFFERED! 


Only men of integrity, industry and capability desired. 
Address Home Office, Des Moines. 


Provident Lite and Grust Co. 


OF PHILADELPHIA 
Insarance in Force, $177,.778.748. Assets, $58,696,148. 

In everything which makes Life Insurance perfectly safe, moderate in cost, and suitable to the 
needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this comeneg is found in its exceedingly 
low expense rate, and the remarkably favorable rate of mortality. For the full period of its 
existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 

ORRESPONDENCE WITH AGENTS SOLICITED 
Wiiu1aM D. YerGceER, General Agent, Western Ohio 





812 Union Trust Building, Cincinnati, Ohio 
8. S. Sarroip, General Agent, Eastern Ohio - - 706-710 Gartield Building, Cleveland, Ohio 
J.W.Crook,GeneralAgent - - - <= = - - 720 Spitzer Building, Toledo, Ohio 
James W. Janney, General Agent . - - - 825 Marquette Building, Chicago, Il} 
Bassett & Reesze,General Agents - - - 44 Home Bank Building, Detroit, Mich 





Provident Savings 


LIFE ASSURANCE SOCIETY 
Of New York 








TIMOTHY L. WOODRUFF, President 





The Best Company for Policy-Holders and Agents 


Successful agents and gentlemen seeking remunerative 
business connections may apply to the head office or 
any of the Society’s general agents. 


Mutual Reserve Cite Insurance Company 


OF NEW YORK. 
FREDERICK A. BURNHAM, President GEO. D. ELDRIDGE, Vice-Pres. and Actuary 
Mutual Reserve Building, 305-307-309 Broadway, New York 


Paid Policyholders and Beneficiaries in Less than Twenty-five Years, More than 
862,300,000 = 
Capable Men, with or without experience, can the very best Agency Contracts. Address Ageacy 


secure 
t. Industrial Agents Address Provident t, Mutual Reserve 
Building, $03,300. 300 Bondony then Yate 




















The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholders, $2,700,000 
TO INSURANCE AGENTS Examine the Life Annuity Com itive Contract of this Conpany. An 
the Agent an qqpestantty toons yp Py in My orem seria of thas Company as it we and It 
enables the average agent to wina p y and b i oe d WRI FOR PARTICULARS 


The Company has desirable territory for capable men. Contracts direct with the heme office, 


ANDREW M. SWEENEY WILBUR 5S. WYNN 
President Secretary and Actuary 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life [psurance 


Company 
Incorporated by the State of New York. 
Home Office: 


1 Madison Avenue, New York City 
Assets, $151,663,477.29 
Confidence 


pany bat mor goa Tae Doty Acereds Bestane pesieg 04 
This Company has more premium-paying busi- a Dumber o — : 
in force in the Unived States than any other $1.5. dua. 0 per day in New insurance writen, 
: years ry 
more New Inserances accepted and issued than any iesad odaitice t) repens perenens to Policy Holders 
other Company in America. O77,275.94 per day in Increase of Assets, 
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As Seen by the Onlooker 


To most agents life insurance is a 
business. First of all they must live 
and provide for their families by writ- 
ing it. Nevertheless, when one sees a 
general agent gather about him a corps 
of loyal agents and hold them year after 
year when they could make more money 
elsewhere, he knows that it is not all 
cold business nor does money rule the 
situation. I heard a general agent of 
the Home Life say once, “I would have 
quit this business long ago, for I could 
have made more money in real estate, 
but George Ide (president of the com- 
pany) is the best man in the world to 
work for.” 

I heard a man in the Mutual Benefit 
office at Chicago, who had had splendid 
offers to go elsewhere, use almost the 
same words in speaking of State Agent 
Bokum. I have seen men work for 
years for Charles E. Logan, general 
agent of the Connecticut Mutual at Cin- 
cinnati, on the little commissions he was 
able to. pay. Yet they would not go 
elsewhere, partly because they were bred- 
in-the-bone Connecticut Mutual men, 
partly because they always got a square 
deal from their general agent. There is 
some sentiment in every man and loy- 
alty will. not go unappreciated except by 
such. as one may well afford to be rid of. 

+ + 

Several years ago Major Kendall of 
the Penn Mutual at Cleveland surprised 
some of his ‘friends by the statement 
that if the “big three” should agree to 
quit driving for new business, close most 
of their offices, let go most of their 
agents and seek only to pay the largest 
possible dividends, they could make the 
competition for some of the smaller com- 
panies almost impossible to stand. He 
figured that the smaller companies would 
have almost the same administration ex- 
penses as the big ones under such con- 
ditions, while their smaller incomes 
would make their expense ratio much 
higher. At the time it looked like a 
dream. Now it does not. Things have 
happened fast in thé past year. Now 
it is said that Emory McClintock’s one 
aim is to make the Mutual Life the 
greatest dividend payer in the business. 
Mr. McClintock is advanced in years. 
Could he in the remainder of his allotted 
time accomplish this desire he would 
leave a monument to his memory which 
any man might envy. If the Mutual 
should give him a free hand, smaller 
companies. may yet see that Major Ken- 
dall was not an alarmist when he pointed 
out what might happen. 

+ + 


When one reads the recommendations 
of the Armstrong committee and the 
legislative proceedings of various states 
whose lawmakers are now in session, 
there is a familiar sound about it all, 
and it takes but little awakening of old 
memories to recall that many of these 
things were said with stubborn reitera- 
tion by Col. Jacob L. Greene, late presi- 
dent of the Connecticut Mutual. How 
much that is new is beng said against 
deferred dividends or in favor of annual 
dividends, about life insurance pure and 
simple, wi deceptive claptrap at- 
tachments, about economy of administra- 
tion. Colonel Greene, like Moses, led 
his little band through the wilderness of 
tontine, extravagance, graft and decep- 
tion. Like Moses, too, he was permitted 
only to view the promised land and then 
was called to his — 








In referring to Superintendent of 
gents of the United States 
Life ia the western field, one of his 
friends ‘said: 

“Here is a fine example of the reward 
of simply staying with one company 
through thick and thin. Mr. Shockney 
is not spectacular, not a man who exe- 
cutes daring or conspicuous achieve- 
ments, but he is eternally at work. He 
is just a plain man, who combines in- 
telligence with industry. He has stayed 
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by the United States Life many years 
until the home office knew him well and 
had supreme confidence in him. If he 
had changed to other companics, he 
could probably have secured more money 
for the time being, but he was wise 
enough to appreciate the value of being 
attached to one company for a long pe- 
riod. Now he is the western com- 
mander. It pays to be a fixture and not 
a movable one oe 


I never heard a finer compliment paid 
a life insurance man than was paid to 
the general agent of the Provident Life 
& Trust at Chicago recently by one of 
his prominent competitors. Said he: “I 
don’t think there has been an office in 
Chicago that has been entirely guiltless 
of the sin of rebating except Mr. Jan- 
ney’s. He has stood like a rock, and I 
believe he would discharge the most 
valued agent he has if he were to be 
found guilty of rebating.” 

THE ONLOOKER. 


INTERESTS SHOULD BE DEFINED 


The life insurance agitation has 
brought out in some quarters a desire 
to have a clear line of demarcation be- 
tween what belongs to stockholders and 
what belongs to policyholders in a stock 
company. At the present time there is 
no clearly defined boundary, and there 
is a question as to how much of the 
surplus belongs to stockholders. This is 
the main point to-day involved in the 
Equitable. Mr. Ryan did not pay so 
large a price for the 7 percent dividends 
on a small capital stock. He doubtless 
feels that the control of the stock means 
the control of the funds. 

An underwriter who has given the 
subject of stock control much study be- 
lieves that the stockholders are entitled 
to all the profits on non-participating 
policies, but should not have any of the 
earnings of participating policies. He 
would have a company write enough 
stock-rate business so that reasonable 
dividends could be declared on the stock 
The participating department, he avers, 
should be kept distinct, so that the pol- 
icyholders can have all the profits. If 
this system were followed, there would 
be a mutual department with all the 
earnings going to its members, and yet 
the company would have the advantage 
of a stock company administration. 


Get rid of everything that keeps you 
back. You will find that the greatest 
hindrances you have are your thoughts— 
old ideas that you have fostered and 
that, notwithstanding the fact that they 
have misled you, you hate to give up.— 
Gage E. Tarbell. 





This General Agency of the North- 
western of Milwaukee wrote 100% 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 


Call on or address 
Charles D. Norton, General Agent 
Chicago and Northern Illinois 
Tel. Main 1472. 8th Ploor Stock Exchange Bidg. 
CHICAGO 


What is the use of saying ‘‘the best company,” 
or ‘‘the strongest company,"’ or ‘‘the largest 


UW AN TE DPD 
MANAGERS 
For a Central Western State and 


Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter 


$45 La Salle Street Chicago 


Massachusetts Mutual 








company?’’ They all say those things. 
™ ‘e ‘i ie , Life Insurance Company 
° a : ply SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 


Columbus Agency, Lot H. Brown, 
Manager of Agents. 1003 Outlook Bidg. 


ROYAL UNION MUTUAL 
LIFE INSURANCE COMPANY 


OF IOWA 


Penn Mutual Life 
Insurance Company 


OF PHILADELPHIA 
Organized 1847 


That Tells the Whole Story 








Every policy secured like a Bank Note. 
Largest Cash Settlements. . 


Send for report of the most exhaustive investi- 
gation ever made by an insurance department. 








AGENTS WANTED 


M. L. COHN, Inspector of Agencies 
218 La Salle Street, CHICAGO, ILL. 














One Northwestern 


Mutual Life Insurance Co 
OF MILWAUKEE 
ORGANIZED 1857 












During 1905 The Northwestern paid $6,489,- 
060.83 in dividends to policy-holders; a larger 
amount than was ever paid in dividends by any com- 
pany ree a single year 
up to " 

Increase in new business during 1905, over 20%. 

Expenses and taxes to total income during 1905, 


only 14%. 
ini expenses during 1905, only 





H. L. PALMER. President C. H. WATSON, Secretary 





4.02%. 











to Growth of Company ta Fenws No syndicate participations. No bank or trust 
1866. . . » « « $ 15,041,082 , — eer 
See ae 110,710,861 Getethen of cncunties. 

of ‘be wie fe 764,266,187 Hence Best Results to Policy-Holders. 
eer Set eke my hat signa For further information or an Agency, address: 


only in the United States. 








No compensation paid to officers other than 
their salaries. 





H. F. NORRIS, 
Superintendent of Agencies. 
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Taken from Bulletins 


What is your chief asset, anyway? 
Not capital—you haven’t a stock of 
goods; you are not using $6,000 or 
$8,000 of your qwn money; you haven't 
put in from four to ten years in learn- 
ing insurance as the lawyer or physician 
does in learning his profession. You 
have a good brain and good health; 
your capital is your time—the number 
of hours out of the twenty-four in which 
your brain can plan and execute. When 
you throw away any of your hours you 
throw away pure dollars, because you 
lose in strength, in prestige and in op- 
portunity. It is wise to select some man 
in your community whose time is ac- 
knowledged to be valuable, and emulate 
his example. So conduct yourself that 
everybody with whom you come in con- 
tact must feel that your time is precious; 
that you cannot afford to spend it ex- 
cept for one thing—New York Life 
Bulletin. 

+ + 


The man who fails as an insurance 
agent does so because he lacks within 
himself the prerequisites to success; this 
is evidenced by the splendid business 
written in the “Rounder’s” deserted field 
when the company secures therein as 
his sttccessor a man who is _ success- 
organized and who goes to work to build 
up the agency thoroughly convinced that 
success or failure depends absolutely 
upon his own efforts. 

Years of interested observation of in- 
surance solicitors has convinced us that 
the great majority of men fail because 
of indifferent, unsystematic work; lack 
of a fixed purpose and determination to 
accomplish something definite, and that 
the agent’s environments and company 
connection (given always a clean, reput- 
able company issuing attractive policies) 
are factors affecting success or failure 
to which little or no consideration should 
be given—Illinois Life Bulletin. 





+ + 

Learn absolutely everything to be 
known about your company and its con- 
tracts. Never stop studying. Never be 
afraid you will learn too much about 
the business. This is the first step of 
successful salesmanship. You can never 
reach any others until your feet are first 
firmly planted on the knowledge of your 
business. First rule: Know your offi- 
cers; know your company. The second 
like unto it: Knew your prospective 
applicant. Know all that it is possible 
to learn about the prospective applicant, 
then learn all that he will tell you be- 
fore you proceed to attack him. 

Knowledge is power; it will put 
strength in your efforts and help you 
to place them where they will tell. 
Study the man himself, and notice es- 
pecially his manner toward others. In 
short, neglect nothing which can possibly 
be of service when the time comes to 
close the deal. Cultivate your powers 
of observation and take in the situation. 
Nothing facilitates the interview like 
confidence, dignity and grace on the part 
of the salesman. He must be impressed 
with the dignity of his business and feel 
that his ‘time is as important as that of 
the applicant—New York Life Bulletin. 

+’ + 

_ It seems to us very evident that this 
18 a good time to push non-participat- 
ing business. What do you think? For 
just now there is something very at- 
tractive in the word “guaranteed” poli- 
cies. A low premium substituted for 
dividends, a straight and simple busi- 
ness offer of a definite article at a 
definite price. Every figure guaranteed 
from the first. 

‘There are a great many le who 
will not take anything but participating 
policies. At the same time the num- 
er of those attracted by the non-par- 
ticipating plan has lately been increased. 

hen you meet a prospect who begins 
to express opinions against deferred divi- 
dend policies, go with him, not against 
him. Argument is a waste of time. 
Just face him with a bed-rock non-par- 
ticipating contract and you'll sell it.— 


‘s Agents Record. 





TAKE THE MEASURE OF THE 
MAN AND FIT POLICY TO HIM 


(By E. C. Detevan of the Travelers.) 








I have no favorite life policy. In ap- 
proaching a prospect, I learn, as nearly as 
I can, his condition, income, needs, etc. 
If he is a young man, unmarried, earn- 
ing a good salary, I recommend an en- 
dowment policy, pointing out that fifteen 
or twenty years later it will mature at 
about the time he wants to go into busi- 
ness or buy a home. If he is a married 
man I talk twenty-payment life to him, 
realizing that for a trifle more money he 
can carry double the protection under a 
twenty-payment life that he can under an 
endowment form. 

When in approaching a prospect I am 
met with “It costs too much,” I point out 
to him, assuming he is twenty-five years 
of age, that the policy (participating) will 
cost him $31.83 per year; that he will pay 
in twenty years $636.60, and that it has 
a cash surrender value of $504, and that 
this will make the protection cost him 
$6.60 per year, to say nothing of dividends, 
and I have found this to be a conclusive 
argument, especially as against fraternal 
or assessment companies. This applies 
equally well to non-participating insur- 
ance. 

A great many of us surround life in- 
surance with too much mystery. I be- 
lieve in using just as few insurance terms 
as possible, and I have the best success 
when I say, “This policy will cost you so 
much per year; at your death we will do 
so much for your family, and at maturity 
we will do so much for you.” Talk to 
him as though you were selling him a 
house and lot. I aim to impress upon 
the man, first, the strength and integrity 
of my company. I take a sample policy 
and explain all the benefits which come 
from this contract, showing him how the 
company has provided in it for all kinds 
of emergencies. Instead of saying any- 
thing about loan values or reserves I say, 
“If you should want to borrow some 
money on this policy at any time we will 
do so and so by you,” or “If you should 
be obliged to drop this policy we will do 
so and so, or if you fail to pay your 
premiums we will keep you insured for 
so long,” pointing out how these things 
are expressed and guaranteed in his con- 
tract. In other words, I make it as simple 
and plain to him, and all the time keep 
pounding into him that he ought to have 
this policy. Again, I don’t show a man 
a great variety of policies. I decide in 
my own mind what I think he ought to 
carry, as to kind and amount, and then 
I go for him on that policy. An agent 
who puts four or five policies before a 
man, and skims over each one in turn, is 
putting on a spray nozzle. He will sprin- 
kle the risk without putting out the fire; 
put on a nozzle and throw the full force 
at one spot. 

A man who has a favorite policy gets 
into a rut and his mind closes to the bene- 
fits of other contracts. He is like a man 
who keeps a clothing store and tries to 
sell every man the same style of overcoat, 
and while the plaid ulster would look 
well on some men, it would not quite be- 
come the pastor of his church. The liv- 
eryman would be pleased with the plaid 
ulster, but something a little less attract- 
ive would probably please the pastor bet- 
ter. 

Get away from the personal idea in sell- 
ing life insurance. Sell the policy which 
will wear the best and longest. 

The first thing they do in a clothing 
store is to measure a man and then fit a 
garment to him. Let us take a pointer 
from this. Measure your man and then 
fit the policy to him and his needs. You 
could not sell every man a thirty-eight- 
inch overcoat; it would pinch some and 
be too loose for others. 


Be a manager yourself. Use the forces 
applicable to your own small circle, be 
that ever so circumscribed, and soon you 
will begin to broaden and grow, and find 
your possibilities are limited only by your 


ability and energy—H. C. King. 








Reliance Life 
Insurance Company 


OF PITTSBURG 
JAMES H. REED, President 
Paid-up Capital - - $1,000,000 





Write for particulars of our liberal non- 
forfeitable renewal contract. Excellent 
territory available in Illinois, Ohio and 
Indiana. 


Address: Agency Department, Pittsburg, Pa. 


Union Central Life 


Insurance Company 
—eE~y——EeEeEeEEEEoo——————————— 

















The 
Columbian National 


Life Insurance 
iN 


Company MASS. 


Incorporated under the laws 
of Massachusetts 


CINCINNATI OHIO 


The Great Policyholders'’ Company 


Assets, January 1, 1906........... $50,019,667.08 

EAR SNES... occ cece ccccccccccccese Ghee ene 

PERCY PARKER, . : President | Gross Surplus ..................+... 8,730,616.09 
FRANKLIN W. GANSE, Vice-Pres. and Di- 


of Agencies 


rector No Caepeting eecurities—Largest Rate of Inter- 
et es ee ee Large nd Increasing Dividends to Polleyholders. 
fe FORNE rag + Secretary | Desirable Contracts and Good Territory Open for 











R. M. HOTALING, San Francisco om*| JOHN M. PATTISON, - President 
* 
ARE YOU NEXT? 
me 

Mr. Jos. P. Graber writes: “I am here this week writing insurance. Came down 


Monday evening and on Tuesday and Wednesday produced $1,074.39 in premiums, 


and there is more good business in sight. Our policies sell like the proverbial 
‘hot cakes.’” 


No agent can afford to pass the opportunity offered, as the com- 
pany presents a square deal to agents as well as policy-holders, 
and has nothing to hide from the public ° - - - 


UNITED STATES ANNUITY @& LIFE INS. CO. 
1606 HEY WORTH BLDG., Chicago WILLIAM T. SMITH, Secretary 





Exceptional Inducements are Offered Intelligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 


It is the largest and best Company in the world and the most satisfactory 
Company to represent 


Applications may be sent to 
GEORGE T. DEXTER 


Superintendent of Domestic Agents 
52 Nassau Street 


Twenty-Fifth Annual Statement of 


The Bankers Life Association of Des Moines 


For the Year 1905, Published January 1, 1906 


New Yerk City 








ASSETS. LIABILITIES. 
Securities Deposited with the Death Claims proven and unpaid, bi 
Auditor of State...............06,882,981.06 Death Claims not proven.......... 6 138, 
ED cpnccescces cousnsneusenees sees 254,409.42 OCDE ILOMS.... ceeecceecseecs scenes 1 
GEST SIGTRS 800000 cc0eccesccce coose 1,688,851.76 Balance to protect contragts..... 8,620,647.8 
_ Th CO er 
08,776,193.18 oo,cre 198. ; 
np  eecsnad' et 100. ° 
Increase in Assets in 1905........ 1,808,668.71 age 40 in pelican 10.06 





EDWARD A. TEMPLE. President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Obie 
J. A. SPBRRY, District Mesager, Woman's Temple, Chicage, lil. 


UNIV. OF micH. | 
APR 90 t10nc 
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Che Mutual Life Insurance Company of Mew Work 


New York, February 15, 1906. 
To the Board of Trustees of The Mutual Life Insurance Company of New York. 


Gentlemen—The undersigned were appointed a Committee, pursuant t followin tin 
_ pe Fr ign ppo DP’ © the following action taken, as set forth in the minutes of your meeting 


Whereas, Section 47 of the os of the Compan 

be examined by. a Special Commi "ru: 
Whereas, The Special Committee of the Board of Trustees eqostates October 25, 1905, is about to engage in such an examination, and it is 

ae ne be subjected to the examination of two committees at the same time actuated 


purpose ; 
lved, That the Special Committee to examine the accounts and assets of the Company consist of Messrs. William H. Truesdale, John 
W. Auchincloss, Stuyvesant Fish 


re 
Resolved, That such Committee of four be also appointed as a Committee to audit the annual statement of the Company for the year 1905. 
The resolution as offered was, on motion duly made and carried, adopted. 


The question of the additional member of the Committee to examine the accounts and assets of the Company was then taken up. 
On motion, duly made and carried, it was 


Resolved, That the President be empowered to appoint the additional member. 

On motion, duly made and carried, it was 

Resolved, That the President have power to appoint alternates, if necessary, to assist in this work. 

The President of the Company subsequently appointed Mr. William P, Dixon as a fourth member of this Committee. 

Section 47 of the By-Laws of the Vang oy d reads as follows: 

“47. At the close of each fiscal year the accounts and assets of the Company shall be examined by a Special Committee of four or more 
Trustees (not members of the Finance Committee), whose report shall be placed on the minutes.” 

Your Committee beg to report that they have examined the accounts and assets of the Company as of December 31, 1905. The extent of the 
work to be performed and the necessity of doing it within a limited time precluded the possibility of the members of the Committee personally 
counting the securities. This work was entrusted to Messrs. Haskins & Sells and Messrs. Deloitte, Dever, Griffith & Co., the Public Accountants 
engags by the Special Committee of the Board of Trustees appointed October 25, 1905. 

our Committee have, however, given their personal attention to the methods pursued by the Accountants in doing this work, and did severally 
attend from day to day while such counting was going on. They have familiarized themselves with the methods of counting, checking over and 
examining the securities pursued by the Accountants, and beg to say that they approve thereof. 

Your Committee have personally examined with care into the values at which the various securities are entered on the books of the Company, 
compared them in detail with the market reports of such values, and have looked thoroughly into the prices at which the stocks, bonds and 
other securities owned by the Company are carried on its books, and have found the valuations there given safe and conservative; in many in- 
stances less than the market value, and in none in excess of such value. 

Through the Accountants above referred to, all deposits in banks and trust companies have been verified, and the cash on hand has been 
counted and found to agree with the statement thereof. 

Your Committee have also, through the Accountants, examined all the bonds and mortgages on real property, all loans upon collateral security 
and upon policies of the ner ay and have in respect to each found the security ample, with proper and abundant margin on the loans. The 
have also gone very yy. nto the methods ye by the accountants in making such examination, and into the valuations put upon rea 
property mortgaged to the Company, and approve the same. 

The Committee certify that the investments of the Company are of the highest order and well selected, and with regard to their safekeeping 
desire to report that they are most favorably impressed with the methods under which the work in the Treasurer's Department, in caring for the 
securities of the Company, has been and is transacted. The Committee were much pleased with the thorough, systematic and careful manner in 
which this important work of caring for these, the principal negotiable securities of the company, is and has been done. 

Your Committee beg further to report that in respect to auditing the annual statement of the Company for the year 1905, they caused to be 
transmitted to the President a report, of which the following is a copy: 

OFFICES OF THE PUBLIC ACCOUNTANTS, 
MourtvaL Lire BuILpine, 32 Nassau SrrRegt. 


In re The Mutual Life Insurance Company of New York. 
Interim Report of the Public Accountants at present engaged on an investigation of the affairs of the Company. 
W. H. Truesdale, Esq., Chairman of the Committee of the Board of Trustees of the Mutual Life Insurance Company of New York. 


Sir—Under appointment by your Committee we are now engaged on an investigation of the affairs and an audit of the books and accounts 
of your Company for the two years ended December 31, 1905. 


In pursuance of our duties, we have, at this date, examined the following assets, viz. : 


INVESTMENTS IN GOVERNMENT, RAILROAD AND OTHER BONDS. 


We have counted and examined Bonds and certificates representing Bonds, owned and held by the Company, having a ad value of $183,- 
352,600, and have verified by acknowledgments of State and Foreign Governments that they held on deposit Bonds having a par value of 
$9,680,180.11. The total par value amounts to $192,932,780.11, and we have verified the market value thereof as $191,417,569.30. 


INVESTMENTS IN RAILROAD, BANKING INSTITUTION AND OTHER STOCKS. 


We have examined Certificates of Stocks owned and held by the Company having a par value of $30,235,600.00, and have verified by 
acknowledgments of State and Fore Governments that they held on deposit Certificates of Stocks having a par value of $1,475,000.00. The 
total par value amounts to $31,710,600.00, and we have verified the market value thereof as $73,884,298.08. 


LOANS SECURED BY MORTGAGES ON REAL ESTATE. 


We have examined the Bonds and Mortgages held by the Company as security for its Loans on Real Dstate, and have verified that such Loans 
amount to <a aaaaes (3,930 first liens). The titles are now being inspected and the properties are belng valued by appraisers appointed by 
ee 


your Committee. 
LOANS SECURED BY BONDS AND STOCK HELD AS COLLATERAL. 


We have examined the Notes representing these Loans and the Bonds and Stocks held by the Company as collateral neatly Sone, and have 
verified the amount of such loans as $18,195,000.00. The market value of the collateral security was found to be more than per cent in excess 


of the amount of each loan, 
LOANS SECURED BY COMPANY’S POLICIES. 


We have examined at the Head Office, 48,734 Loan Agreements and assigned licies held as security, representing loans to the amount of 
$26,999,011.99, and we have examined in London 1,685 Loan Agreements and assigned Policies held as security, representing Loans to the amount 
of $873,912.06, thereby verifying Loans to the amount of $27,872,924.05, secured by the Company’s policies. e Policy Loan Agreements held at 
the Branch Offices ef the Company in South Africa and Australia, where we are at present e ing them, are stated by the Company as amount- 
ing to $325,854.79. The total of all these Loans amounts te $28,198,278.84. 


CASH. 


We have verified the Cash on Deposit by certificates obtained from the Banks and Trust Companies in which such Deposits were held, amount- 


ing in the aggregate to $9,244,742.98, and we counted the Cash on hand in the Head Office at the close of December, 1905, amounting to $25,- 
72).10, making the total amount of Cash verified $9,270,513.08. 


PREMIUMS DUE AND UNCOLLECTED, AND DEFERRED PREMIUMS. 
We have examined the records of the Company as to policies in force at the close of December, 1905, and have verified the gross amount of 
a due and Uncollected as $4,596,209.53, and the gross amount of the Deferred Premiums as $2,873,396.81, making a gross total of $7,469,- 


84. 
We hereby certify that the books of the Company agree with the Assets herein specified as having been verified. Real Estate owned by 
the Company in the Boroughs of Manhattan and Brooklyn, New York, and in Boston and ge ge has been valued by your Committee’s 
appraisers, Messrs. Douglas Robinson, Charles 8. Brown & Co., at thesum of $24,595,000.00, which, less a Peng money incumbrance of 
$275,000.00, is $1,648,999.83 in excess of the Company's net book value. The other Real Estate owned by the Company is now being valued by 


your appraisers. 
(Sgd.) Haskins & SELLS, Certified Public Accountants. 
(Sgd.) DELOITTE, PLENDER, GRIFFITHS & Co., Chartered Accountants, 
All of which being respectfully submitted, your Committee beg to be discharged. 
(Sgd.) W. H. TRUESDALE, 


OHN W. AUCHINCLOSS, 
TUYVESANT F1sH, 
Wu. P. Dixon, 
Committee. 


New York, January 31, 1906. 
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